ANYIRNWD

a = 1

1UBIFNRANNONTNAADAMMNNNAV DI é‘l%’u’%msqsﬁﬁ)ms

9

PFIFWANTZHIIUTLUNE: UNUINAINUIARNA19DIAIINN

‘Wﬂsl'i] meqwgnﬁuwmgnﬁﬁ

CAUSAL FACTORS INFLUENCING CUSTOMER LOYALTY IN THE
INTERNATIONAL FREIGHT FORWARDING BUSINESS: THE
MEDIATING ROLE OF CUSTOMER SATISFACTION AND
CUSTOMER ENGANGEMENT

‘vg@ﬁwaﬁ TUITZNA
PUTHIPONG TANAVEERAKUL

a a ¢ & 1 & % a a
mn ﬂﬂ%W%gﬁLﬂ%ﬂﬁ%ﬂﬁOﬂﬂdﬂ’]iﬁﬂ‘l&ﬂ(ﬂ’]&l‘lﬁaﬂg(ﬂiﬂi‘ﬁ’]iﬁqiﬂ%

NWNTING VINAINYIAY NRIINIFNALRIaINKINAT

N.¢. 2567



ERBIC AR mqﬁﬁaw%wam'amwﬁnﬁmaacﬁ%’u%miq‘sﬁam‘m%éaauﬁﬁ
SERINUSEINA: ‘u‘nm‘né'f'.;Ltﬂiﬁ'%nmwaamwﬁawa%uazmwgﬂﬁ'u

v
Jadanan

a a ‘g [~ 1 & ¥ a a V) a
m ﬂﬁ%W%%ﬁLﬂuaquﬁﬁawaamiﬁnmmmﬁangmmmsqsmumummm
TMNOINYIAY NRINYIAULNALWLATNRINAT

N.¢. 2567



CAUSAL FACTORS INFLUENCING CUSTOMER LOYALTY IN THE
INTERNATIONAL FREIGHT FORWARDING BUSINESS: THE
MEDIATING ROLE OF CUSTOMER SATISFACTION AND
CUSTOMER ENGANGEMENT

PUTHIPONG TANAVEERAKUL

A THESIS SUBMITTED IN PARTIAL FULFILLMENT
OF THE REQUIREMENTS FOR THE DEGREE
MASTER OF BUSINESS ADMINISTRATION GRADUATE SCHOOL
MAHANAKORN UNIVERSITY OF TECHNOLOGY



ﬂﬁ)ﬁ'ﬂL%o'mmqﬁﬁ%n%wadamwﬁﬂﬁwao@'ﬂ%ﬂ%ﬂ'ﬁqsﬁ%ms
PAITWATTENIUTINE: UNUMNAUUTARNA9VDIAMARS
WO lIUazANNYNWKLBIgNA
Causal Factors Influencing Customer Loyalty in the International
Freight Forwarding Business: The Mediating Role of Customer

Satisfaction and Engagement

‘vg@ﬁwaﬁ U3z 1avizd16n 6618120005

2197139NUINBN: I0IANRATINTE m.‘fmqua LA

ea 1R
DN TN TN e

(309FNEATIANTE m.%uqm UnuIA)

(304780319138 @LWITAAF g3l (HThomaaiansd avFAnas &ln)



TassmyauLas ﬂfﬂfﬁ'ﬂL%amm@;ﬁﬁﬁwﬁwa@iammﬁ'ﬂﬁmaagﬂ%ﬂ%ﬂﬁigiﬁaﬂﬁmudaﬁuﬁﬁ

e INUTENG: UNUINAILUTABNANIVEIAMUNIN ﬂlﬁ] LLﬂzﬂ’J']%JEJﬂWv%?ladgﬂﬁ’]

FOUNIAY uﬂﬂw@ﬁwaﬁ ﬁuff;szqa
Jn39e 2567

UNAALD

o Ada a 1

@qﬂizadﬁLﬁaﬁﬂmﬁﬁ]ﬁ'ﬂL%amm@muawﬁwa@am’mﬁ'ﬂﬁmaogﬂﬁﬂ

o

Aa dyd
N3

1%13‘35?]?1’15%%??\‘1E?uﬁ”]‘itwj’mﬂizmﬂ 1 yﬁﬂma‘n%wmjaaqmmwmm%mﬂa%aﬁﬂ@a:

v Aa

miu’%mimﬁwé’uw”ufgnﬂ’mmiammﬁ'ﬂﬁmaogﬂﬁw Immﬁmmﬁowaimmzmmanw‘”u

%

vaagndndudiudsaunan lfuuugaunuaanlasidwaIasdalvn1sAuIILIT udaya

2 ]
v A

1 c{ =1 a A [ U 1A £ 1 ni L%
ﬂguﬂszmmtﬂlﬂumiﬂﬂmuﬂa aﬂﬂ'mLﬂugﬂi:ﬂaums"uumaumiw’mﬂi:mwnl"ﬁ

U

UIMILIENGILNY $113% 400 T 1EFAITNIENAIREIANANNAZAINGILNTIEID LA
ludanguidwung Jienzideyadisinaiianaiianziaunilassaiisuuy Covariance-
Based Structural Equation Modeling (CB-SEM) ’Lumsmaaumwé’mw"’uﬂ%dmm@;
T2nIgaanls uazdssiinanuraansadsuadluiaanaauidns g 1w CMIN/Jf, RMSEA,

CFl, s TLI

> A

NANI1IIFLNLIN mmanw"’maagﬂﬁﬂﬁﬁ‘n%wamdmu%amn@iammnﬂ@maa

v a a A

E\}ﬂ ’]gdq@ 580&3%’]68@’)’]3\17‘@\‘1?‘181%%ﬂ\‘igﬂﬁ”ﬁ I(ﬂUQMJ’]’]Wﬂ’]ﬁU%ﬂ’]iIﬂ%ﬁ@]ﬂ'gda‘ﬂﬁWﬂ

L% v

NHNAIIG E]V]V\‘iﬂ’ﬁllﬁ\‘lw alﬁ] LLﬂ&ﬂ’)’]&lEdﬂW%‘ll 2IANAN 1%‘1]MZﬁﬂ’]i‘U%‘ﬁ’liﬂ’J’]@Jg&l‘ﬁuf@ﬂﬁ’l

U

Aa

vlﬂﬁﬁﬂfwamamwi anuNInela LL@]'&IE]Y]%WGY]’]\WI?G@]'ﬂﬂ?ﬁwﬂdﬂwy%?ladaﬂﬁ’l wanant

¥ @ A

ﬂ’)’m‘ﬁ\‘lwﬂl’%LLﬂxﬂ’)’]&lEﬂWv%ﬁ/‘UQﬂﬂ’] HINUNUINMID HA UL TABNAUUUUIEIBIZH I

[ % o v

Qmmwmiu%m{[a%aﬁmﬂm:msu%msmmé’uw"’ufgﬂmnumwnﬂ@maagﬂm
waﬂﬁ’ifﬁ'ﬂf:%lﬁl,ﬁu’hE}”ﬂszﬂaumsﬂ'mﬁumiw”@umqmmwmm’%mﬂa%aﬁﬂ&vﬂ 3 4@
(AMWENNTD NTZVILNNT UAZHATWEAIUARNTIN) AILENUNINAITZUUNITUTAT
mmé’uw"’ufgnﬁwﬁ&jaLﬁum‘sa%ommgnﬁu ias9ne IS un1anisus st

&4 ﬁumumma?ua%ﬁomwﬁ'ﬂﬁmaogﬂﬁﬂmw:ma

AE1AT: ANINNITLINITLAIRANE NIUTHITANNFUNUTANAT aaRInalavad

9 U

gﬂﬁﬂ mm;dﬂwyumaogﬂﬁﬁ mmﬁ'ﬂﬁmaagﬂﬁw gsﬁaéi’umuﬁmﬁdaaaﬂ



naanssydsend

mﬁﬁ'ﬂaﬁuﬁé%%@mﬂﬁﬁaﬂﬁ Lﬁaamn"l@”%“umwngmmazmsaﬁua‘p&umn
wanarny IV VDUNITADUAZLAAIANATIUA kD ENIFIAN o lanmah
VDUVDUNTLA b JRIFNEAIINTE ATTUFNR YUW1A 2137138711301 Qmuqu‘iﬂmﬁwuf
A 'y ° v o =< o & o A )
ﬂvl,@"l,%migua L a9FaU wazlwaUSnmaudulszlonmiasaanitdinniiian
smﬁamﬂﬁmmj UserunIot LLazu,mma‘lumsw”wmmu’ﬁﬂﬁﬁqmmw

VOVDUNWTLQUALTLITIYNI 3 ¥k NlasaziianlwmIaagavnazlsziinainu
A a & L A A ae o Y A 2 =1
89Tt 9L aN (Content Validity) 2841038488738 i lAiuusauanunlglunsdnusni
mmgﬂéfaaLLazmmzauﬁ'ui’mqﬂizmﬁmﬁﬁ'y

°11amauqmgi:ﬂi:ﬂa'umiu,az;ﬁﬁu%ﬂwslugiﬁaﬂ']imumﬁuﬁ’ﬁzijﬂizmﬂ
F1U2% 400 318 ﬁ%ﬂﬁmms’wﬁalummauLLuuaaunﬁwLLazlﬁﬂTas&aﬁﬂuﬂsﬂwﬁ
FRIUNIIDATIN I@]EJL%‘W’]ZQﬂﬁﬁgiﬁ%ﬁlfﬂ%ﬂ’]iﬂ%fm@T’J Lmu@ﬁﬁmiﬁﬂwﬁﬁdaaﬂ

1 ai e A v Y A o | 1 =

Teniglseing mammauumlumﬂmagamwLﬂu@amiﬂnm

VOVBLA A UZUTAIITING VRIINYINULNA Ll ad NN IUAT ﬁvleﬂﬁmmﬁfuagu
FURDIBN 1ATBINE LAZRIEIWIBANURZAINGII Y LUNTEILAWANTIFE TINRINTIA

= a s =

lamalunsdnsiseluszaudiyanin

vavaUfMmNauTIN R IuATuklunangaTUTy YN anzuIwnsgita Nld

Vo g 1 6 [} A & % %) o [ o a a v I

Twriasla wuaTulszaunisol uaztiunfadinwwaznn vinlwnisdiwnisiaandnly

AIUANNIILTW

] ] ]
= v a

YUDUNIZAATOUATINAZA NN BT Vlvleﬂﬁmmﬁfuagu Tradala uaztiu
LmNé’ﬂ@”uﬁm“’tylumiﬁﬂmuf‘s%’muﬁwL%%;a'ad NI TLRYRAZLIALAS AL LD
slu‘*ﬁadﬁ@i”aijmﬁ'umﬁﬁ'ﬂ

v .f( vAa o [ & 1 n' 1 a o > nql' [ 6 1 o A

GONRHIN ;dmmmaLﬂuamammmmamuumuﬂuﬂsﬂmu@aumﬂmmi
;‘Tﬂiznaumﬂuﬁqsﬁfﬂmﬂuda?mﬁﬁzmwﬂizmﬂ LRZAUILINUALALITDI Tn1IWeaI
Qmmwmm%mﬂa%a@ﬂéLLa:msu%mimwué’uw”ufgﬂﬁﬁ IWag3I19RN tatUSy
mammﬂw"’mm:mmﬂhﬁumaaﬁqsﬁa@ia"lﬂ windTatiananalsznisle ;ﬁa‘i’waﬁmnﬂu

1_mL’%'uuﬁm%'umiw‘"wmmmaﬂuamﬂm

(WIWAINI TUITZNA)

4 FINAN 2568



d13UTY

Wi
LITIAREID ..o ee e e e e e e e e et i
NAGNTTNUTENVF oot e e i
RUTUTY ovvvveoeeeeee s i
A o
LTI A LITITEY oot 10
1.1 AMNEIATYUAENNIYBITIYN oo 10
4.2 FNDNUNTTITE oot e e e e e e ee e ee e eer e, 6
> 6 =3
1.3 TOQUTERIAVDINITANIY oo 6
1.4 UTzTOTINANATIDZLATL oo 7
1.5 VBULYAUDINNTATIE ¢ ee e e e et ee e es e es e ee e eeeseeseene 7
1.6 NIDLUIIAGITINIDY oo, 9
1.7 BNHATVRINWTTE oottt 12
1.8 ENRUVUAWTLANNL (DEFINIION)....-eeveeeeeeeeee e eese e eeeeeeeees e eeeee. 13
1.9 TZHE IR LD BANITANIE Y oo, 14
LT 2 N1 TATIDLDTIR Tttt s e eee e e e ee e 15
a ad 4 v o v a a A 6 g .
2.1 whfauaznguiineidasiuguninniliuinisladadng (Logistics Service
QUAIIEY: LSQY) weiiiiiiiiiie ettt ettt e st e e e na e e e ra e e nnreeenneas 15
2.2 WNAAUAENYBHINBINUMILIANIANUFUNUTAVANA (CRM) oo 22
2.3 WNAAUAENTBHINEINUANUNINGLIVBIRNAT (CS)..ovvvovvvveeeeccecccccccccee 29
2.4 WWAALAZNBHNLINUANUHNNUDBIANA (CE)..oooeoeeeeeeeeeeeeeeeeeceeeennnnnnnnnne 31
2.5 WHAAUALNOBHNLINUANUANAVBIANET (CL).oorrerrereeeeeeesssssseeeereee 35
R R L S LTS R T2 a1 LR KL OO 39

2.6.1 enuFNNBTRRINMILIAIANUFIWUSALN (CRM) wazAMNNInala
VOIANAT (CS).orvrrrreeeeeeeeee e 40



2.6.2 ﬂ';'mz%'uw"'ufszwjm’nuﬁawalwaagﬂﬁ'} (CS) unzANNHNWIKIBIRNAT (CE)

................................................................................................................................... 42
2.6.3 ANUFNNUTRWINMILIAIANUTUNUTALINAT (CRM) UAZANNHNWLYBY
LRI (O3 = OO OSSOSO 44
2.6.4 ANUFNRUTIRWINANULNWUBEIINAN (CE) UazANUANADaIgne (CL). 46
2.7 a;ﬂmu?ﬁ‘fsjﬁﬁmfaa .......................................................................................... 51
LNT B T U0 oo e, 56
3.1 ﬂs:mml,l,a:mjm”’mam ....................................................................................... 56
IR IR R 18 R 11515000 0 e X L DO 56
3.1.2 ﬂ@;m]“’aashaﬁslﬁ’lumﬁﬁ‘ﬂ ................................................................................ 56
3.1.3 miﬁmu@mm@ﬂém"‘sasj’m ............................................................................ 56
3.1.4 ﬂ’]iﬁiwﬁiaﬂ’m ................................................................................................... 57
W G T R E ] 02 R e KL I 57
KRR I PR KT (TG S R U L IR 67
3.3.1 MINAFAUAIMTNLNHIATILTILDIT oo, 67
3.3.2 NMINAFAUANNLTANUYAIVDILATAINDIDY oo, 68
3.4 MIIAN ”aga ..................................................................................................... 68
UNN 4 Namﬁﬁ'ﬂLmzmﬁmﬁ:ﬁi%m ............................................................................ 70
4.1 ﬁagaﬁagaﬁ'a”lﬂmaa@’l%u’%mimjugsﬁa ................................................................ 70
4.2 WANITI AT IR AT IINTIIEW Y ceeoeeeeoeoeeoeoeeeeeeeeeeeeeeee e 71
421 ﬁaa&a@hmﬁﬂ (x) uaz EADEILUNINTZIN (SD) VOIGIUUT oo 71
Y A Aa A 6

Qmmwmﬂ‘ﬁmmﬂmamﬂa ................................................................................... 71
ﬂ’rsu'%msmmé'uw”ufﬁ'ugﬂﬁw ................................................................................. 77
mwﬁqwalﬁlgﬂﬁﬂ ..................................................................................................... 79
mw;dnw”wuaagnﬁﬂ .................................................................................................. 81
mmﬁﬂﬁmaagﬂﬁﬂ .................................................................................................... 82
4.2.2 DNTNARDUNTTIDNIEDY e 83
4.3 WANI T AT IR LA RN NITT O TIRT N oo 85

4.3.1 MTIATIZADIOUTENDULTIEE oo oeeeoeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeeees 85



4.3.2 MIATEALUNINTRRINNBTIZW I TVaI LA TN IATIRING oo 90
4.3.3 MINATILALULARNTIA (Measurement Model) .......cccoocoiiiiiiiieieeee e 90
43.4 msmaaummaa@ﬂﬁaaﬂawﬂﬁumaﬂumaﬁ'u‘*ﬁa%ml,%aﬂszﬁ'ﬂﬁ .................. 93
4.3.5 HANITIATER DN BWANITINTI e 94
4.3.6 ANITWATIVTDDY v e e e e e e e, 96
UNn 5 a;ﬂwamﬁﬁ'm Rl R R AL N B a1 4 T LR T 101
5.1 agﬂwamﬁﬁ‘fﬂ ........................................................................................................ 101
5.2 DU TV coeeee ettt e e e e et e e et e et e et et e et e et e et e et e et e r e e eneeneeeen 102
5.2.1 Sﬂfwamaagmmwmsﬁmﬂa%aﬁmf@iammﬁawalwaogﬂﬁﬁ ................. 102
52.2 S‘n‘ﬁwmlaamsu’%mimwﬁwwvuﬁ@ﬂﬁﬁ @iammﬁawaklmadgﬂﬁﬁ .............. 102
52.3 S‘n‘ﬁwmlaamsu’%mimwﬁwwvuﬁ@ﬂﬁﬁ @iammaﬂﬁmaagﬂﬁﬂ ................. 103
52.4 S‘nfwamaammﬁowaiwaagﬂﬁw @iamm;dﬂw”umaagﬂﬁﬁ .......................... 104
525 S‘nfwamaamm;dﬂw”umaagnﬁwiaﬂ’s’mﬁ'ﬂﬁmaognﬁ”ﬁ ................................. 105

B3 R DAL 1oveveeeeeeeeeeeeeeee e e et e e e e e s e e e e e e e et et et e e e e e s es et et e e e e er s e 105
5.3.1 WaLaabbe LN TV NAIE U LT oo 105
5.3.2 WALRBALWEEIATUNNTIVEATIAD L oo, 106

T T TBNTDT e e e e et e e e ettt e e ettt 109

A & v
ANANWIN ﬂ.LLUU&BUQWNﬂIﬂ%ﬂ’]SLﬂU‘UGH& ................................................................. 131

NIANWIN m.wamsmmmmLﬁmmamaumuaaumu (Index of Item Obijective
(0] oo | (U= oTer= T [ 10 TSP 140



UNN 1

LN

1.1 anudanuazfisnzasdym

Ta91it q@]m%mmmimudﬁzijﬂizmﬂﬁﬂaﬂ@mLN%@ﬂ”ﬂﬂﬁiLLﬁjam”urTuasho
galasamzlunguuisngdliuinnsuudssznindszing  (The  International  Freight
Forwarding Business) s’ﬁdmwmwmwgmmmaamsmiw”u‘l,uﬁﬁ]ﬁgﬁuﬁizéfummgmmﬁ;’]m
ann Miluszaulan waundmaiaids uazszavandou lasamzlunguuishumalng
Tulng 017 1w Alezuan (DHL), itWaldnd (FedEx) uaz yilas (UPS) TagmIuasTud
gul,l,so%uf: ﬁﬁ"lﬂ;jmsﬁ’mommﬁm IRH msﬂ%’uﬂgamﬂﬁu%ms ARDAIU NIINMWT
wianssumanalulad GedinadasasmlsvosuSen (Kalyar et al., 2021) il lug
msﬂ%’uﬂaﬂqwﬁﬁiaLLsia%ommmammm@ﬂumiaogmLLa:%'ﬂmgn@T'] (Lim and Palvia,
2019) i anﬂuv‘i&ou%ﬁ'ﬂqﬁaﬁa uwnug lwuInissh dhadseansznislszmanizwnalng
WAZUUIALAN %d@haﬁlﬁmmauslaﬁ’umia%"nmmﬁ‘ﬂﬁmadﬁﬂﬁ%ﬁa%’ﬂmgmaﬂﬁmﬁu
LLa:mmmgmgﬂﬁﬂﬁﬂu@m’mﬁﬁﬂm,mjw”ugd msa%"’mmmﬁ'ﬂﬁmaaaﬂﬁﬁalﬂuﬂaqﬂﬁﬁ
fanlumhnenumantalunsuduuaziuanaldidSsumnisama Hoaz
thldgratsznounsfifuasuinluszozen asusaslugq 1 fusasliifiudenisda
UszAnfnwladadng seninsdszinad 2566

43 ‘ - s:uudamu m
= + ua:asovdoudum | 347
- AWaSHCRA | 35| 34
41 Br=2 vo UDUMSUSMS | 381 3
40 I :' '1&'0:: auss{:g;qgigéms ﬂ
39 ()e :" ==
- MSLOSEUMSUUED 34
38 e sHowUsinA [~ 348
37 DOSOESE Tasvasrowugiu ‘
% | @BOITEde gy B
s WSMsAanINs -
35 o = | 3m

gﬂﬁ 1 euiaUssaninnladadndszninlszinail 2566

NNLEINITURNIWHUINIATHI NI FIANUAITIG (2566)

INNBNUATIIaUTE AN TN laaAnaIzningUssing (LPI) 2adswianstaniud
2566 LLaﬂalﬁLﬁu’jwﬂszLﬂﬂﬁaﬂIiJﬁSf:éﬁJmiw"'@umﬁﬂﬂa%aﬁﬂafgaﬁag@sluiaﬂ Tuunaen
ﬂizmﬂvl,ma%ﬂuﬁ'u@”uﬁ 34 Yadlan aweauUN 9 vo9ndnALaLTy uazauaUn 3 1umjw

a = o K2 o @ o Ao A, oA
Ussineanios s Gﬁdazﬂauﬂ\ﬁﬂﬂUﬂWWIuﬂWSLLmG"UuTaGEﬂszﬂﬂﬂﬂ']svlﬂﬂﬂﬂ\‘il]"ﬁaﬁqqdﬂ



ﬁaqﬁ'uﬂgaw”@umé‘ﬂmﬂimzlLa,ww:El,uﬁmmil,miw”u@ﬁmwm %@Qﬂi:ﬂamﬁ@mwﬂa
qﬂf@‘ﬁmﬁmLﬁaLLsia%amuLmqmmm@ AN LALAAEIATINIIALALANTAATIANN WD ENS
§mnﬂuqmm%mmﬁ wana N aun a1 iuInsdadudaivi Tl
Ausznaunsliidwgaudslunisaivanauandrauazanalaidiolumaudsds Tae
&juﬁumﬂﬁu‘%msﬁimﬁa a3a1 wasddsAniaw NonsuauasaMuRaIMIVas
gﬂﬁ”’]ﬁLﬁugoifu w‘g\ﬁgﬂszﬂaur]’ﬁswlmy'gﬂ“ﬁﬂaqwﬁ’ﬁmmsammau (Credit Term) 1w
817 5luNIUITU I@Umﬂﬁ”ﬁ?zstnmmiﬁ’mﬁuﬁmuifmmgﬂéﬁLﬁuuﬁﬂifulﬁagﬂﬂﬁ
lgusans Sedadunsreudsudanlamimaiufisnsusinaauaasnmuasasvas
gﬂi:ﬂauﬂwsiuq@aWﬁnssuf: (ERNNURMINAUINIIATHIN LA RIANURAITE, 2566)

ﬁdﬁﬂ’li@i’]Lﬁ%d’]%ﬁl@dﬂi:‘ﬁ’]ﬂ&lLﬂﬁf}gﬁﬁ]a’n%{lu (AEC) asudl) 2015 uaelwidiu
'jﬁmsﬁol,a’%wn’mﬂ@Lﬁ%'mamiﬁ']LLa:mmmuluQﬁmﬂ Aaldliamsvensalagnannn
ludunsdraudineluandou nasulasassannedsdszing (FDI) usznAanmuaiang
s20luissina (GDP) wa91ssinaann®n (ASEAN Secretariat, 2020) N3 AN WY 84
USunamsauaznsidaziusnnsaield AEC anadnazvensanudadnisusnisla’d
AN Lm:s'mLa’%umilﬁuimaamsﬁ'rﬁ”mwmLL@quQﬁﬂ1@ﬁaai'mmﬂ (World Bank,
2021) Geazidulomadrdydmivdlivimsvudeszninsyszing vasinalunisue
qiﬁmﬁiasaﬁumilﬁuimaamméfaamﬂuamﬂ@ fusudszinalng %aﬂuquﬁnma
lugﬁmﬂSuI@%'uLLazﬁjuLLﬂi{WIma ﬁIamaﬁﬁlumsﬁnﬁmﬂuguﬁﬂaﬁdﬂﬁmudﬂa%a@ﬂé?
fnsuusunidgiunisndadasegluginiaduladu wenani sunalnadsls
mmﬁﬁﬂ”fyﬁ'umia@ﬁunumswﬁ@mumsl,ﬁ'uﬂs:ﬁﬂ%mwﬁunuﬁmia%aﬁﬂﬂﬁmmm
wistwldidafisuiudsanadn 9 luandou Gsaneues Global Logistics Market
Insight (2019) WL VWIAVBIAIANITUBFILALARIFUAIVDS INBAATIEVLBAIDEN
m@L%@T’Jmuamuluimamﬁwvwmimda%"’mv"w?ugmia%aﬁﬂ@a A1Uszanns 18,000 A%
ABAAS (Global Logistics Market Insight Report, 2019)

wanannii ToyanndIalasaudidunyees (2566) 95737 p3naladadng

a a v '

v v { AI ‘&/ 1 et v
AN TYNUANUIINBREIIININAUN BRI BLAZ N TUITUANH U sEnaune
' adaa ' A A 3’ s oA v g o v A

dm@nidunuunniuazinalulagfsrmivnineradranluased Javhldpsfianis
mu@iai:mwﬂizmﬂ‘luﬂs:mﬂvlmmw%zyﬁ'ummﬂw”ugw,m@Tﬁﬂé’@liﬁmnﬂﬁmgﬂﬁu?mi
V09ane luIzaLgY (Tuanuurl uaz gniwus, 2564) dluinmrvusstuinludszinadng
weIFaiuadaTuuIINaIn Bz ugnduazdsgaand1elna (Thaiprayoon and
Sirisrisakulchai, 2020) wana i {Usznaun1Ididaainigauanunaawaindade
MEUEN 1% ANVRBHIUTILATEFAaLaN wlovnafianunenisdn uaznsifsuutlss

a v a IQ J 1 v v a a a v
°llEl\‘]‘Wf]Glﬂii&lE‘]Jiiﬂﬂﬁ%ﬂ&Iﬂ’)ﬂ&lﬁz@’lﬂi’l@u%’)&]’mﬂl% aawa‘lmﬁ’mmmﬂmamﬂﬁma



Uiuduazfndunagnilnad gadiaue ielwmunsoudidildluszozen (Foanuud uaz
gNEWUE, 2564; Thaiprayoon and Sirisrisakulchai, 2020; gudI38NTI¢3, 2566)
aeiu neldaniznswdsuuusslugsfagliuinnsaussszniisdszine N3
ANHINAN Qmmwmﬂﬁu?ms waziian lan19anI TS nibn Husznaumsdniudassain
NIN@WIAWNWNIIRLINIElaTa@nd (Logistics Service Quality: LSQ) Aaug LA
miu’%mm’nué’ww‘"uﬁﬁﬂﬁ’] (Customer Relationship Management: CRM) WWBEIIIAINN
Nawalauazanugniuvesgna ez luganuindluszazeny @dnausnwauwing
LATEINAUATTIANLAITIE, 2566) lasgmnwmIliuInis wxtoassyadinuazay
wane@dlun1TLINT aadunu tRNLENT AW uazaauauaIANGBINIINAINRATY
k% U, AI g 1 a Q > U [ v Y v
229gne lAG S U% FIun1IUIAIANNFNNUTINA azganlEUsznaunsEanIndla
v 1 R J n' &’ o 1 et o v Aa n{
andudazneldandabadu ihlugnisdsudynszuiumaiauuazmiliyinisnasla
v g v =) v a =) v L= =)
anAININIL MINEUIIN qunwnsliuInsdulaiadng (LSQ) whiumIuInig
[ o 6 o % =S I 6 o [ A I % Aa Y A 1 1
anuFNRwEAUgnd (CRM) 3aidunagniiragnaztolinsfadliuinismusszning
UI2N@ F1U1TDINBIANRINITA IUAITUYITUHINNAIANNAINIBAIUAITARIAN
suussludagdu lasnisafeannauandrsdiugmninuinisaiug liunisasis
v o fdda o Y A o v a ] A o o o &
ANUFNNUTTANLgNA1 iNaligndiinanuianala iBasin uazynWuivasdnslusze:
= o & a ] Q.; =) 1
81 auazthandimadvlaednsdiiuvesgsfivdaly
azndnldd lugaswnisult misiuazinmanuindvesgnadaduisddn
dgaaNgsdunaznistiulavasusEnunasfudseniniUsenanazludszinalng
(Saeheaw and Montri, 2020) LﬁalﬁgﬂizﬂaumﬂﬂﬂmmmLLﬂamyu"l@“lu@m@ml,%ﬂw,l,a:
aaalanfidniudatugs Sududasgaiunisiamqmuaiwnislvuinisdulaiadng
' a Aa Y o (% A v A @ a
(LSQ) Aug ldiunIuImIanusuWuiand1 (CRM) 49 gaanwmsliuinsdulad
sand axoayaduRuLazaNuuandlunuInsvesgsznauming luamzn
nMIuInIenuFuRuiandaztisaivanudilagnduazanuFuRuinGluszoza
ﬁ’]vl,ﬂgjmsu%miﬁ@a‘quﬂ’gﬂﬁmam%ommﬁ'ﬂﬁ@iaLmiuoﬁ’ MINEIUIINANINNNT
TuInsduladadng (LSQ) uaz nIuTWIIAMUFNNUEINAT (CRM) Wihdionu Faiilu
{d‘ [} v v v v a 1 Qs 1
nagnifiazisliglsznaumslnemasasisanyldiioulunudsduriiunans
A A X o . @ 'Y
TanMan1INIIAANANANAUINA AEC LaZINENANNFINNITRlUANTHYIT Wz ez 16
| < oA o & v a Y = = ) @
atadsfin aattu AuANGAYaIgnaT (Customer Loyalty) 3ananaidudadvdaydmiu
msag_ll'ia@LLazmmﬁwLgamaau%ﬂ‘mumﬁ?uﬁﬁz%iwﬂi:mﬂﬁ‘ﬂaﬂ (Nguyen et al., 2020)
é a v o v g v a 04 a v a ¥
FinnuAnfvasgndamanIniana ldanmsdatumsnia A usiaudwazuInIT N300
£1 nMsvandalumiuan anu idwesgifianiaglsznaumiisdaslalauaclianuden

ﬁ‘umsa%”wﬂaqmﬁ‘lumsa‘f’mmnmd%‘ﬂﬁ'ﬂﬁmadgﬂﬁﬂﬁmmzﬁmﬁﬁw DINULD



MNMIANBIT AU WU Qmmwﬂwﬂﬁu%ﬂﬁﬁwuh%aﬁﬂt?ﬁmzmiu%ms
ﬂ'ﬂ;lé’W”%ﬁﬂﬁ'}Lﬂ%ﬂ%‘i’ﬂﬁwﬁ'tyﬁﬁﬁﬂ%wa@iammﬁawalwaagﬂﬁﬂuq@m%mmms
YWFITENINIUIeIna (Sari et al., 2021; Nguyen et al., 2019) Qmmwmﬂﬁu?mﬂa%
sAndnvauAguiideng o 1w anuinBefia nInausnas malianuaiula anaanlals
LLazmmLf’lugﬂﬁm (Parasuraman et al., 1988) %aﬁmwmﬁlﬂaﬁaaﬁuqsﬁaiaﬁaaﬂﬂu
wa1uUszn1s anwidatio (Reliability) lugsfialadadnd nansdls anwawunsalunis
liusmsldassmuiidygnlitugnd 1w madagedudlidedogndrassnan luanwd
syl LLazQﬂéTaammhmuﬁé;a%a NNIABUAKEY (Responsiveness) KUNBT9 AN
wiauuazanualalunsldvinmusstininiagndadnimiay U nInauauadda
ﬁ’]%%’ld%aLLRZﬁW%ﬂG‘UE}TE}GQﬂﬁ’]Ymﬁ mlarutula (Assurance) wungds ANIUAZ
AMNFNTWBININIL Hudsenuswsalumssnennudaiuuazanulinslalwiy
and1 anaialala (Empathy) nanefis miguatenlalagndidusoyaas uazditeds
mmﬁaamsﬁmwmmzawadgﬂﬁ’lLm'azmﬂ gaunuLduglsIsu (Tangibles) nanuiis
AN HIUENNININTNDDIRIEIUILAINFZAIN punyal yAang LLazqﬂﬂsm‘iuﬂWi?aaﬂs
614 9 s’fimamﬁamwﬁhmnimaa;j’l,ﬁu%mﬂa?mﬁﬂa“ amnwmsliuInsludiiddns
s ﬁﬂ’s’lm‘hﬂ"’mﬁiammﬁd‘wéﬂfﬂLLazmmﬁ’ﬂﬁmaaQﬂ@TﬁquiﬁaIa%aaﬂﬁLﬂuashamn
?ﬁaLﬂuﬂﬁ]ﬁ‘i’m“?jdmm@;mmmu%’mﬁ

uaﬂmnf:mmﬁ'nﬁmaagﬂﬁwﬂ?}"ﬁ'sﬂa@ﬂ’a’mdau"lm@iaﬁm (Price Sensitivity)
Uzl RNEIWLLINS1E9 e (Share of Wallet) maagﬂﬁﬁaﬁﬂi (Chavez and Seow, 2020)
Tu50N B2B Kohtamaki and Rajala (2020) 3 11Aiwin anusunuiszuzsfiiaain
mmﬁ'namﬂlﬁ;ﬂ’lﬁu’%n'ﬁua:gﬂﬁwaaﬁnsmmmiawﬁ'ua%%mmﬁﬂ"aﬁu (Sustainable
Value) HINIYIINIITNTWEINT (Resource Integration) N13ULi4TuA2W3 (Knowledge
Sharing) LaZNINAIMIBIANIITNTINNG (Collaborative Innovation) %oluqﬁﬂa%aﬁnﬁua:
NMIYRRITERINIU I8N msa%w;&amiwﬁ'uﬁmaaQlugﬂLLuwaamiaammmﬁumd
MyInEINSUszanEnn nmIwansruudaaiududuunisesing WIBNIYIUINTT
3:1J‘]Jﬂ’1i§'@ﬂ’13ﬁ’3016ﬁqﬂﬂ’m (Huo et al., 2023) %dﬂ’]iﬁﬂw’mad Mukerjee and Ghosh
(2021) HINLIN g}ﬂﬁ”ﬁaa@Tﬂiﬁﬁmmﬁ'ﬂﬁgdﬁﬂﬁdmiauiuﬂﬂiw‘”@umu?mﬂmi6] (New
Service Development) LLaﬂﬁfaﬂaﬁaumﬁJﬁ'ﬁﬂmm (Valuable Feedback) 977 o lA%
lﬁu’%mimmmﬂ%'uﬂﬁ;aLLa:w‘"@umﬂﬁ‘lﬁu’%ﬂﬁ"L@Tmamumméfaamwamm@mﬂﬁlwgu

sl,uﬂszmumsa%amwé’mw“’ufﬁﬁﬁ'ugﬂﬁw MIUINITANUFURUTNAT
(Customer Relationship Management: CRM) ﬁaLﬂuﬂaqwﬁﬁﬂﬂ"'ﬁyﬁgsﬁﬁ]Q’Lﬁ’u?msmudo
3Wi9Uszing (Freight Forwarder) thanldifaaironnulediusoulunsugstn lapande
ﬂ’]iﬁ'@ﬂﬁmﬁﬂ’nwilﬁUaﬁugﬂﬁ'ﬁ (Customer Knowledge Management) %wmﬁﬁo

v A 2 o o A o =3 [ a v K
ﬂ’)’]&lg LAJDIND LLazﬂSZU’Juﬂ’ﬁ?ﬂﬂ@Wlﬁ%ﬂ’]i'ﬂﬂi’]3J AALNY IQITIUHY LD RS



f;mi'}:ﬁiagamaogﬂﬁw Walngaae INBIFNEN LLa:aﬁ”wmmpdﬂW”maagﬂﬁ”ﬂﬁmu
LLW%SJ%% ( Salojarvi, Sainio, and Tarkiainen, 2010; Thaiprayoon and Sirisrisakulchai,
2020) n13dIzgndlE N1IUTHITAINNFUNRUTALYNAT (Customer Relationship
Management or CRM) lug3fia gléuimaiidhasaansznitatszine (Freight Forwarder)
sududasorduanauduamysrunaluladansawne (Information Technologies) T3
UIMNIIANIIEUY MILInsanudunusaugnd (CRM) milgusslonbidanagns uaz
ngnasaniuih llEluesdng (Bull, 2010; Towuui uaz gniwus, 2564) s
21e8daAINNFINITOVBIBIANT (Organizational Capability) %aLﬂuq@maaﬁuﬂ%'wﬁ
NIZUIBNITRIG LL&:ﬂ”ﬂH:ﬁLﬁa%guﬁunwﬂluu‘%ﬁw wWalwaansnin nsusnis
ANNANNUSALYNAT (CRM) vlﬂﬂg’jﬂ'ﬁvl,ﬁasmﬁﬂizﬁw%mwuazmsqLﬂmmyﬁmavﬁ
(Haislip and Richardson, 2017; Thaiprayoon and Sirisrisakulchai, 2020)

AU LA ﬁa%’gmdwﬁ"[ﬁ%’ummau%’un,l,a:ﬁm’lﬂs:qﬂmﬁlfﬁashmws'%m;ﬂ@£|
VIENVUFIRFUAN muﬂ’mawnﬂmwaoqsﬁwumﬁu@i’ntﬁaﬁ’muimﬁuashai’m%iuslu
ﬂ’ﬁmauqm@hlﬁulﬁlﬁgﬂﬁﬁ 1uamwLn@ﬁﬂ@iﬁﬁ]ﬁﬁﬂﬂ%ﬁﬂMgd ANUANAYDIRNAT
ﬁaLfluﬁ'of{hLﬂué}m%’umm%wﬂi:ﬁw%mwmagsﬁa laidnazidunmsidulavessaaans
anwleisaulumsusstuiniionin (Sedley, 2008) wazAinls (Voyles, 2007) YRtz
Qﬂﬁ”ﬁ‘ﬁ'ﬁmuiamzﬁuwmwéwa”rylummuzﬂmamiaLLafzmiw”@umwﬁmn"’mﬁ%%au?ms
lnai (Hoyer et al., 2010) 39ufl9 nIas1sdszaunisnluazqmeniiunu (Brakus et al.,
2009) §wivluuSunvesgsfavusediudl nadvasnisld MIUIAIIANNFURRTALANA
(CRM) ﬁamiﬁﬂszﬁ‘n%mwlumﬂﬁu’%migﬂﬁﬂﬁgdifu AATEAANAIA LAZIANAITNA
walazaigndn Taafinswangasdiaiasiolunisvinnedisasudinmasoniny
wan@A9aINE LIl wanani am%‘ﬁ'yﬁshumﬂ'aLLamlﬁLﬁwjﬁmmﬁawalwaagﬂﬁw
(Customer Satisfaction: CS) ﬁﬁvlﬂgjmmgﬂw”umaogﬂﬁﬁ (Customer Engagement: CE) G'fid
mnﬂﬁamw3Janw”umamimﬁuaxmwmjumﬁgﬂﬁwﬁ@iaumm‘fu%a@ﬁu‘%mi (Prentice
et al., 2019) gnﬁwﬁiﬁawa%ﬁmzﬁmuﬁuﬁ'mﬂuarhamﬂ wiwnsudsdulszaunsaiige
mmm:mﬂﬁﬁaLauaLLu:ﬁﬁQmm (Zhang et al., 2021) é’m:ﬁw"tﬂ;jsm”ummﬁ'ﬂﬁmaa
anéfigsdu (Ahn and Lee, 2021)

asmvlsﬁmumﬂmswummssmmw;ﬁﬁ‘i’ﬂwmwmu?ﬁ'ﬂﬁﬁnmwammwao
mmﬁawaiﬁmaagﬂﬁ”ﬁ@iaﬁﬁ]ﬁ'ﬂﬁﬁwu@miﬁmuiwmaqgﬂﬁﬁLLa:wammwiammﬁ'ﬂa
28I§Ne (Customer Loyalty: CL) Iu@m@ﬂ’liﬁ’lgiﬁ’ﬂﬁaﬂﬁasﬁmﬂUﬁﬂﬂdﬁﬂ‘ig‘iﬁﬁ]ﬁ’a AN

o A '

109 (B2B) daflagladuninlasianizluasnanisvussdudludszinalng danu
mﬁ?ﬁﬂmﬁﬁ]:gaL‘fiuv[ﬂﬁmwwé’uw"’uﬁ‘izmnqmmwm‘m%mﬂa%a@ﬂﬁ NITUINT
mmé’uw“’ufgﬂﬁﬁ mmﬁawalamaagﬂﬁﬂ mm;dﬂw”maagﬂﬁﬁ LLazmmﬁﬂﬁmaogﬂﬁﬂu

U%Uﬂﬂlﬂdﬁqiﬁ’ﬂ@u’) LLﬂ%EﬁﬁU%ﬂﬂﬁﬁ’lLfﬁﬁ\‘i E]ﬂﬂl%l]ﬁzl,‘ﬂﬂvl‘ﬂ{l T3 Lﬂ%q&ﬂﬂﬂ%ﬂi‘i&lﬁﬁﬂ’]‘i



wisiugauaziianuiAydaiassgiaveslszing myvhanudiladisiidinadaninu
o A v XK I =3 o a d' v dWD v 1

mmlaag}mmmLﬂuﬂs:mua'mzymdﬂi:naumﬂuqmm%mswumal%mmaﬂa atinaly
Ay mu?ﬁ‘fﬂﬁmums‘i’wmmiﬁﬂmaﬂwagimﬁﬂ’ﬁﬁaﬁﬁ]ﬁ]”m%amm AU LA AN
ms‘u'%mﬂa%aaﬂéLLﬂ:ﬂ’mﬁmim’mér“mw”uﬁ‘gﬂﬁwﬁdwa@iammﬁ'ﬂﬁmadgnﬁﬁ Taafies

[ val =S = L5 3 d' I [ o d' o o
VL&IVL@]&Iﬂ’ﬁﬂﬂH’W ﬂ’)’]&JWGWﬂlﬁ]LLﬂtﬂ’J']&lEdﬂwu“lladfﬁﬂﬂ']“nLﬂ%@l’)LLﬂiﬂ%ﬂﬂﬁdﬂﬁ’]ﬂtﬂu

NI msﬁﬂmﬁﬁw\iLﬁuﬁfﬂ:aMaod’mmu?ﬁ‘fﬂﬂ‘“ﬂﬂﬁi’n TassintawaluusInaasg

=

LWIAANUIHINITANUFNN BT IZWINITAUFIA LA LA WLT Qmmwmﬂﬁu’%mi

2

2

a 6

dulada@nd (LSQ) N1IUINIIANNENNUTINAT (CRM) AnuNanalazasgndl A
HNWUBRIRNA UazANANA09gndT lassadnsaninazes quaiwnsliuinig
ulada@ing (LSQ) uay MIUIMIANUFNNUSALAN (CRM) ﬁﬁ@iammﬁﬂﬁmadgﬂﬁﬁ
lupshadunugldvimaiidrsseansznitadszine TagfAnsununaaudsaunatsves
anudanalauaza Uk Igndd %oﬁm"’m‘,@”ﬂﬂdnﬁwvl,ﬂ;jﬂ:ymﬁﬁ Tufiin "Tasids
E*T’]L‘ﬁQlﬂﬂﬂdﬁﬁaﬂfwaﬁaﬂiﬁuﬁﬂamadﬁﬂﬁﬂlu§§ﬁ%@v?LLﬂ%EﬁﬁU%ﬂﬂiﬁ’]Lf’]ddﬂﬂﬂ
TenIlIzing I@]ﬂﬁmmﬁawaiﬁlLLa:mwanw”m;aaQﬂﬁuﬁmﬁuﬂsﬂ”‘uﬂmd“ lag
miﬁnmﬁa:Lﬁu"lﬂﬁﬁaﬁ'm%ommq} 2 ganan ldun quawmslduinmsduladsdng
(LSQ) UAzMILIAIANUFUNUTINAT (CRM) B399 N TENENANINIATILRENNSE DY
daanuAndvadgnen MumIaieanuisnelauazanugnusasgnatlugiuzdiuys

AUNANY

1.2 A1DNNNNT298

1. aumwnIuInsladadnd nsuinsanuduwusiugndr anuisnala au
HAWH LLazmmﬁ'ﬂﬁmaagﬂﬁﬂuﬁqsﬁﬁmﬁLmu;ﬂﬁu‘%msﬁnLﬁﬂddaaﬂiuﬂs:mﬂ"lmzl
agluszaula?

2. Qmmwmm%mﬂa%aaﬂaf‘LLazmsu%msmﬁué’uw"’uﬁgnﬁwﬁﬁwﬁwamamau,az
‘maé”amiamm.ﬁ'ﬂﬁmaagﬂﬁﬂuﬁqiﬁ%ﬁLmuéjlﬁu%msﬁwLiﬂdoaaﬂluﬂixmﬂ"lﬂal
I(ﬂElﬁﬂ’J’]&l‘ﬁ\‘]WE]I’i]LL@ZﬂQW&IEﬂWVuﬂJadgﬂﬁ"lLﬂ%@‘i”JLLﬂﬁﬂ&uﬂm\‘m%avlﬂ?

3. gmmumwué’uw"’uﬂ%omm@p:vxdwqmmwmm%mﬂa%aaﬂf§ NTLINNT
mmé’uw”m?ﬁ'ugﬂﬁﬁ ANuNInala AMUNNNY LL&zﬂ’JW&Iﬁﬂﬁﬁlﬂdgﬂﬁ’]l%ﬁq‘iﬁﬁ]
@T’JLmu;g’lﬁu‘%msﬂ']Lﬁwdaaaﬂluﬂizmﬁ"lmﬂﬁw‘”@um%uﬁmmaa@ﬂé“aaﬁ'uﬁaﬂa

B9lszansnIa bai?

o 3
1.3 mqﬂ‘smaﬂmaamsﬁnm
1. Lﬁ‘aﬁﬂmqmmwm‘m%mﬂa%aﬁﬂﬁ msu‘%msmmé’uw”ufﬁ'ugﬂﬁﬁ AUNS
wala mm;dnw”u A mmﬁ'ﬂﬁmaogﬂﬁﬂuﬁqsﬁaé’aLmupj'l,ﬁu%ﬂ"ﬁﬁwﬁwsiaaaﬂ

Tutlszinelng



2. Lﬁaﬁﬂmﬁwﬁwamaaqmmwmm’%mﬂa%aﬁﬂaﬁm:msu’%msmmé’uﬁuﬁgﬂﬁwﬁ
a o A £ =Y Qs Y A o v U =
m]ammm@madgﬂmlugimmLmu;ﬁﬂmmsmwwmaaﬂluﬂizmﬂ%rJ Tapdl
ANUNIND LD LLa:mmgﬂw‘"umaaﬁﬂ@Tﬂ Wuadsaunansg

3. Lﬁ'a‘n@aaummaa@ﬂﬁaaﬁuiaﬂaL%aﬂizﬁﬂﬁmaagﬂuuumwéfuw”uﬂ%amm@]

o

v

JTRING qmmwmm%mﬂa%aﬁﬂz\? LLa:ms‘u%msmwué’uw"’uﬁﬁugﬂm N
Sﬂ%wa@iammﬁﬂﬁmadﬁﬂﬁw Tagdanuniwala LLazmmgﬂW‘"maagmﬁ’ltﬂu@ﬁ

LUSAUNaNg

1.4 Uszlamifianadneslasy

1. sindsouazindmmssantaldiselomiannawisoil Lﬁmﬁuaaﬁmmjﬁmﬁu
ﬁﬁ]ﬁ'ﬂﬁdawa@iammn‘“ﬂﬁmaaaﬂﬁﬂugﬁﬁaﬁaLmu@ﬁu’%miﬁ’]Liﬂdaaaﬂluﬁuw
wasszinelng Geaziindselomidoindsouazinimnslunisdesanauwised
\Aoatasluamag

2. Namiﬁﬂmmmm?ﬁbﬁmmmﬁnvl,ﬂﬂi:qﬂ@ﬂﬁﬂuummﬂﬁgﬂsxﬂaumﬂu
qsﬁ%ﬁLmuglﬁu%miﬁwL?Tﬁdaaaﬂ’l,umsw”@umﬂaqwfﬁmqmmwmsu?mﬂa%
FANFULAzNILIATANUFNRUTING Maafennuionala FILETUANUKN A
PBIRNAN UAZINBIANNANAVBIZNEN é’m:ﬁﬂﬂgjmmmmmiumnmiw”mmz

AU L%’ﬂl%ﬁ:ﬂzﬂ’]’)“ﬂ aaqsﬁ'«a

]
a A v

3. wamsﬁﬂmmmmﬁﬁ'ﬂﬁmmsmhylﬁwmmmmﬂ{gmﬂmmaa L% NITNTI
WIGTE LAZNITNTIIANUIA Lﬁwlaﬁaﬁﬁ'ﬂﬁm@ﬁﬁm"ﬁ’aaﬁ'uqmmwmi
u‘%mﬂa%aﬁﬂﬁ?uazmm%mimnwé’uw”ufgﬂﬁﬂ AlanuamsIsodINasants
wanngitadunugliuimsidhdseanludszinalng Sz wiselomilunns
AAnanlgUNBLaZINATNNTRLESUT RN EY IRsNsEaUAENNTn T
LLﬂiuﬂTwuaoq@]amﬂﬁﬂa%a@ﬂa?maaﬂi:mﬂ mmmﬁ,ﬂﬂﬂszqﬂ@ﬂ%ﬁuqsﬁalu
q@mmmmﬁu g fidanuulndiasaniu 1 p3falduimaduladadnd 53fia
YU UATTINIAAIFUAT L udn sﬁqa:"ﬁaUlﬁﬁﬂizﬂaumﬂugiﬁammﬁmmm
Wan13398 1YYl I Mn s aNAUUSUN2 8 901D Lﬁawvwmqmmwms
TwusnmsuwazansanuladSoumensudsinluaaia

1.5 YaULIAVBINITANHN
Aa v dq’ ¥ a ada v A a A 04 ea o v o a
ﬂ']i')'ﬂ&l%i“h’izl,‘uEI'LI’Jﬁ'J"ﬂEILﬁﬂﬂill']ﬂ,LLWaﬂiii\‘l"l@]ﬁ]]ﬂizﬁ\‘]ﬂﬂﬂ']ﬂu@vh Immmu
A @ . ] a A o o &
NIANULWINILUUWINY  (Deductive Approach) ‘%Gﬁ&lﬂ@]g?%ﬂ'ﬁ’)ﬁ]UQﬂW@&I%’]“ﬂ%ﬁ]'}ﬂ
nIsuufannejuszianmIdnsiilszaindnduineunin  iNanasauaNgneadzal

naejuszisiuaiiasfanuiiauliauy ol LUUFAUAIN lA3UNTBNULULLES



w”@umazmLflm:uﬂug’mzm%’ﬁoﬁa%’mﬁ'nﬁm%’umnﬁm’;m’m%gamﬂmjmﬁaam

w1z Taslassaadmanasaaulssradsnnauwisafrmanlusudsn
Uszannslunisisonsai e gﬂ@T’]ﬁqiﬁﬁ]ﬁ’[%ﬁmﬁuﬁﬂmsmudaﬁuﬁﬁszmw

Usznaludsznalng Gaesldusmaitinsesseondudn UsznaudiouTEmanEe )

° '

fi0an LLazgﬁ'@m%mﬂﬁlumm@Vm mﬁaﬁ"ﬂﬁlﬁﬁmsqmﬁaaml,l,uumm (Purposive

A

Sampling) LWBTIUTINTBYAIINFIHANAIVBILTHNIVTANM TYUEIRUA Tz I3 5zINAN

s A v

A = o ) v Aa @ v a A &
ALY ‘H\‘]i’suﬂﬁgﬂﬂ’lﬂ%ﬁguuuazg}ﬂﬂ’muLLWJI%&I%l‘EUSﬂ’]i I@UNﬂquﬂ’]%N’]ULﬂuN

U

a '

cﬂ@mamaagﬂﬁwqiﬁaﬁ@ﬁsw‘hLmuﬁz@”uﬁawiﬂmmgu"lﬂ

UszrnnIfidnmn fa ;ﬂ”ﬂi:ﬂaumiﬁnL°ﬁ"1LLa:e'maam:wmﬂi:mﬂiuﬂnmﬂ%mﬁ
IFU5NT18IUS BN US AN TIREIF U 3293191)52ne (Freight Forwarder) lagfiusund
ifumlﬁyuﬁ'umuqamﬂﬂﬂugﬁwLiﬁ-doaaﬂ Uszanmk 100,000 318 (NINFANINT, 2567)

msﬁnma%ﬁﬁmummwmﬁmT’;amoa‘hmu 400 718 Toduwauiianizay
waziiganadanTiaeiTayanuaiauaznIMasausNNAzIuNTIIY FaAAREINY
WaNN13V8d Yamane (1967) ﬁi:qiﬁ E%’m%'uﬂiw’mﬂm@lﬁfy'ﬁvl,&im’]m‘hmuuﬂuau
msﬁ’mumm@ﬂf,ﬁm"‘sazmﬁsm”umwm%amdu 95% uazauAaaLnaawliin 5% a3
1fﬂ§wé’aaﬂﬂdas}’mﬁaﬂ 400 M8 WalkmsUszanmenfasazinnuaaanaewlitinioy
82 5

faudsfilElunsdnunlsznaude aaudsaase leud AN IRLINTLaT
#@nd (Logistics Service Quality) Uz N1TUINITANUFUWUTZNAT (Customer
Relationship Management) lagfisauysaunans leur Awuisnalazasgnen (Customer
Satisfaction) LLag mmﬁdﬂwbu"nadaﬂﬁﬁ (Customer Engagement) lagd AINANa
289I§NeN (Customer Loyalty)
udaudsenn lunsansnit

;ﬁﬁ‘i’ﬂﬁmum:szmmlumﬂﬁuﬁagaLﬂunm 2 1AW FINIAN - NUENBW 2567
lavazlfunumaunweanladlumaiunurudayaanndudiadng Las IR
WMARANITIATIZHRNNNTLATIRTNS (Structural Equation Modeling: SEM) lunnasay
mJuagwmﬁmﬁummﬁuw”uﬁ%oa’lm@pzmﬂmyaLuh@m 9 luunuiraasaudle
dnauel3lunsauuwifansdse iesen SEM Li‘jumﬂﬁﬂmdaﬁﬁmgugdﬁﬁmwmmm
lunsienzdanusunwiTuTauszniniandsuasuazarndssanalansannuly
LUUINRBILAYD IﬂUmﬁmﬂ:ﬁﬁ@hLﬁumsmﬂﬂmﬂsuﬁwﬁagﬂmmﬁa Bereld
RIU1TDATIARDUINTWANIIATY BNTWANIDN WazBNTWATINTERI9auUT e BN
ATUEI% aNINTE NNFHATIEE SEM §99101U521 T ANUREAASIVILLILIIRBILES
vmHfjﬁ'u*’ﬁagm%aﬂszﬁ'ﬂﬁﬁ'mmaﬂﬁ HIUANATHAIINUNANNAUNRAILAD LEW Chi-
Square/df, CFI, TLI, RMSEA a2 SRMR tiiafiuiuanuinidatiovesnamsianzsiuas



o { s &, Qq: ¥ 1 a v v
ATIARDUANNATIVOILULS IR INNA WD Y NI ﬂaums’;mezﬁaumﬂmomw vL@]ﬁ
3]

%

nIaTIRauTaanaddasduwnvaiansncy

o

a A

1 MTwanuasUn@natsaands anudn
NLTINY lWa LA NI INANITILATIZAA

LHWA UAZNIATIIROUTYRIAMUTNN WD

@ A A @
ﬂ’)’]ugﬂ@a\‘]uazl’ﬁaﬂa‘l@

1.6 NIDUUWIAAITNIVY

QNN VBIMTUIUDUUUINRDIUMIAAULLYTINTVRINIETNANNANG
°11aagﬂﬁwia;&”Lﬁu%ms%’m‘i’amidaf,‘?uﬁﬁszijﬂi:mﬂlmm’?é’mﬁ A NNITILTINGIA
ANWFINNBHAN 9 Lﬁaﬁ’lmw”@umLLa:ﬂ?uﬂ;am:mumm%nmwuﬁﬂﬁmadﬁm«fﬁ
mswamuuuiaastisliifanissaszunaiufeeraduszioy Fafannis

%

e o A A v o 2R A v a A °
Munundeninsidaslugduuuvialy sndedidawinisvesuwfantimgugisamy
A & % % \
maasuudasluasdanuiuaznmadunulng 9
aeiu uuuneadisungaarildininnauazfujuidnumunnltlueat
Hulunsaaduladunagnifaunaiaisndaninadeninuindvasgne lasd anw

] 1Y o [y o < A A
Wﬁwalﬁ]mﬂﬂg‘}ﬂﬂqLLazﬂ’J’]NEﬂWHTE}GQﬂﬂ’] Lﬂu@]?LLﬂjﬂuﬂaqﬂ @nm‘ﬂLLa@ﬂluEﬂ‘ﬂ 2

quﬂ-Lﬂ"l'r"iﬂ"l‘:T

=
. = ATININD L
WuFe .
VBIGAA

Tevanng HY, HE

L |
LI ER L

ﬂﬂ-ﬂgﬂﬁ'ﬁ

ATTUTNT

ATIURAY H9, H10

ATTURIWUT )
. . VBIFNE
Augne

= a Ao
E‘.IJ‘YI 2 NIRULUINAINWIREY

ﬁ'm:ﬁﬁ'u, 2567 (WAIWIANNLNLAATDY DTAELETN LAzAE, 2566)
NNFUN 1 nrauuwIAaNwlde Usznausie duulydu 2 @ laur 1) AMNINNIT
IWu3n1s 1adadnd (LSQ), 2) MILIWIANUFNRUSAUGNAT wazdIudTdunand 2 69
laud 1) mwﬁawalwmgﬂﬁﬁ(CS) 2) ANUENWUVBINA(CE) UAT daudsanulaun

%

v A v = = 1 et g
mmm@maogﬂm(CL) I@]EJ&IS’]EJQZLE] HALGREAILLTAIT
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AWM IALTNsladadnd (LSQ) (Sohn, 2016) Usznauaaa:
1. ATANWVRINAANT (Outcome Quality)

1.1 m3sassfizaiole (Reliable Delivery) - ANNINNINVDIL AT
1umi§'@da§uﬁﬂvlﬁmammnmﬁﬁwu@LLa:ﬁmmgﬂ@TadLszus‘h

1.2 aMWVaIERENaa§9 (Condition of Delivered Products) - N133a &9
a’?uﬁﬂuamwﬁamﬂmi laRsmanIaunwses

1.3 msa@éfunﬂa%aanﬁ (Logistics Cost Reduction) — ANUEANTAVBIE
Tuinslunstisgnérgafalumaiudn-seean aadunudulada@ng wiu drauds
TEINFWAT AIFBAIAIARILAZARITUAT @T’;Uﬂ'm,auaﬁmﬁLLﬂiam”uVL@TLLa:ﬂ'ﬁﬂ%'uﬂga
UszanTawlumsrinau

1.4 52U MANNTTONTZLIWANTVURI(Lead Time) - RUZL’J&’]@]&GLL@]'QTI@T’]
faB0aunTerialesuau 6’fia;ﬂﬁu’%miﬁﬁqmmm:mmmﬁ'@da"l,@“lmwzrsmﬁagmm:
LA

2. AIWNTWTBINIZLIWNIT (Process Quality)

2.1 N790N179UALKG (Accident Management) — ANURINITDVDIE
liuinslunmssansuazuilodgyndeiingifmgwiamanisatlianadaszwinens
YR

2.2 MINBIA (Visibility) - AumNnInvedgliuInslunslidays
amu:msﬁ'@dﬁuﬁﬁLLﬁQJﬂ@Tﬁ"L@Tashagﬂéfaolm:ﬁ'unm

2.3 mwauauad@iagﬂﬁﬁ (Responses to Customers) - ﬂﬁilﬁﬂ%ﬂ’]igﬂﬁﬁ
fsaai57 Sus=ansnn LATATIAANUADINILANIEYDIRNAN

3. AMNWANMNRINNID (Capability Quality)

3.1 mﬂummmlumiﬁ'@msﬁwéﬁga (Order Management Capability) -
mmmmimae;ﬂﬁu?mﬂumﬁu Uszunana LLﬂzﬁT@ﬂ’]iﬁ’]g@%ﬁ]’iﬂﬂgﬂﬁ’ﬂﬁaEh\‘i
andaduaziizaninmw

3.2 anuaansaawnaluladasauing (IT Capability) - MINITULUAY
malulafasswnauldlunsldusmsiaindszannwuasdrwisnnugzainun
anem

3.3 mnn%mmmu"lladaaﬁﬂi (Organizational Expertise) - ﬂmu?? NNy
wazdszaunanivasyaansluasdniglivinisluduladadnduaznissussszning
Urzine

3.4 mwudummadadﬁﬂi (Organizational Soundness) - %m?ma NN

a oA A v a & v v
MIdu wazanudaiiavasliuinmilugiuzasdnsniuasuaz linalald
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N13U3NIIANATNNUSNUANAICRM) (Soltani et al, 2018) Usznauaa:
' @ Y . . & A o o @ °
1. N3YLnuanan (Customer Orientation): aaﬂﬂizﬂauumummmmylumsm
anudilaazldnnuddyiuanudoIns anuturey uazwgansiuvadgne il
mysiiausTsnasdnsndagnddugudnany uazdiunszuaun1InenIna nagns uaz
Jausrnlreandasiunsaiedesunsnindlinugndt ssdnInisjsasegudnlin
anduazaiauFRUSIzozoUwARgIwsaIn N 1 inelawszanuang
2. IaAINURINNTNVBIBIANT (Organizational Capability): 89AUI=nNauRRNNBE
& ° Y o v < A = ~
ANMUEINITOVBIBIANTIBANTINTZUY CRM anlguazsnu Iiee19898u saufien134
lassainsasdnsmnunzay nIatiuaywaInNgil nMIRnauTuwinIIL LaznITUIUNIT
UIm M adasnuladaddnsdndudada Nl usIINAIYNOBIINAL MTAaRlaLUAY
wlays uazmuiliudssadnedaiioaielaiuainelannugunsndu CRM
3. inaluladz1sauine (Information Technology): aaﬁﬂs:nauﬁa&uﬁfumsﬁ’]
waluladunlfifesivayunisdiiiueun CRM atsfidsz@niaiw Mafismaiiszuy
& & o @ 2 A A & @ A s
TaWAWIT CRM szuudanmsdaya 1398allaeit LazmMIyIonNNsAuTEuLan Y (11
mMIamadalud@ uinIgndn wazszuudalui@dmivdhene) maluladfunumadny
lun13musiy daifin Jianed uazshdayagndanldlunisiinuanagnsuaznis
UfFuwusauyaaanugne
4. ﬂﬂiﬁ@ﬂ’]iﬂ’;’]&lflﬁﬂ’aﬁ'ﬂ@ﬂﬁ"l (Customer Knowledge Management):
paflsznavfiiuanuddyseinInuny eidoy uazinsuwianuiineanugndn
muluasdnt wiimmmunudayaandinnunasdieg (13u msUjsunus lndua
A a o o a & & @ A & A o v a
fide n3d199) wasihinTenefidudayadadinfisunsntildlgldqas
aaudsannany anaianalavesgnai(Cs) (Reianu, 2012) Usznauaaa:
1. @nuNanalalanizInenis (Transaction-Specific Satisfaction): {WANNS
A a X Ac o & A o < a o & , =
walafifiaduannisdjaunuinian1svosnsiuaisdoinueddns igu anaianale
AMNNITOFUAT NNTITUTANT nIansGadanuwinau auNenalaluszauianidn
Uinsenldaaufisnaninialenufidetszaunisoinlasulusioisin
. . . S {a &
2. anuNInalaszan (Cumulative Satisfaction): Luanuiawelalassinniiadu
OQII ot [} & a
IMNUTLAUMIDIRNANLBIANTLUTIITLOLIAR RS LAANMITILTINYSZaUMTDILGY
anufanalalaniziensdng g dhdieiu sxfouyuuaussriauadlasnangndilde
& a [ Oq: 1 a v
246n3 TaifiannmIdiauLEauNTainaIs 9 aTsinanTEnudanNuANATRIaNAILAL

e aq X
nIfaRulagat luIzze)
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daudsaunans ANYNNBVDIZNAI(CE) (Raouf, 2018) Llsznaune:

1. mwvlfa’]ﬂwaagﬂﬁ’] (Customer Trust) %38 (Cognitive Engagement): W
am‘ﬂs:ﬂauﬁm%miw%aﬁmmmﬁmaagﬂﬁwﬁﬁ@iaam‘m LinannsNaIinIzIanse
@1auauaommmwi‘iLLazai‘”’mﬁszaumsrﬁﬁ'ﬁlﬁﬁugﬂﬁmshaa:ﬁ’]Laua winandliaau
13sla ﬁ]:ﬁnvlﬂgjmwjﬁﬂﬁulaLLaziJaa@n‘“ﬂ’[umiﬁ’]ﬁqiﬂﬁwﬁuaaﬁm gawalwandndud
ﬁﬁmmaﬁuiagamuqﬂﬂaLLa:ﬁmmLﬁﬂﬁ]ﬁﬁ]:ﬁwqiﬂﬁwgﬁham‘ﬂs

2. ﬂ?ﬁuaﬂw”uﬂ’lﬁa’limﬁﬂjaﬂgmﬁ"l (Customer Commitment) %30 (Emotional
Engagement): Lﬂua\‘]ﬁﬂitﬂEJSIJ@T’]%E]’]‘NJﬂiﬂ’nmiﬁﬂﬂladﬁﬂﬁ’lﬁﬁﬁaa\‘iﬂ(ﬂi \fiaannisi
am‘maﬁ”’mﬂs:auﬂwsﬂiﬁmﬂi:ﬁ'ﬂaLLa:maﬁ'ﬁJmmﬁaamimaagﬂ@‘ﬁ wingnadaanu
Hnwunsa1Inel sz ldganuiananwuuazinddassdng dowalﬁgﬂﬁﬁﬁuﬁﬁaum:m
LLa:uaﬂ@iaﬂszaumitﬁﬁﬁﬁuQﬁu srumafanudanlafiazinoiuiniiouaniy
Usegumycing

GaulIan anannAvaignan (CL) (Raouf, 2018) Usznauaaa:

1. MyvandaunziluBeuan w3e Positive Word-of-Mouth (Positive WOM): 1T
ﬂﬁiﬁgﬂﬁﬂwuﬂﬁaaaﬁﬂi NRANTWH ﬁau'%mﬂw,l,dmnﬂmqﬂﬂa5%6] JOUTNY L% LiNaw

s A el a a =3 &alad 3 v
AIBUAIT maaaulumﬂu Lﬂ(ﬂ’iﬂﬂﬂ’)’l&lW\‘i‘W81%LLﬂZ‘l.IiZﬁ‘]Jﬂ’]iﬂW]@]‘ﬂQﬂﬂ’]vl,@]iﬂﬁ]’m

' '
a A

NGk miuan@iaLLuzﬁﬂuL%w’mLﬂuaawﬁqmmmﬂﬁm{uaaﬁm Wa9NnTIL /I

v

MWANBDILAZANNUILTaN JIuNIAIaaanai1T1eLnal a:ﬁauﬁammanw‘"uuazmm

U U
o A o Aa &
fndwasgnénidideatens
A’l/ g’ ) n{ Y @ A A’l‘ a s 6 A Y Aa
2. mi%ad1 (Repurchase): tunifgndrdaiuladenfaimsinialdiuinimin
& a Y A A ca . a = 1y
29AnIdnaTInaINNaaidszrunmsaianfiew tiaananufawela anulinedla uas

Y A A P v A & - T ==y ' v a o A,
ﬂﬂuﬂ(ﬂlﬁj\‘]ﬂjﬂﬂgﬂﬂqwﬂaaﬁﬂﬂi ﬂ’li"'ﬁameﬂuaEyiy’]mm‘ﬁﬂﬁﬂLﬁ]u’ng}ﬂﬂ’mm’mnﬂ@@a

& A ad o a o & A X o = . va o
ANRIAR] LLﬂzﬂu@ﬂﬁ]zl"ﬁ'ﬂqﬂLﬁuﬂuadﬂﬂiﬂﬂluau’]ﬂ@ wanaInNh UGL‘]J%LL%@QS’]E]VL@‘Y]&'TQEU

o

FNILAIANT Lﬁaomnﬁunuiunws%’nmgn@T’uﬁmze‘hn’jﬁﬂﬁmgnﬁﬂ%sj

1.7 SNNATIHI NIV

a a

H1: Qmmwmm%mﬂa%aﬁﬂﬁ (LSQ) A8nTwalTiuindannungn alﬁmaagﬂﬁ'}
(CS)

a 6 a a

H2: qmmwmiﬁmﬂa%amﬂa (LSQ) ﬁﬁmwamen@iamwaﬂwﬁmaagnﬁﬂ
(CE)

a a

H3: mm%msmmé’uw”ufﬁ'ugﬂﬁﬂ (CRM) d8nswalBsuindannuiinalaves

and (CS)

Aa A

H4: mmﬁawalmmaagﬂﬁq (CS) iantwalBsuindennulnNWIaIgnen (CE)



13

H5: MIUTWITANNANHLEALgNAT (CRM) dEnTwaiisuindannuynwuaas
ane (CE)

H6: anuynWupaIandn (CE) dantwalsuindennunndvesand (CL)

H7: anuiswalazasgné (CS) LﬂmﬁLLﬂiﬂduﬂmamwé“uw”uﬁ{szwho@mmw
MIuINsladadng (LSQ) LLa:mmﬁ'ﬂﬁmaagﬂﬁ'} (CL)

H8: anudawalazasgnd (CS) HIue IR uNaNI A MUENR WS ITININM LS AT
AMUFINUTALAN (CRM) uazAuAnGuadgnen (CL)

H9: ANuHNWIBIRNAN (CE) LﬂmﬁLLﬂsﬂduﬂmammé’ww”ufszwmqmmwms
U313 1e3a@nd (LSQ) LLa:m’mﬁ'ﬂﬁ"uaqgﬂﬁw (CL)

H10: ANUKNWKBBIANAN (CE) HIue LA NaI AT IR HEIZAIINTUS9NS

ANUFNRUTAUZNAT (CRM) UazanuAnavadgned (CL)

o A o ¢ . ags
1.8 ABYUINFANNLRNIE (Definition)
v A A A 6 . . . . =3 [

1. qmmwmﬂﬁmmﬂma@ma (Logistics Service Quality) #a180d N137U3 VDI
gﬂﬂ”’]Lﬁmﬁmz@]”umsﬂﬁﬁﬁammaagﬂﬁu’%‘mﬂa%a@ﬂﬁuﬁm@m 9 'loun anuindeie
o< ' I A '

NIRaUIKaY ANawla n1stanlala wazanuduglsssy FIRINAGaANNNINalaLas
mmﬁ'ﬂﬁmaag}ﬂﬁﬁ
2. MIVIMIANUFNWUTYNA (Customer Relationship Management) #a18fi9 na
ﬂq‘ﬂﬁmzmzmumiﬁ;ﬂ’lﬁﬁmﬂa%aﬁnﬂﬂumm%a TNE LATNAWIAMNIFUNWTS bib
s:ﬂzmaﬁ'ugﬂﬁ'] mumi‘v‘hm’mLiﬁiaﬂqmﬁaamiﬁ%mﬂﬁmﬂmaogﬂﬁma:miﬁwmua
Qm@hﬁmm:aulﬁuﬁgﬂﬁﬂLL@iaxﬂs
3. AuNawalaragne (Customer Satisfaction) wusfly TTAUANIANTY
andflianmaisuifisusznimsiuidenanisdjuaaunialszdntaiwnig
U A v A a a 6 % 2 & I o o % ci o 1
slmmm?naaQ’L%mmﬂma@ﬂaﬂummm@mwaagﬂm ﬂmLiJuﬁ%Ummyﬂmvlﬂqmi
ﬁmuiamm:mmﬁ'ﬂﬁmaugﬂﬁw
[ Y] =< [ Aa v o 6
4. ANUHNAUTAIANAN (Customer Engagement) A8 izmumadﬂﬁﬂgawwuﬁ
[-% a { v 1 v A a a l& v [ a 1
LLa:mmgnwumawlaﬁgﬂmﬁ@aé’l%mmﬂma@ﬂé TIRN DA UNOANTIUNNTUFIN
s'wlugﬂl,mmm 9 1% MITaT NIILUsUanee Mt alRualne kaznsUntlasuy
6 & (%
WA LU WA

v A

5. ANUANAYBIANAN (Customer Loyalty) #anefs auajdusaIgndNazdas
%%al‘*ﬁu%mimn@ﬁu?mﬂa%aﬁﬂéashwial,ﬁaﬂuamﬂm wad19:88nSwaann
amumsniua:mmwmmumammmmaa@;umﬁﬁﬁﬂmmw‘l,umiv‘iﬂﬁﬁnﬁnﬂﬁm

a Y A Y Aa A
wadnyswlulduinsnngliuinmmedu
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6. 'gsﬁw‘ﬁLmu;ﬁﬁﬁmsﬁwmﬁamaﬂ (Freight Forwarding Business) #a181114
gﬁﬁaﬁlﬁu‘%ﬂwsﬁ'@ﬂ’]iﬂﬁmuda§uﬁﬂszm’mﬂizmmm’;Eﬁ’uﬁm"%agdaaaﬂ lagandany
L%mmmﬂuéﬁuﬁ%msqamm N30 daun1IAIEndelssing wazn1IUsEaIuIIuny
AIRLIMIIUsIdng 9 WadwinauazaIn AR EWMInIndum sl Sadanema'le
ageTUInLas s EnEaw
1.9 sz lFlumsdnen

srzaRlFlunsAnENEIWIuNIES 7 LHau audLion WoBAN —
WOAAM Y 2567 lagsaninsunnanfanssumasuinenuladauaind 1

a Al =
ANT19N 1 3zezan T lwn1sdnen

NIAHBINN na. | 8.9. | n.a. | da. | n.g. | a.Q. | W.a.

1. MINAWATINITIAY

. MINUNMIWIITWAITUNLN LI

 MINAWILUURAUDNY

L LOIBNULLUROLDNNLAZYIN 10C

. Lﬁunm’su‘*ﬁﬂgaﬁvlﬁa’ml,l,uuaaumu

. AeTzRaunslaseaine (SEM)

N ||~ |DN

a A o Ao
. L"llEl‘voﬁ’]UG’]%LL&Z&E?JN&V]VLGWWT’]TY]TJ%El
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UNN 2

n1Ia/LANAT

nwidpises TasndiaunaNiBninadaanuandvasglduinisgsianouds
fudszninadsnng: unumaudidunanszasanuinalauazanugnwusasgnen
Aaauldnsdnsngeg) uwda wsznwidsiinedesnudaddangndaninade
anunndvasgnarlugifadaunuidndieansznilszinat nouRugundanyn
hanlsidunsavlunsiianaudilafsanusunnssznineaiudsans g Alslunmanam
nIsuuwIfafaTauagudIniunvhanutlaanudsuRuiz nidudsde glu
¥ A a A o o v ' A
nsfnsi laslawizedsdluuTunvasgsiadiunuindnasaanszninidssna 59
snwauzanzluduanududauuaIninig YadInITaog uazAMUFINUEITEZE
sendgliuinisuazandiasdns maysannmsngeusitoligisumansndiened
a Ao o A A @ A ' v o Y v
wazafunonalnidudaudadenlosfedoidiauna ldganuandvesgndildatng
2 & a X
ATALARULALANTITIY

%

;ﬁﬁTU"L@TLLﬂams‘nummiimﬂﬁuLLazLaﬂmimﬁmmwm iuash

2.1 LLmﬁ@u,azmHﬁlﬁmﬁ'uQmmwmﬂﬁu?mﬂa%aﬁﬂa{ (Logistics Service
Quality: LSQ)

2.2 LLmﬁ@LLaz‘nqwﬁLﬁ'mﬁ'umiu%mimmé’uw”ufﬁ'ugﬂﬁw (Customer
Relationship Management: CRM)

2.3 LLmﬁ(ﬂLLamqwﬁLﬁmﬁ'ﬂmmﬁdwasl,wadﬁﬂﬁ’l (Customer Satisfaction: CS)

2.4 LLu’Jﬁ@]LLﬂz‘YIf]HﬁLﬁU’JﬂyﬂJﬂ’J’lﬂJaﬂWVuﬂJadQﬂﬁ’] (Customer Engagement: CE)

25 LLmﬁ@LLax‘m]Hﬁlﬁmﬁ'ummﬁ'ﬂﬁmaagmfﬁ (Customer Loyalty: CL)

2.6 mmé’uw"’uﬁsmdwm‘"ﬁLLﬂiLLamgﬂmu’iaﬁ'ﬂﬁL?']Im“ﬁaa
2.1 uWIAALATNAHATLALITDS Twamn NN IALIN3ladaang (Logistics Service
Quality: LSQ)

AMNWNIIALINTT (Service Quality) iluiTadudAnylugsianmsausdsuuy B28
ArwnaauENT0 I Ius T AnuRInalavasgn LLazﬂ’J"INEIdGﬁWDE]\‘Jﬁﬁﬁﬁ] lag
Govindan et al. (2023) fwiwuisiisszauanuaunInveddliuinisvudslunis
@1auauaw%aLﬁuﬂiﬁmmmwi‘wadgﬂﬁwaoﬁm HAIWNNTEINELLSNIRNLTade
Wi @398 wasfiUseAnSnIw 99 Stefansson uaz Potter (2019) lawenafionuindu

"mmmmsniumm aﬂﬁua\‘iﬂ'J’]Nﬁﬂdﬂﬂiﬁﬁ’]ﬁu@qi’ﬁ’ldﬁﬁﬂLL@&’ﬂ’NﬂJﬂW@%'}W\‘]I@ AR D
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Qﬂﬁ’ladﬁﬂ‘i HI%NNTYIINNININENT malulad LarnITzUIBAITat1ITUIANT AN
d' £ 1 d' =} 1 ' 1
LwaqummﬂLuuaﬂawlu%aaisﬁqﬂwﬂu"

Wang uazamue (2022) wmhqmmwmﬂﬁu’%mﬂugiﬁwumLﬂumwauwmu
szninganwnanaila (Technical Quality) e leananukiwgIazlszansAI WY 0
NSVUEI LLa:qmmWL%a%fﬁﬁ (Functional Quality) NN 089nLATNTEINaULINITUAS

[ o € ] 6 v A Aa A 6 . . . .
ANMURUNUBDITAINIBIANT QMﬂﬂWﬂ’]ﬂ%Uiﬂ’lﬂaﬁlamﬂa (Logistics Service Quality:
LSQ) ANN Zhu et al. (2021) RE1NINANBDITZALANVFINITA MNNTFINOLRUA AL
u‘%msﬁﬁqmmw gn@Taa ATUDIW G3ILIAN LLamauauaammﬁaamﬂaogﬂﬁﬂﬁaﬂ'wﬁ
ﬂs:ﬁw%mwmaamﬁaﬁn‘[ﬁqﬂmu luvme Gawor and Hoberg (2019) a5uns3uiu
ﬂizmumﬂumsu?mﬁamsﬁﬁmimﬁLﬁmiaaﬁ'umimﬁauﬁmﬁuﬁwuaz%;&amn
LL%EQ'G’S'@]Q@‘]UVL‘IJgﬁ%ﬂﬂﬂﬂ“fuiﬁmﬁ”m I@ﬂluqﬂﬁﬁﬁa Liu et al. (2020) leugnsaINURNNE
Tsudslaninuausnlunsnadna e luladaananufanisuladsfnduuuadLaa
WD &I RUMIINTIRUS NN INIR T YA L

TN INAIUINTALLIIAAIIUITE IWITUAS GLARI BT UG UANUFUN LIS
mﬂszwmﬂmmwmiu%mﬂa%a@ﬂé? mmﬁawahmaagﬂﬁ’] LLazmmﬁﬂﬁmaagnﬁw
las Simanjuntak WaZATME (2020) wuwam:wuﬁﬁ’m@maaqmmwmm’%miimﬁ’uqm
m‘ﬁgﬂ@Tﬁ'ufua:mwﬁ'ﬂmﬁadﬁmﬁﬁ@iamm‘ﬁowalwaogﬂﬁw Tuamen Kilibarda was
Andrejic (2016) LAz Yeo WazAtAE (2019) HUIUAMUFNABTIEILINTZAIN LSQ NUAIA
ﬁawalma:mmﬁ'ﬂamaagﬂﬁn agn9lsAaw Qmé’nwmzmaaqmmwmm%msﬁ
awdamy lwinny lag Chen uaz Qi (2016) tawainanuisvasusnsindadoding
fga luzmzl Hong uazamz (2019) szydnannuazadInlun1Iuinig n13kesns A
wgalla uaznInausuastinaavliuidnydannuiinalazasgndn uaz Meng uaz
AL (2020) ﬂizqﬂ@ﬂ*ﬁ Kano Model WUINQMAAN D469 9 PYIVUIMIVUNUINLANAIING
slummauauaammﬁaomﬂaagﬂﬁ’]

Aa v nql' v 6 o > a a a 6 L%
lasnuddpilddnsasdsznavdrdgrasqguninnisuinislaiading laold
Qmé’nwmwaaqmmwmﬂﬁu‘%mﬂa%aﬁﬂﬁ (LSQX) &nIUMIUILL A BLINIVURITUAN
87198991N9UILVBI Mentzer LAZATUE (1999) LAZ Kang Lazamse (2007) aNNB19D9lH
= @ g [ = ' [ o
Sohn LazAthE (2017) mqmaﬂwmzmmﬁgﬂawmwgLﬂu 3 NAUWAN loun AN
YgINAANT (Outcome Quality) AMATWYBINITUIUANT (Process Quality) LAZAMAN
AURINITID (Capability Quality)
o & i & & & Ao o A

AMAIWUBINARWT (Outcome Quality) tuasAlsznauNugIwidm ARy Ngavas

a =) =Y d 4 v > Qs { U Qs U Q
Qmmwmimmﬂaaamm@ mLﬁmmaquwaawﬁﬁgmmmmsmugua:mNavl,@ﬂ@mm
(Wang et al., 2021) laausznaudiy 4 tadades lawd 1) nsdassNideiiald (Reliable
Delivery) @4 Vega-Brito et al. (2022) a5UN831ANN8HIANURINITD IUANTIARIRUA L6
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mamunmﬁﬁmu@LLa:ﬁmmgﬂﬁaaLLajuﬂw Tag Han et al. (2021) wusnduilasond
anwagegadannuiinalavasgnen Wuedl Tran et al. (2022) Wwihnssagfiigodale
garrufisanuuingrlunssinauFudiaiuiiuin Uszian LLa:qmﬁTﬂwm:ﬁ@mmvl’T
i’smﬁimmmLﬁuﬂmﬂumﬁﬂmmmg’mmﬁ@daashomj%aua 2) FANVBIFUFT
9084 (Condition of Delivered Products) fi Liu et al. (2020) RENUINRANBTINTIAFITUAN
‘Luamwﬁ'auysrﬁ T enIaunwsas lae Sharma et al. (2020) WUIINNSRINDLRUAN
‘Luamwﬁ'auysrﬁﬁmwm%m”tyvl,ajﬁale,ﬂﬂ’j’lmidwaumdnm woue Li et al. (2021) L1
'j'm'ﬁ%'ﬂmamwﬁuﬁﬂﬁaamamqunﬂmﬁumau@‘ﬁaLwimié'@mim"aﬁuﬁw nMIUITIRLE
URZNIIVWENLRUAN 3) mm@éfuv‘}u‘[aﬁaﬁm? (Logistics Cost Reduction) 7I Kumar et al.
(2021) afnpdwinefisanususalunitisgndaadunuduladadndaioninaue
ﬂmﬁlLL°u'w‘”uVL@TLLazﬂﬁﬂ%'uﬂgaﬂi:ﬁﬂ%mw lay Rangarajan et al. (2022) Wu3g
lﬁu’%nﬁﬁmmmﬁnLauaisﬁgfﬁ'ua@@Tunuvl,@ﬁ:ﬁm’]w"l,ﬁl,ﬂ%'mumamsl,mw”u UaL 4)
22l UWN13IONTTLIUNIIVUES (Lead Time) 7 Lee and Lam (2022) fignauinmang i
s:mznm@i‘}LL@iQﬂﬁﬁﬁdﬁfawﬂizﬁﬂﬁfuﬁuﬁﬂ 1ag Wang et al. (2022) WUIN3282L38178
ﬂayﬁagul,l,a:lmuauﬂmslLﬂuﬂaﬁ'ﬂﬁﬁﬂ”ﬂﬂumm‘"@ﬁﬂwaagﬂﬁﬁ

AMNIWYBINTZLIWNNT (Process Quality) Huasddsznaufiieadasnusimauss
duaaulunslwusnisladading (zZhu et al., 2021) Usznaudas 3 Tasudas fa 1) N3
9@N139UALAG (Accident Management) 7 Dubey et al. (2021) afunaitnuiei
anwususalunssanisuszudladywiiaiingifimeniomanisallianada Tag
Shekarian et al. (2020) wudwmwmmsnﬁdamﬂ@ﬂma@iamm"l,i“mﬂwaagﬂﬁw YU
Nguyen et al. (2023) Lﬁmﬂmsfﬁ'@msqﬂamqﬁﬁﬂi:ﬁﬂ%mw{Taﬁuﬁamsﬂmﬁmmzms
LASBUAANIDNR9MIN 2)MINaILTAN (Visibility) 71 Pan et al. (2020) Henuimans i
mmmmmlumﬂﬁﬁaa&aamu:mﬁ@daﬁuﬁﬁLLﬁgﬂ@Tﬂ"L@Tashagﬂ@”ama:ﬁ'mam lag
Liu et al. (2020) WUINANUFINTD INTRAANFDULULUULSHR INTTI8RAANUAIAUEY
Lﬁ'wmmﬁawalﬁmaagﬂﬁﬁ wus?l Wagner et al. (2023) wiuimanesiulugadagiugs
MuiimIdaauanwuiadanlun1Ivugs 1w gunnd AT UAZ 3) MINDUEUBIRE
and" (Responses to Customers) # Choi and Kim (2019) a5unginwanafismyliusnis
gnﬁﬂ‘ﬁ'mm% fUszANTA W UazaTIdanINNGaINITIaNTE lae Raut et al. (2022) WU
anumanlunineuauassinalasasidanuianalauazanuindrasgnd

AMNINAMUEINNTD (Capability Quality) Huasddsznavfifedasnunswens
rinwe uazaumunTanisluasdnizesdliuinisladadng (Lee et al., 2021)

Usznaudie 4 Yadudas laua 1) anusunTalun1saannséasde (Order Management

=

Capability) 71 Singh et al. (2023) 8TU18IIRNIBTIANVFINITO MNNTIL UITNIAHA LAY

D2
>

s o i) v 1 ¥ A a A ' dld
ﬁ]@]ﬂ’lﬁﬂ’]ﬁx‘i‘ﬁﬂvls(ﬂaﬂ’%‘igﬂ@]ﬂ(‘lLLazﬁJﬂ‘izﬁﬂ‘ﬁﬂ’]W I@El Kumar et al. (2023) WUI1IZUUNY
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UszanSnananasnannliudanaiauaziianinnsiatsalunisdszuiana 2)
anuswsaswnaluladassuine (IT Capability) 71 Lee et al. (2021) fienuimangis
myhszuusazinaluwladssanmani il sz dniniwuazdinisanuszain lay
Garay-Rondero et al. (2020) wud’m’]mmﬂmwumﬂIuIaﬁﬁﬁuaﬁymmmLﬁm
UszBNTNIN aAdUN® LATENITALAMNIWNNTLTNNT wuefl Singh et al. (2023) 114
mmém”tymaamiﬂszqﬂ@ﬂﬁmﬂiﬂaﬁgﬁaﬁy \T% Al, ML, loT w@ Blockchain 3) A213
L%mmrymaaaoﬂ‘ﬂs (Organizational Expertise) ‘ﬁl Akdogan and Durak (2021) 85u180
winpfisnud vinse wazdszauniiivasyaainsludulaiadnd las Karia (2020)
wuiwmwm%mmydwahslmwiaqmmwmsu?mma:mwuﬁowalwaogﬂﬁw TGERD)
ﬂ%ﬂwﬁuﬂdmadadﬁﬂi (Organizational Soundness) ‘ﬁl Li et al. (2021) TR PP RU VR TR
CRIE IR FIUSNINIIN LLa:m’mmL%aﬁamaa;ﬁﬁﬁmi 1ag Chen et al. (2020) WU
andiinlianuidyiuanuiuasasdliuing lasawzlumaduiusiasszozom
%%mwumﬁuﬁmamgd

98 Usznouns 3 ﬂsjwf:ﬁmmL%aﬂmﬁuuazdwa@iammﬁawaiwaaﬁﬂﬁmaz
mmé’nSwaagsﬁalaﬁaanﬁluqﬂﬁmmﬂw‘"uﬁmﬁuLﬁwﬁuuazgﬂﬁwﬁmmmwﬁ'@gaf'fu
miw”wmuaz%'ﬂmqmmwiumﬁﬁmdﬁf‘:ﬁdLfluﬂaqﬂﬁém"%yéﬂﬁ%’u;ﬂﬁu’%mﬂa%a@ﬂﬁ

Tunmsseanu latdSyun1ansuasTwLazaN e ﬁumagiﬁﬁl
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AN 2.1 LLamNamﬁms’]:ﬁaoﬁﬂi:ﬂauqmmwu‘%mﬂa%aﬁﬂﬁmﬂmu’iﬁ‘fﬂﬁau%ﬁw
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et al.
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Mentzer v v v v v v v I v |v

et al.
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ck et al.
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Refia | |V v v v (v v v v v |V
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Jaafar

(2007)

Biensto | / |/ v |V v |V v v |V v |V
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et al.
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al.
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2.2 UKIAALATNO B LNLINLNIIUINIIAMNFNNBSNLZNAT (CRM)
miﬁmm’nmé{”wwmﬁ‘ﬁugﬂﬁ’] (Customer Relationship Management: CRM) e
| 6 o o A 6 ' ) v A v v a ] et
naoidunagniddnnasdnens g shanldinesisanuldiliouniimaudiduuaznis
ulaadedefin lugafinnsudsdunisgsfanianuidudunazugdnssuguilaa
\wWasuudasatamaiiy (Nguyen and Waring, 2018) lasiawizlugsiamanimyvusand
nIudstuganazdasndyivanaimoanmadaswulaszaanalulad wodnssw

v

Huslne LLafzamWLLmﬁaumagiﬁﬁ]

2

MIVTMIANMUFNRUTALYNEAT (CRM) lesunislddrfinufinannangann
ﬁfﬂﬁmmmazzjﬁmmfy las Garg et al. (2022) #871331 CRM Lfluﬂaqﬂfmo'giﬁaﬁ
yismInzuanmInmeluaidng imalulad LLa:msﬁd’mi'smaaqﬂmnﬂﬁaa{wa N1
LLa:Lﬁm&ammmﬁww”ufﬁ'ugﬂﬁ’] I@mgaLﬁumiﬁ’]mmLﬁw1aﬂaﬂuﬁaaﬂﬂsmaa§ﬂﬁﬂ 3
INanonaaf M uazUSMINiasIRuaNdaInT warnsaedszaumsaiiindsziulas
ARDANAIANUFUNUT IULUTUNVEITININITUINIVUET Liu uazAmz (2021) fenu CRM
’jﬂl,ﬂum:mumn%\maqwﬂumsu’%mﬁamimwé‘uw"’uﬁﬁ'ugmﬁmaamws‘ﬁ‘imad
ANMUTUNUD I@]mqiaLﬁumsa%ﬁaqmms'wﬁ'm:wmQ’Lﬁﬁmimum LaZaNen HIBNTY3
wInTays nizuaunT inalulad LLazqﬂmmLﬁiamauauaomwm"fmmsmwn:maa
andudaznouazaiivanuinalaluszazen wusfl Wang waz Wang (2020) &34
crM laildidwRsaudszugenduasnselsunsunisaaa uaiduylssaniegsianl
anudngnuandduguinaig (Customer-centric)

Hasan wazAme (2023) 83141 CRM 1u§iﬁ<ﬂmm%mwumLﬂunaqwﬂ%ayimﬂ
miﬁwammumﬁ@mﬁa;&agﬂﬁﬁ MIANANDANTIN MITLERaUSIN IR RN
waznmssda iR luszozeriunsRe s Inasy faunusiduscansaw Taod
hnansiiaRvauRanala ausing LAZAAINABATI9ITINYDIANET (Customer
Lifetime Value)

Sinha WaZAME (2019) LEKANTZLIUNNT CRM 1u§3ﬁaﬂﬁiu%ﬂ15mudaﬁﬂi:ﬂauéﬁﬂ 4
duaauwnan laun nsaanusuRLS (Relationship Initiation) HIUMIAIgauLazaing
anuduRuinugndlnd nM3insANUFURUT (Relationship Maintenance) K143
lﬁu‘%msﬁ'ﬁﬂmmwLLazmséamsﬁﬁﬂs:ﬁw%mw MIBNITTALAMUFNANUS (Relationship
Enhancement) mumnﬁu;Jamuazmm;dﬂw”umaagﬂﬁw LLa:msﬁyuy\\llmwé'ww”uf
(Relationship Recovery) mummﬂwl,mﬂnujmLLa:ﬁuﬁﬂaﬂwé’ww”uﬁ‘ﬁ'ugﬂﬁﬁﬁvlajﬁawa‘lﬁ]
uaﬂmﬂﬁmﬂgmaawqwﬁgmw%’wmn‘s Jeong uazame (2014) 85187371 CRM quﬁuﬁ
nsldanudidgnugndusztesiludszaniniwaasesdns lasguninnisuinauag
ANRINIINGIU CRM Lﬂuﬂaﬁ'ﬂﬂduﬂmaﬁém@swdnmﬂﬁmwéﬂﬂ”muﬁ'ugﬂﬁﬁLLa:

U3e8NTNIW Ve Soltani UazALE (2018) Laua’j’]msslﬁﬂ’nuﬁm”fyﬁ'ugﬂcfﬁ Rt
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o

a o ) a & & o o A o
Lﬂﬂqﬂﬂgﬂﬂ’] LﬂﬂIuIaﬂaﬂiauLﬂﬂ LLﬂzﬂ')’];JaqﬂJ’]sﬂ"llﬂ\ﬁaﬁﬂﬂiLﬂ%ﬁ%ﬂﬂmULﬂaauaqﬂm

§%IU CRM NAUszantnw

v =

Tunsfnmit msldenuddgiugnd winefisszaunuidnaudsfudiaansn

A

aauaunauaziilanudaInivasgndiaaivauFuRuiIzazend Tusmeinig
IamIanuineanugndanioruinduaiud iatesile uaznszuium iy NuIEm
udsFudlElun1Imusy daiy dasndoy Wiy uaslieneddayaiisanugnd1ine
JanUasdlunaingaanis MITnENg1 uazaMuNen IR MUY
waluladaawnalaiunmsfiowinduesdanuimagludunisvinsenusunus
ane1 (CRM) Ya9uSEnunFIFua luawlaf mﬂ%mm%aﬂaqﬂf wazadRUsznavvas
MIUNIY ANNRINNTNVBIIANTAUNBTITAVBIRUNTWELATY NITUIUMT UAzYiNME
a o A 2 U 6 ] 1 = 3 ) v 6
209U ENVURIFUAT N7 1e09RUTENaUAN9 Y VB9 CRM adsanTeaztaelwasnns
sunInaanuuuuazdiiunIaunagns CRM laatnsddszininin las Soltani uaz
AThe (2018) "l@TﬁnLauaaaﬁﬂszﬂaua%m”fymaamsu%msmwé’uw”uﬁﬁ'uQﬂﬁﬂ 4
29AUITNOUNAN balA MISLAuaNeN FaaNuRINNITOVBI9ANT tnaluladzsauing
LaEMIIANIANNTNLIALANAT
' 'Y o i i = & & Ao @

1) M33911uaNe (Customer Orientation) LuasesznauNugwnda g vaIng
u’%msmmé’ww”uﬁﬁ'ugﬂﬁﬁ lag Buttle and Maklan (2019) a3ungiiuwanuisanluns
et lasazldanudmagnuaaudeinis anutwsey LATWOANTINVBIRNAN
wwafadsiunssisiausswasdniniagndndugudnats uazlfunszuaunmg

a I [ o o (> [ Caa) oo [ .
13719 nagng uazriausrinlreandasnunisaidaunsnindldiugndl las Shahid
Rasool uazAniz (2021) wuiasdnsniinmajasiugndraduriaisazlinnusananluns

o 1 v v 1 é o 1 v
wuazaauruaIdenMudaINTanIzrasgndudaze Jahlugnsainenuns
walauazAuANG luIzuE817 Morgan LasAmse (2019) La‘%wdﬁﬂﬁsaguﬁugﬂﬁw"l,&ivlﬁ
Wi iINBILANInaUALEIANNGBINTIBIINA NI widaTuiimsaaminiaing
dasnsluamaauaznsaniwianssiNasulandanudainisngs lilasumsaeuauead
e Artha UWag Mulyana (2020) lWudinmajaiugndndadisuausdszaufiuazunsn
2] < & & 9§ oA V0 A A v 4 &

Fu'ldiimaasdng Lilsiiouddhonmiamaniadhouimagnanritnu
A 3 . . o =2

2) YAANURIVNINVRIBIANT (Organizational Capability) RAUN8DIANUTINIID
289890 NTHMTINTZUY CRM W1 Mlazsnen 1iaen9e98u (Orenga-Rogla and Chalmeta,
2019) la® Liu wazame (2019) afuisindanlnuauisavededsnnidsznauaie
AMUMINIDUMIYIINNITNTWEINTA ) MINTWINTYAAR NI2LIUMT uazinalulad
\Wasivguidlinugnedn Santouridis uaz Veraki (2021) ldszydadvddnyiinaidaaiy
YaANNFINTVRI84ANTUN1IEY CRM Inllidszauainudisa Usznaudls ang

aﬁuagumn@%mﬁ:@ﬁga Iﬂi\‘i Rl ﬂdﬁﬂiﬁﬁ@% Eqi% NMINWWINNBEUAZAMNRINIIN
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PDIWHNIN UAZMFUSWINIIAnLU8 Vme?t Parvatiyar Wwaz Shainesh (2022) 11w
m’ms?m”aumaqmsa%ai’wuﬁﬁumsﬁwmiauﬁ'uﬁdaLa‘%wmmﬂaﬁu%Haua:mmj
Lﬁmr‘fugﬂﬁﬁ:m’ml,mﬂ@m6] luasrng

3) walulafdzsauwna (Information Technology) Lﬁuadﬁﬂizﬂauﬁ;‘imﬁuﬂ’ﬁﬁ’]
LﬂﬂIuIaﬁmlﬁﬁaaﬁuagums@mﬁmm CRM a¢19ddse&nEn1n (Rababah et al.,
2022) lag Marolt Lazame (2018) bautsinalulad CRM aanidu 3 Usziannan laun
CRM anuifji@n3 (Operational CRM) ‘ﬁ'aﬁum&um:mumsmaﬁqsﬁaﬁlﬁmﬁaaﬁu
andlasass CRM @un3IlATzA (Analytical CRM) ﬁlﬂumﬁmﬁ:ﬁ%Hagnﬁnﬁ"a
g9t laigedn way CRM enunnsiigansau (Collaborative CRM) fizagldiAanis
ﬁw’ms’wﬁ'ml,azmmﬂaﬂuﬂ”agmﬁlmﬁugﬂﬁ’] Steinhoff WazAME (2023) WUITNITHN
malulad cRM alFagsfdszansnwsansatisldasdnsindszansnnwlunns
FUAWINY Lﬁ'ummﬁawalwaagnﬁ’] waztiunanin'ls I@mawwuﬁaﬁmiyimﬁms
waluladidnunszuanmIneTIiauaziausIInednIatmuzaw

4) ﬂﬁﬁ)"'@mﬁmwjﬁmﬁ‘ugﬂﬁ’] (Customer Knowledge Management) L1t
AMURIAVAINIIIILIIN Faseida u,azmﬂLst'm'mjLﬁmﬁ'ugﬂﬁ']myluaaﬁm (Garg
and Soni, 2023) lay Tseng W&z Wu (2019) LLﬂGﬂ’J’]ﬁJiLﬁIEJ’Jﬁ"iJQﬂﬁ’laam‘.ﬂu 3 Uszian
laun mmjlﬁmﬁ'ugﬂﬁﬂ AUFNANAN UAZANNIFNILINAN Wang UazAmAE (2020)
s:ym:mumﬁ@msmmjﬁmﬁ'ugnﬁwﬁﬁﬂs:ﬁw%mw Usznaueie nMITunudays
ANT9A T D UULAZIALAY NITILATIZHUALAAINY ASLHNOULNTLAZATITINU WAZAIT
ﬂ%’uﬂ;mazé’wmmshwiaLﬁad e Eidizadeh uazame (2021) Lﬁug’lmmﬁm”tymaa
mm%’]ﬁmummmmﬂaﬁumwmjmUluaaﬁm

afsznauns 4 dszmsidenusuintuszidonlganuasnslndsa lag Payne
LRz Frow (2021) a%msiwaaﬁﬂszﬂaumshftﬁaeﬁwmiwﬁ'uaahayimﬂmilﬁaslﬁms
UInIAFuNREIuanddzauaudnsa mnqidl,ﬁugﬂﬁﬁLfluvﬁ?ugméwcs\”ty Uq
ANNENITaTadaInnsuaImnualszdnsannsiinw inaluladasawnedn
in3asfioddy LLa:mi’{i’@mmamjlﬂum:mumiﬁmULU?}IUuﬁagaLﬂummjﬁﬁqmm
Marinova wazame (2020) uaasliiiuinesnnsfidszauarugnialunisuinns
mwé’uw”uﬁﬁ'ugﬂﬁw”m:‘lﬁmﬁm?m”tyﬁ'umsw”@umaoﬁﬂi:nauﬁ%\a 4 izniadaugs
LATYIMINTT winasdnsiwissasdsznavlassflsznaunislasaziasasflsznay
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(2022)

Luetal. |/ v v v v v v
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Wang and | / N4 N4 N4

Wang

(2020)

Hasan et N4 N4 N4 N4 N4 N4

al. (2023)

Sinha et al. N4 N4 N4

(2019)

Li and Xu N4 N4 N4 N4 N4

(2021)

Triznova et N4 N4 N4

al. (2015)

Plakoyiann N4 N4

aki (2010)

Jeong et N4 N4 N4

al. (2014)
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Wali et al. N4 N4 N4 N4
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Soltani et N4 N4 N4 N4
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Shahid N4 N4 N4
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al. (2021)
Morgan et N4 N4
al. (2019)
Arthaand | / v
Mulyana
(2020)
Herhausen | / N4
et al.

(2020)
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Custome
r
Orientati

on

Organizatio
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on
Technolo

gy

Customer
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ent

Customer
Data
Managem

ent

Technolo
aqy
Integratio

n

Service
Customizati

on

Relations
hip
Building

Communicati
on
Effectivenes

S

Custom
er
Analytic

S

Digital
Platfor

m

Employ
ee

Training

Process
Integrati

on

Resource
Commitm

ent

Chen et al.
(2023)

v

v

Orenga-
Rogla and
Chalmeta

(2019)

Liu et al.

(2019)

Santouridis
and Veraki
(2021)

Parvatiyar
and
Shainesh
(2022)

Wu et al.
(2020)

Wagner et
al. (2024)

Rababah
et al.

(2022)
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A (f]ﬁ Custome | Organizatio | Informati Customer Customer Technolo | Service Relations Communicati | Custom | Digital Employ Process | Resource
ﬁ“uwf) r nal on Knowledg Data ay Customizati | hip on er Platfor | ee Integrati Commitm
Orientati | Capability Technolo | e Managem Integratio | on Building Effectivenes | Analytic | m Training | on ent
on gy Managem | ent n s s
ent
Marolt et N4
al. (2018)
Steinhoff et N4 N4
al. (2023)
Garg and N4
Soni
(2023)
Tseng and N4
Wu (2019)
Wang et al. N4 N4
(2020)
Rahman et N4
al. (2022)
Payne and | / N4 N4 N4
Frow
(2021)
Marinova N4 N4 N4 N4
et al.

(2020)
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2.3 uwaRauazNgfinaanuanuiisnalezasgnan (CS)
= o . . = A dAa o @ . A
anuNanalazaagndn (Customer Satisfaction) iluumrfafidninudrayaeib
lumauInsnsfesdolnd lasawizluuiunzesanudunuseningsieniugsia (B2B)
A @ 1 ‘V ol 1 Aa [ v A )
HefianuzianzuandINANNFNRUSIzwITIfanugduIlnaiill (B2C) (Rauyruen
. [ A Ao . = ' I
and Miller, 2007) lugnwuwiadeansgsiandniudstugouazilfswulasadnemaiia
= v 1 A 1 & [ dd‘pa’ Aa A o a 6 ] &
anuisnalazasgnen liosusdiduariziaddninwmsduiiuvnuvasesdnamiu
wigsduadoddg i lyganudndvesgndr midedn uazanudianmegsialu
32028717 (Lam et al.,, 2004) 1u3Tpaga ldusoaudilaiioinuanaianalaves
andlugasnnisuladading lag Huma wazAmez (2020) WUIIAMNINNITLINTT
ANUFNRUT uazwinnsudinansznuiisinadniinsddndeninuianalavasgndilu
u’%‘uwuaaﬁlﬁﬁmﬂa%aﬁﬂémwaﬂ (3PL) 9=l Quoquab WazAthe (2019) BwaWIN
AmNWNIUINIaRladadnaniviinansznuidiuinedslinddydennuinala
2293nALAZANNAIaTaE
anuiswelavasgnd nanpfisnsdszidinlasruvasgnidenanisdifinemu
YaINRAA N HIBUINNTN ba3U laglasumaiTenlosnunanisduiinnuaasuSuenuas
ihnanenandwivgianisdud JUanis (Al-Msallam, 2015) anudawalazasgnends
gﬂa%mm"]Lﬂuﬁ"ﬂwaammm@LﬁaaﬁnﬂLﬂuﬁaéﬂﬂ”tyém%'umsagjiawa@ﬁqsﬁﬁ]"l,&idw:
\Jugaawnisula (Rather and Sharma, 2017) uaziduunasnufdrayvaIniIw
latsoulumsuaietunesdn (Liat et al., 2014)
TunFuniialy anaianalazvasgndrdngniteninduanuifnniarauadvas
v A a a ~a 1 [ {t:l' e Aa (% A
andfiiaannmadIsuifivuznitienuameniiuazdizaunti ldsuanfudinie
U3INTT (Yu et al., 2022) ag9lanaw luuTunves B2B auNswalazasgndnil
A % =3 .&’ 1 =3 A > = 3 a 2K A
anunansinauazandandy midnssanuanunwalavasgndrluuion B2B 34l
ANNTUTaBNINAIIBUTLUN B2C 1iadannnizuiunsaaauladaininandasnunans
Areluasdny 2adulunisvigansiugandt uaziianuduuiniegsianeniuiundd
(Homburg and Rudolph, 2001) Zhang waz Huo (2023) #ignuanudswalazasgnenlu
UTUN B2B d’mmﬂﬁdmiﬂsuﬁummfﬁﬂLLa:mﬁ'ujT@Unmaagﬂﬁmdﬁmﬁﬁ@iag
lRuTn1swTedwnainiea fluuivreIn1IneuauaInu@aInITNIITINg ANUFURUT
FzRI989ANT uazqmAITINN lIuaInAuINilantigiie atz Rauyruen et al.
(2019) Aenudndunaawinnmsdsiiindszaunissinaigifiany dwwatoieainie
WUIAAINITININRDANIINITANVFUNUTNNITIAD Wang uazame (2021) 2818ANT
=< v 1 Yo a A ' =S ' v A v A a
anuinalazesgndr B2B ldlddinagiissudainuianaladadrfiudiniauinig
7 Y = =< v v o ¢ . . . .
Wit wagsnndeanunawelalusuanusunwus (Relationship Satisfaction) LazaIu

Hawalaludun1Iainegmen (Value Creation Satisfaction)
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anuiinalazasgndlunguandrgsiaanansaudsaanidu 2 dwzanwan aw
Vavra (2002) ldun anudawalalan1zginisn (Transaction-Specific Customer
Satisfaction: TCS) é’fiaLﬂushu%ﬁwaomwwﬁ@ﬁﬁwlumiﬂfuﬂ@mmmwLLazm?a‘u%ms
PoIUSHN uazauRanelagzan (Cumulative Customer Satisfaction: CCS) fiaiive
m’;ﬁmaumsmﬁlﬂmmaalums%’ujmaagﬂﬁﬂ@iaﬁmwaau’%ﬁ'ﬂ@aa@nm

1) anusnalatanizsenis (Transaction-Specific Satisfaction) uaaune
wa’l,aﬁl,ﬁm‘fumﬂmiﬂﬁé?uw”uﬁ%?amiﬁ’]ﬁqiﬂﬁm%Lamﬁuaoﬁm 1ag Oliver (1993)
o idunsUsadumsatsuaimaimsuilnaifiedwdelszaunsoinlesuifsuny
anuAansIiounste aruianalaaniznensduiitiafissrienilszansnw
nsdineuadesnnsluszosdu (Anderson et al., 1994) LLazmmanﬁTaHa‘ﬁ'Lﬂu
ﬂiziymﬁLﬁﬂqﬁ'ﬂq@LL°ﬁ<1LLazq@éaulum:mumﬂﬁu?mi Olsen (2002) WLINANNA
walalawrzmomaiduifasvdragfiisnsnadenisaaduladodilugiasuduves
AMUFURUTYINITINY 8e9 1300 Lam uazame (2004) FH AU HaNsNUBEINNURS
walmaww:swUmi@iamsé’mﬁu‘[a%a%wza@mLﬁamﬁwﬁuw”uﬁwngsﬁaﬁsw:nm
SN

2) anufanalagzan (Cumulative Satisfaction) 1uanuisnalalagriuiiied
nnUsrsumsainanuanuesdinslutisszasianits Tag Fomell (1992) afunginfiaann
nmInundzaunIiuazanuiinalaanizmensdn g dhdinnu sxiauyuues
LLa:ﬁ'ﬂuﬂ@I@mmﬁgﬂﬁwﬁ@iaaaﬁm s’fiaﬁwammmiamm.ﬁ'ﬂﬁmaagﬂﬁma:mm‘"@au‘la
Fog11uszoz817 Anderson Uazams (1994) La3uinanuianalaszauidunisdszdn
TasT1uR8991n158Un TN T8 1Az NTUS IAANIRUARLAAT UARAATIII AU S
ANMUTFUNUT %aﬁmmaﬁmmnn’hLLaza:‘ﬁ’auﬁaQm@hﬁgnﬁﬂﬁ%’umﬂmﬁué’uw”uﬁma

giﬁaﬁ'aﬁu@

AN 2.3 meNamﬁmﬁ:ﬁaoﬁﬂi:ﬂaummﬁqwalwaognﬁﬁmmm"i'ﬁ'ﬂ

ETLL@N (f]'ﬁ'ﬁ nm‘f) Transaction-Specific Cumulative Overall Satisfaction
Satisfaction Satisfaction

Yu et al. (2022) \/ \/

Zhang and Huo (2023) N4 N4

Rauyruen et al. (2019) N4 N4

Wang et al. (2021) N4

Vavra (2002) / Reianu (2012) N4 N4

Huma et al. (2020) N4 v

Quoquab et al. (2019) N4 N4

Bag et al. (2021) V4 V4
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€,

BqJTLLGiG (ﬂﬁﬁﬁu‘w) Transaction-Specific Cumulative Overall Satisfaction

Satisfaction Satisfaction

Sharma et al. (2022)

Sharma and Nayak (2022)

Biigel et al. (2019) N4

Naumann et al. (2020)

Liu et al. (2020)

Johnson and Friend (2023)

Rauyruen and Miller (2007)

Lam et al. (2004)

NENENINEN N ENENEN
NENEN

Homburg and Rudolph (2001)

Parasuraman et al. (1988)

Oliver (1993)

Narayandas (2005)

SNEN

Anderson et al. (1994)

Jones and Sasser (1995)

Tuli et al. (2007)

Olsen (2002)

Lam et al. (2004)

Johnson et al. (2001)

Morgan and Hunt (1994)

NINININ NN NN N ENEN ENENEN

Bolton and Drew (1991)

Fornell (1992)

NENENENENENEN

Anderson et al. (1994)

&

2.4 uwaamLmz‘nqvf‘]Lﬁimﬁ'umwgnﬁuwaagnﬁ'ﬁ (CE)

ANUKNWUBBIANFN (Customer Engagement: CE) Tanaadusuarfad lasy
mmaulﬁlazhamnvﬂlummﬁmmma:mﬂgiﬁa} lagawizagnsdsluusunvas
ANUFUNUTIZNIN9737ANUTINY (Business-to-Business: B2B) Gedanwmzianz
Lmﬂ@mmﬂﬂaﬁué’uw”uﬁsz%dwagiﬁaﬁu;ju’%lmﬁ"'a"lﬂ (B2C) (Hollebeek et al., 2019)
mmgﬂw"'umaagﬂﬁﬂuu%uw B2B 1l duApsudn1stevo FuenIansnsLrings ud
S AT DAL TE AN NN WL EIANTZRIN9896 NS MIFNIQWAIINAK WAZNT
wamanuTwdaluszazina (Zolkiewski et al., 2023) Fafianudidmataannlulanyas
giﬁaﬁﬁmﬂvﬂw"’ugaLLa:Lﬂﬁ'ﬂuLLﬂaaaﬂ'm‘mmL%a I@mLLmﬁcﬂL’%"aammgﬂw”maogﬂﬁﬁ
lasumnamnegsdatitaslugrmaisseiidiuen lasanzagredsluusunaes B2B &9
fanwuzanizfiuand19ain B2C Komulainen waz Saraniemi (2019) ldaunginana
WnWuasandluuIun B2B \dunszuaunsfiisdasiunmfu faunusainaduduuas
ﬁaLﬁaosz%dwoaoﬁﬂiqsﬁa I(ﬂﬂﬁLﬂmmﬂlumsa%"waqmm‘i’mﬁ'uua:w”wmmﬂué’uw”uf

luszozenn Zolkiewski WazAtue (2023) "L@Tﬁﬂmm']wé’uw”ufsxmwmwwdﬂw”umaagﬂﬁw



32

LAZAMNANA AU FNN KT B2B LLﬂzWﬁJ’i’]adﬁﬂiﬁﬁﬂaﬂqﬂﬁfﬂ’ﬁﬁ%’mﬂ’ﬂ&lEﬂﬂwvu?lad
Qﬂﬁwﬁﬁﬂizﬁwﬁmwﬁé’mwmﬁ'ﬂmgﬂﬁwgaﬂiwﬂLL?iaﬁa 25% Hollebeek WazAthe (2022)
VL@Ta%msnhmwgﬂw”uluu'%uw B2B ﬁﬂﬂgjmmﬁnﬁiuaawm”u f8 ANNANALTS
a . £ { o o ¥y ¥ a ' ¥
WE@NTIN (Behavioral Loyalty) 615\‘]LﬁEl’J‘IJEl\‘lﬂ'lJﬂ’li%éJGIi’]LLazﬂ’limeﬁlaﬂ’m’]i‘%a LAZAIN
% Aa o a . . A { @ o (% 4 < [
ANALTINARAG (Attitudinal Loyalty) sml,ﬁﬂ’maaﬂummgz?m%amu 1791919 wazau
v & A v A 4 =& o a & & a o @ '
HAWBNaTNtiNgndldansdny Jeanuananssesgluuuiiianudragyee
mwé’n%moﬁqiﬁﬂmw:ma #8n31nh Brockman WazAme (2023) 59 lawuinlu
snazAnganaasgianiaaniunsainianwliduiueugs and1 B2B NilANNRNNL
v { Lo Q L =Y Q 1 U { s t; A
gaﬁumiuuﬁa:mmmmawwuﬁfmoqiﬂaﬂuaaﬁmmﬂmwgﬂmﬁﬁmwm&nwum G
a:ﬁau’Lﬁﬁuﬁamw11f%ﬂﬂ"’ry,maam’manw"’u‘lumia%”ﬁdmmﬁwsjulﬁﬁ'ummé’mw”uﬁma
gﬁﬁfﬂ
Hollebeek WaTAmE (2019) Vlﬁﬁmumm;dﬂw”umaogﬂﬁﬂuu%uw B2B tiln
na = 1 d' a ; 1 6 a d'd a v % 6 o dﬁ/
AanTrunsiiduiuiiiadnizniniesdnsgsnandni sl jauwusnu laafiNngIwan
& o Ae o edAA A o & a A ¢ & o '
UszaunsainisldauuaznisUjaunuinldonfanmal USN1T nIauusUa smm"l,ﬂgg
nazuIunIEiquaTINAuluszaze” Auaisldiiuiansueddyesnn vy
luwuSun B2B ﬁLﬁumia%aqmmiawﬁ'uua:mm"’@ummmé’ww"’uﬂ%oﬂaqﬂﬁizmn
89AN3 Kumar Was Pansari (2018) "léfmmwauL°11<§1°11aamwanw“maoanﬁﬂuu’%uw
a U [ Qo =) =) 4 { a &/ 1 U
B2B lasatuiaindu "naund wednssy LLa:msﬁamiﬁmmm:mNaaﬁmgﬂmua:
6 Y A é o 1 % 1 a 1 [ 094/ 6
aaﬂm;ﬁ%mms GH\‘]W]VLSIJgﬂ’ﬁﬁﬁd%lﬂﬂ’]ﬂ’m]g"iﬂ‘ﬁ’)Mﬂu mlugmmwaaNaﬂiﬂwuma
maduuazldlgmenmadu fosildanuddgiusaantnmigsiafiiaananugnii
A WM vo o a & aov . .
a9l ladnatani1zNa Uz L umin 19N T13wLvinthis lummwmq@ Zolkiewski LRTADLY
v =Y dl &/ =) 1 > v a
(2023) VL@muaummmaumumﬂmu‘[@ﬂaﬁmam mmpﬂmwumaagnmlumuw B2B
du "nezvaumanaiaiiieannird JRuutnaneszauszniniyaaauazadnnsl
1 =) & aa v v a { o 1 v
1A307187319 FI30DIN ANl mmgmmmﬂ'ﬂ LRZNOANTTY ﬁm"l,ﬂgmimn
Qmﬁﬁwn"’u mst'%'muj’imﬁ'u LAZNITNAIWIWIANTIN" RoUBhReaulALRRAIAIT
> v Qs a { =) J Qs { v = >
snusnaumaommaﬂwulumuw B2B NLAATIWIWAIEIZAULAEIAINNIALITaINUT29Y
RALA U
mu%a‘i’mdwqﬂﬁmmmmwﬁﬂmﬁmﬁu ANUKNWULBIZNEN(CE) TuuSunvas
gamwnIINLadadnd Huma et al. (2020) ldAnsTadpfndinada auLnRuaIgne
(CE) qu‘%umaaé’tﬁu?mﬂa%aﬁﬂ&mwaﬂ (3PL) luthign1w Nan13338%lwiAnIn
ATNIWNNTUINT ANUENNUT uazwianssudnansznuiiiinadwilisddnse aaw
o Y = LA ' A e o @ X .
HNWUBIANE(CE) Twamenanldfinantznuadslivedan wanand Rai uaz
Selnes (2019) l@@n®HaNTENUV ANUKNWUUBIANFN(CE) @iammﬁﬂﬁmaogﬂﬁﬂu
DARUNTINAIVUEINIOIMA NAMTIIBEUIUI ANURNWUVDIINA(CE) HHanIzny
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L‘Eamnasi'mﬁﬁfsf,%m”mv@iammﬁ'ﬂﬁmaagﬂﬁw Tagianizatrvdeluifaiwarsuninas
WAnIIN Escalas and Bettman (2011) laRenuainulitnelainduanuananisves
o ' Aa v a ' A oA A 2 o o &
gmmLma:ﬂsrmma@’l%mmiaw:mm’mu’manaLLa:waww"Lm"Lumﬁnmmuuarynun

A ') v o gd A o [ ') o
S TulaTIFTIIANUFUNWENLABITBIND ANUKNWKVDIANAT(CE) @11 Naumann Uag
Bowden (2015) mmjﬁnleiLmuauLLa:Lﬂﬁzmwaagﬂﬁw:a@am%amwvlﬂl,ﬁal,ﬁ@mm
[ [ L 6 ] U Y a [ tf/' (% =3 I o o %
Ihhluanusunussznignduszdliuins amu analinsdadaduladoddn
‘Luu?umaamiu?miﬁgﬂﬁ%‘hLﬂuﬁaﬁufﬁauﬁa:amwmﬂiuﬁuqmmwvlﬁ Sashi
(2012, Wi 259) lalAuLANI ANUENWUBIINAT(CE) N1NANUNENNNFRINT
ﬂ'ﬁa%ﬁaﬂ'sm"lﬁ’nﬂaLLa:mm;dﬂw”uluﬂ’s'mé?ww”ufi:wm;ﬁ’jaLLazpjm']ﬂ LaNaTUND
anudagaasnalinslalunmssisenuduudsasenusunuslunisuinng 3901a
nanldihnsieanelindaduwsenlsddylunszuiunissshs enugniuasgnd
(CE) (Naumann and Bowden, 2015)

nnfieudns g Tdu inaansaagdldin anugnWuvesgndrluuiun 2B
(=] a { a w = a 1 a & Q =
LﬂuLLmﬂ@ﬁmamqumsﬂgawwuﬂmﬁﬂszmnaaﬁmqiﬂa TINanL TNz UINANT
Neataitazinanala I@ﬂﬁlﬂfmmzmﬁ'ﬂlummﬁ"waQm@hs”mﬁ'mm:w”@uwmum@%'uw"’uﬁ
Tuszozenn I@U‘l%ﬂﬁiﬁﬂmﬁmmgﬂw‘vmaag}ﬂﬁ’]ﬁ]:az‘ﬁauﬁdamu:mﬁ@]‘iﬂmmad

% dl a a o o ¢ 6 o 6 = 6 all o %

anffilienn Juwnsuazdzaunsoinuasens lasfiasddsznaundnyaedlsznis
fa mmvl,’i”'mlwaogﬂﬁ”ﬁLLazmmpdﬂw”umamimi"uaagﬂﬁ'] 248U nauUNIRa IRy
\ [ 4 Y o v A = ' o< A A o o @
nuﬂmﬁaamom’mEﬂwumaagnmﬁmmmaLLazmﬁulumm B2B Tutiluilaspsnamn
@iammﬁ?ﬁL%ﬁqusﬁﬂm:ﬂ:ma (Kumar and Pansari, 2018)

1) ﬂaﬂuqfﬁﬂdlﬂmaagﬂﬁﬁ (Customer Trust %38 Cognitive Engagement) 1w

v ' 6 a

aaﬂ’ﬂizﬂauﬁwu%mlw%aﬁmmmﬁmaagﬂmﬁﬁ@aaaﬂmt LARANNIINBIANIRINITD

& ala

mauauaammmwi’aLLa:a%"Nﬂimumimw@Iﬁﬁ'ugm-ﬁ”wasmmjm,aua I@]Uﬁ,ﬂﬂgj
ﬂ%ﬂlljﬁmﬁﬂﬁ]LLazﬂaaﬂﬁﬂluﬂﬁiﬁﬁqiﬂiiwﬁuadﬁﬂi (Morgan and Hunt, 1994; Garbarino
and Johnson, 1999) luuSunaas 828 anwlinslafianuddyedisdaiiesain
mmé’uw”uﬁs:%inaaﬁmaﬁ'ﬂLﬁmﬁadﬁmﬁamuﬁﬁﬂamqo ﬁmwmﬁmmagsﬁﬁ] uazdl
Naﬂiz‘mﬂ@Elmd@iE]ﬂ’]i@‘i’nﬁud’]mladadﬁﬂiﬁﬂﬁ"l (Geyskens et al., 1996) lag Rauyruen
waz Miller (2007) %‘LvﬁﬁudﬁmwvﬁmﬂaLﬂuﬁﬁ]ﬁ‘i’ﬂﬁ?ugﬂuﬁE%ﬂﬂ”muﬁﬁg@‘lumiw”@um
AMUFNNUTITHz7 I ULSUN B2B LLa:Lﬂmﬁﬁﬁmﬂﬁﬁﬁq@maammﬁ'namaagﬂﬁﬂu
5282877 Sashi (2021) a3unsinaultaslaluusun B2B 1Asadesiuanuidesinle
ANNRINITA ANWLUAAINTN) LLa:ﬂmu%aé'meaaaaﬁm@jﬁﬁ Tagwuinassnsiiaansn
a3 lindadiugnd B2B ldddannmainmandrganingduisiis 25% uazllana

1%7’]’]5"1]ﬂ?ﬂﬂ??&]‘i’)&lﬁagdﬂ'ﬁﬂﬁd 35% wanani ﬂ’sm"l,’i”maslaﬂ‘a"ﬁaﬂaﬂﬁunuua:mm
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Lﬁmlums@‘mﬁuqsﬁa LAEAILRINNNTRIIIWIANITTULAS AN TN WINAG N N HIDUIANT
Tny
LY 6 % . A .
2) ANAFNAUNIIBINVBIGNAT (Customer Commitment %38 Emotional
= & o & R o Aa & N A
Engagement) \uasfsznaudiunensuaiainuiznuasgnaiiddaasdns tiaannii
aa@Tﬂiﬁﬁ”’]aﬂsmumsaiﬁmﬂi:w”ﬂaLLa:moﬁ'umm@”aamsmaagnﬁw ﬁw"l,ﬂg'(mmjﬁn
;dﬂwq’uLLazﬁ’ﬂﬁﬁaam{ﬂi (Morgan and Hunt, 1994; Kumar and Pansari, 2018) Tuu3un
% 6 o s % 1 3 U o A
289 B2B mm;dﬂ‘wu‘momiumummmmyvl,wuale,ﬂﬂ’nmwvhmﬂﬁ] W INIIA AL
lugsfadnazldiuniswasindunidafulavuiugiuvesnguaidunan (Khan et al.,
2019) lag Keeling tazame (2021) TliiAwinmiaadulaluuiun B2B Jasddsznaunis
6 v d' U 1 a o o s nlcl' a > 6 A a a
arsuoiduigdevadelineday lasanzlunsdnuianmainiauinisiaiu
ﬂa”wﬂﬂﬁaﬁ'usluﬁm@mmwua:ﬁm
Hollebeek uazAmz (2022) afunadnadnannwun1sa1suoiluuiun B2B iiedtany
U § Al Ui < 1 & s s a &
mmgﬁﬂ%uﬁau mmmﬂgaﬂﬁ] LLazmmgﬁﬂLﬂumuﬁuwaammawwufﬂwqiﬂa o9
Lﬂ%ﬂﬁ]ﬁ'ﬂﬁﬂﬂ”ﬁgﬁﬁﬂﬂgjmmﬁ'ﬂﬁuazmwQﬂw‘”ﬂm:mma I@mwﬁammjﬁm%aﬁu
wazduaINdnadanTunWUNIIaTuBlLAZAINANABINAN Tagtawizlu

AN LL?@ﬁﬂ&lﬂ’NEiﬁ%ﬁﬁﬂ’ﬂﬂﬂﬂLL‘LL%’P]%E}EG

AN 2.4 u,amwamﬁmﬁ:ﬁaoﬁﬂi:ﬂaumm;dnw”umaogﬂﬁﬁmmmﬁﬁ'm

AIGR @AaAA | Customer Customer Behavioral | Attitudinal Physical Social
Trust Commitment Engagement | Engagement | Engagement | Engagement
(Cognitive (Emotional
Engagement) Engagement)

Hollebeek et al. N4 N4 N4 N4

(2019)

Kumar and N4 N4

Pansari (2018)

Sashi (2021) N4 N4

Levin et al. N4

(2022)

Khan et al. N4

(2019)

Keeling et al. N4

(2021)

Hollebeek et al. N4 N4 N4 N4

(2022)

Brodie et al. N4 N4 N4 N4 N4 N4

(2011)
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BqJTLLGiG (ﬂﬁﬁﬁuﬁ) Customer Customer Behavioral Attitudinal Physical Social
Trust Commitment Engagement | Engagement | Engagement | Engagement
(Cognitive (Emotional
Engagement) Engagement)

Van Doorn et al. N4 N4 N4

(2010)

Vivek et al. N4 N4 N4 N4

(2012)

Soetal. (2016) | / N4 N4 N4

Dessart et al. N4 N4 N4 N4 N4

(2015)

Calder et al. N4 N4

(2009)

Patterson et al. N4 V4

(2006)

Higgins and N4 N4 N4

Scholer (2009)

Mollen and N4 N4 N4

Wilson (2010)

Verhoef et al. N4 N4 N4

(2010)

Bijmolt et al. N4 N4

(2010)

Kumar et al. N4 N4 N4

(2010)

Lemon and N4 N4 N4 N4

Verhoef (2016)

Pansari and N4 N4 N4

Kumar (2017)

Harmeling etal. | / N4 N4 N4 N4

(2017)

Jaakkola and N4 N4 N4 N4

Alexander

(2014)

Islam and N4 N4 N4 N4

Rahman (2017)

25 u,waamu,ax‘nqvf]L'f";mﬁ'nmwﬁ'nﬁmmgnﬁ"] (CL)

anuAndvasgnerluyIun B2B VL;J'VL@TLquLﬁmLLdmss’f?asgm%amsLﬂugnﬁwszm
T wasIsanisana il ANNNNN LLazmmLﬁulaﬁa:amﬂummﬁwﬁuf
Lﬁaa%“ﬂoqm@hi’;uﬁ‘ulus:ﬂzma (Palmatier et al., 2023) AMUEIAWVBIAIUANADVA

v A

Qﬂm&mmyﬁﬁ Vlb\‘lluLL\‘il“ll AINANITNUNINNITLI ﬂ']iﬁ%/']\‘iﬂ?WNVL@%/Lﬂ%UUVIWGﬂﬁiLLﬂ\‘1“1]0'%
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ﬂ'ﬁa@mamﬁmw’mgsﬁa LAENTRILRINNITLAU A et 9898 % mmﬁ'ﬂﬁmaagﬂﬁwﬁ
ANMNFNNUT LAHATINUNALIZNAUNITNIINITETUVAIDIANTIHUSUN B2B 1o Kumar Way
. | & AA v Aa o A A o A o ]
Pansari (2022) wmwaaﬂmmg’mg}ﬂmﬂwmmmmgaua@mﬂ’lsL@meaai’lslvl,@gmmw
ﬂLL‘Ij\‘iﬁ\‘l 2.5 1% LLazﬁéT@mﬁ’]VLsgaﬂi’lﬁd 15% Ve Hollebeek Lazamhe (2021) WU
Qﬂﬁwﬁﬁmmﬁnﬁgaﬁga@hma@mqmnﬂugﬂﬁﬁ (Customer Lifetime Value: CLV) &3
ﬂ’hgﬂﬁm‘“ﬂﬂﬁd 5-7 191N LLazmsLﬁué"mwms%“ﬂmgﬂﬁ%ﬁm 5% RINIIDLNUNAT LI L6
19 25-95% uaﬂmﬂﬁm’mﬁﬂﬁmaagﬂﬁwmUamﬁunﬂumi@‘i’]Lﬁuﬁqsﬁﬁ]aﬂnﬁﬁﬂﬁm@
las Cater WazAthe (2022) a%mﬂ'jwm‘s‘%'ﬂmgﬂﬁ']Lﬁuﬁﬁunu@hﬂ'jﬁmsmgﬂﬁﬁﬂsfl,mj
14 5-25 i1 eue? Palmatier Lazame (2023) Wuingnen B2B ﬁﬁmmﬁ'ﬂﬁgaﬁﬁunﬂu
ﬂ’]ﬂﬁﬂ%ﬂﬁﬁ@‘hﬂdwgﬂﬁ’flmi Lﬁaoﬁ]’mmmﬁumslﬁ'uN§mn”m€ﬁl,l,azmzmuﬂ’mﬁﬂmu
. v & 1 & Aa v Aa o A
LaT Singh LaTADAE (2023) LLam’vamu’naaﬂn?nugmgnmmm'}wﬂﬂ@fgfammmam
@Tunu’lumm’%mimmé’uw”uﬁgnﬁw"l,@i”ﬁo 30%
ATFINIAMNNUAINIINITHIU mmﬁ'ﬂﬁmadg}ﬂﬁﬁs‘i’aﬁmwﬁwﬁmﬂuﬂwai’wﬁU"L@Tﬁ
AN T LALAZAAANNEUNIUNIINTLIU lag Zablah wazaose (2020) aFusdngndn
oo e a4 o a & A 5 . 4 ..
B2B wummnﬂ@gamugﬂLLmJmisﬁaﬂm@msm‘ﬂl@mnm'} YN Jarvinen WAL
.. ! & Aa v Aa o A ~ v A
Taiminen (2022) Wu183AnINIFIHANAATANNANAFITANUABHINVDINITUTIUAA
FniuazdanuaNnTaluniIvindl lsnagnauanInnin agﬂvl,éﬁw mwﬁ'ﬂﬁmadgﬂﬁw
(cL) iuddpdanylunisaivanudunuszszensnivgdeauszgusluaaa B2B
986199 13U QanWaNUFNHUT anudawalazasgnd qudnisud makunalulad
dananld analinelavasgndn uazanuynwuvasgnédt dudunumdraylunaia
ANUANATRIANAN(CL) VIENNYIiuNIaTIuaz INEANUENNUEAUgNAHIWNI T8
wauqam"]ﬁmﬁaﬂdﬁLLa:mSﬁmuiwmaagnﬁw WRINTOUITRITAL mmﬁ'ﬂﬁmaagﬂﬁﬂ
~ & o & ’~
(CL) ‘ngwmmxmmmLiﬁquimﬂmw:m
Cater UazAtHE (2022) "L@Tﬁmummﬁ'ﬂﬁmaagnﬁﬂuu‘%uw B2B T udu "auadla
uwazwndnswvasgnanasdnilumainmanuduiusnegsianuasdnIgliuinisadng
' A o & =< o o Aa
datiasluszazeny lasdiuginunananaisnels analingda wazAMUENWHAde
6 £ 6 na ,}’ % v & 1 o A a 1 U A &’
AIANIUASWININUVDIBIANT" RenuiasianliiinitanuanaluuSun B2B WilaiAadn
nntaseden udtdunanianunaneassnitenloanh Hollebeek uazame (2021) o
a o A a a o A a = o
YYIIAMNRIINVIAMNANALUSUN B2B lagaduiuindn "EDBENITAINYINGNAN
AIANTRANNL TN mmgﬂﬁu u,a:mﬁmg:aﬁ‘uﬁaz@ﬁLﬁummé'uﬁuﬁ’mn;iﬁaﬁ'uaoﬁm
v a ' v A A A a o A e o a g
Q’lﬁmmmavlﬂ wizlimaifenawniawdynuglasianiaaniwnisativime” doai
LRI ITAN AN L IAZAN VLT ILNTIVAIANNFUN I NFINITANWNIUA AN
meod1ig la luuSunvesaara B2B mmﬁ'ﬂﬁmaagﬂﬁﬂﬂ'uﬂumiuﬁm”nﬂaamm

ﬂiwsnm*’uaagﬂﬁﬁﬁazﬁaﬂaﬁwgsﬁ%ﬁu%’wwmmaai""ﬁ glas1unibaLdaNaUNUTWNAN Y
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Laoseduluaaia nmIsiwanuindlungugndosiafiansinmngiugndr liaaeaiian
mumiw"'@umLLa:ﬂ%}'uﬂgamwwé’mw”uﬁﬁ'mﬁasl,ﬁl,ﬁ@mss%a%ﬂuamﬂ@1 (Paliszkiewicz,
2011) @l Coletta et al. (2021) na'ly u’%ﬁwﬁﬁmjmﬂmmmﬂugﬂﬁ’]ﬁqsﬁﬁmzmmin
ﬁmu@ﬂaqwﬂﬁiaa%aLLa:‘S'ﬂmmméTuw”uf sauﬂg\imsﬁgLﬂwmsﬁmwaﬁﬂﬂﬁ WHadl
mmjﬁmmzaw%amm%aLﬁum’]umwi’waagﬂﬁmanmnﬁ Palmatier LazfAe
(2023) "l@i”ﬁnauaﬁmwﬁmamgumn‘*ﬁ?u“[@Ua%madwmmﬁnﬁmaognﬁﬂuu?uw B2B
1w "mméfmw”uﬂ%oﬂaq‘nfﬁw:mﬁwdwaaﬁmﬁqsﬁﬁ]aaaﬂwﬁﬁmia‘qummiwﬁu
(co-create value) HIUNIIAINULUNTNEINT AW UazAURINITATINAL L‘ﬁ'amsq
Lﬂmmﬂmagsﬁwaaﬁaaaamal I@mﬁﬁugnumﬂmm%’mla ANUENN LAEMITINN
Bermuazin ﬁmuf‘ta:ﬁaulmﬁuﬁaé’ﬂwm:maammé’uw”uﬂ%oﬂaq‘nﬁua:msa%“n
aohuiudsdusnwaddyesanuindluuiun 828 ludagiu

' v

mmﬁ'namaagﬂﬁﬂuu%uw B2B Liulwifanianugusaniaznatoia bule

2K a

ﬁi’]ﬁ'@agjLﬁmu@imisﬁasﬁ’m%amia gjﬁ'uaaﬁﬂnflmw:nmmu LLGI s‘i’amamqwmu@mo

WOANTIN NAWAR LLazmwjmwLﬁﬁlaﬁgﬂﬁﬂﬁ@iaad@TﬂSLLa:mwﬁuw”uﬁmdﬁﬁa

o

(Hollebeek et al., 2021) asAtsznauddgvasnuAndvasgndluuiun B2B dnmlu
a o ¥ v 1 1 o a g :j & a a
wIeh laurd msvandeunsthluBsvinuasnsbedn daduasdsznauBongfnys

v & K =

ﬁa:‘ﬁaul%mummmmmaagﬂﬁmsml,flugﬂﬁim IR TENAUNIRDIRYINIIUIINAK
udiiafidamgrasainuindvesgndrluuion B2B uazlnansznulasassde
mmé’nSfﬂmaﬁqsﬁfammam‘nﬂmw:ma
1) Psuandauueiinlwdiuan (Positive Word-of-Mouth) Lﬂumiﬁgﬂﬁmﬁﬁo
29dn3 At wiauInislundivanduyaaadug sautdns tiannanaiinalauas
ﬂimummiﬁaﬁgnﬁ”ﬂﬁ%'umﬂaaﬁm Lﬂuﬁaﬁﬁ@mmmﬂém%'uaaﬁni a9 NTI Y
FTINTWANBIILAZAN WL TE N swﬁ?ﬁﬁag@gﬂﬁﬁwlﬁﬂ a:ﬁauﬁummaﬂﬁuuaz
mmﬁ'ﬂﬁmaagﬂﬁwﬁﬁ@iaaaﬁm luuSunvas B2B n1suandauwsiilutdiulind
AMUEIAYUAZANHULLANZNUANA19IINUIUN B2C advilingdian lag Lemon uay
Verhoef (2022) aBun831luaaia B2B n1suandauuzinidninadenisaafulade
NI luaana B2C 09 2-3 111 thasannn1saaanladialuuSun B2B intiglTaIny
mwmﬁmmaﬁqiﬁﬁ]ﬁgaﬂdﬁ Haﬂ"m’]i‘%aﬁsﬂﬂﬂ’j’] LRZUNANTENULAUATIGaNITAL 1IN
6 U v & 1 a U Id’
28484AN73NAN Kumar UazAE (2020) wRAI AR luLUSUN B2B gﬂﬂﬂmwmmﬂms
o v Aa v a A o A & ) i ' Y
uwuzthzasgnaflianuinageiaaninuaswdugnen (conversion rate) ganitgnen
A ' A = ' a a & ' a v A
AN1NNToINN9DUHI 3-5 11 §2993013218 (sales cycle) NFUAI wazduwiliunae
= o A o e A o v & ' a {
naoiugndnnianuindgatuni Soe aulvamuﬁaqmmmogsmﬁummamaqmi

vanaauussin llgIuan
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dq' :/ c.l' Y @ A d‘y a [ 6 A Y A
2) NM3Tad (Repurchase) (lun1sngndrdaduladanfadmsinialduinizen

& A Y A A ca . a P o
29AnsdnaTInasNNaafidszrunisaiauinew iiaananaiawela anulinda uas
@ A a A v A & & @ , XA e ' v A o A &
naundlisuanngndnldassdns iusyaisiinsanwigndrlanuinadessdns

A Aad X P ¢ A a & Fa o o
uazudnazlsiraSunuasandnluawiaa lwuSunues B2B ndGatiianusianuas
ANBULANIZNUANAI9NNUIUN B2C las Kumar Waz Pansari (2022) aTu1ai1luaana
B2B nmiTadifinnudmagmemaiuannninluasia B2C Lﬁaamﬂga@hﬂ’ﬁ%aﬁgaﬂi’l
LLﬂZﬂ’J’]&lﬁluﬂ’]i%aﬁa’]ﬁ]ﬁaf_lﬂ’j’]LL@iﬁHaﬁ’lgx‘]ﬂ’i’m’m Cater WazADLe (2022) WU
U3un B2B gndnfilinidediadssaiiiasliyadinasaagnisidugndt (CLV) ganin

v 1 R ] A v v A d'o' R v A =
andlnaifs 5-7 i1 uazdidunulunislivinisndininfiedasas 25-40 Lila9and
ANNGWALAUNIAN NI UINT NIzUIUNTHN wazdinnudlaluanuaiands
Lasda3INAV8I89ANT Hollebeek wazamwe (2021) wind1inluusun B2B nswad laile
winpfaNpsudnITeniaduyinIauInaand uddiTiniiniszeeanaiinielly
HAAATUYIWIDUINTUY (cross-buying) MILNaLTIUWIaYaAINNITa (up-buying) UAz

] [ ] L L= a & v [

nIdadYIMIan1Idea1ANUFNRUEINIITINA (contract renewal) Tadauidutuuy

°11aamieﬁasﬁﬁﬁa:ﬁauﬁammﬁ'ﬂﬁmaagnﬁﬂuﬁw B2B

ANTHN 2.5 LFAIHANTILATIZHIAUIENaLANNANGY aogﬂ@"ﬁmmm‘ﬁu

;ELL@]':] (ﬂﬁﬁﬁuﬁ) Positive Repurchase Attitudinal Behavioral | Customer Relationship
Word-of- Intention/Behavior | Loyalty Loyalty Retention Loyalty
Mouth

Palmatier et al. N4 v N4 N4 N4

(2023)

Kumar and N4 N4 N4

Pansari (2022)

Biigel et al. (2019) N4 N4 N4

Naumann et al. N4 N4 N4

(2020)

Wang et al. (2021) | / N4 N4

Frias-Jamilena et N4 N4

al. (2022)

Kohtaméki and N4 N4 N4

Rajala (2023)

Morgan et al. N4 N4 N4

(2022)

Chen et al. (2021) | / N4

Wagner et al. N4 N4

(2020)
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Bq‘ITLLGiG (ﬂﬁﬁﬁuﬁ) Positive Repurchase Attitudinal Behavioral | Customer Relationship
Word-of- Intention/Behavior | Loyalty Loyalty Retention Loyalty
Mouth

Haddad et al. N4 N4 N4

(2023)

Dutta and Biswas N4 N4

(2021)

Kumar et al. N4 N4 N4 N4

(2021)

Cater et al. (2022) N4 N4 N4 N4

Jarvinen and N4 N4 N4

Taiminen (2022)

Russo et al. N4 N4 N4

(2020)

Naumann and N4

Bowden (2015)

Hossain et al. N4 N4 N4

(2020)

Sohail et al. N4 N4 N4

(2021)

Lemon and N4 N4

Verhoef (2022)

Singh et al. (2023) N4 N4 N4

2.6 ANANNWSIZHIAMAS

=
ANanalazeg

. ANNENHUT
qnAn .
: qnen

NITLEMNTANENWUD

ar 2

nugnen

o = %
ARTHITATRNGNAN

dl o o 6 1 [
Eﬂﬂ 2.5 LNBATWLRAIAINRUNUTIZWINIALS
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n3Unw 2.1 Augadiduununiniawil (Venn Diagram) WRAIAMUTFUNUS
senivasddsznaudmanylunsuinisgnddunus ununwiuaasliduiiasdlsznay
< A § Y o @ ' A Y a o w a a
nirfianugenlssuazfauniuiuuidin Ssazviauumifadidgluniiinigsia lag
WEAILALARIN

a v o o & = Aa @ & =< o

nIuInIIgnd1duNUE (CRM) ilunszuiunsnddiuaiuayunianuiisnalazasgnd
uwaznIRIAMUENNUBaIgndn lusmzianuiswalazasgné (Customer Satisfaction)
dl dl = Q v o 1 L= =
\WaiBanloanualnugnWuadgndn (Customer Engagement) aziinldgaanunindvas
aned (Customer Loyalty) Immm;ﬂﬂw”umaagﬂﬁw (Customer Engagement) (%34
anlsaddgsznivanaianalauazanuinduasgne

sy ldhununniiazianundalunsuinspfsdblninldanuddgiunis
gianuFNRUEIzEzEINUgNdn lasnIwawamnIwn1suin1slada@nd uaznis
uInIanNsNRRrasgndnfidininwiieunszauanaiinalauazanunnwuves

v A o ! v a @
Qﬂﬂq Gﬁdilxu’lvl,ﬂgﬂ’s’mﬂﬂ@nladQﬂﬂ’ll%ﬁ:ﬁtﬂ’n

2.6.1 AMNFNWHEITUINNITUINITANNTNARS NLZNAT (CRM) UazaIa
=4 v
fonalazasgnan (CS)

Sarlak &z Fard (2009) la@n®mansznuaesg msu’%msmmé’uw”ufﬁ'ugnﬁw
(CRM) @iammﬁawalﬁmaagﬂﬁﬂumﬂﬁmmi NANIANENT ML AWINH AN RUN T LTS
mns:%dwmﬁ‘u%msmwué’uw”ufgﬂﬁwLLa:mmﬁdwalwaagﬂﬁﬂuﬁmmuﬂa
ANBAT 39RIANY Khalifa Laz Shen (2005) luawumaoqumajaLﬁu"lﬂﬁwam:ﬂwaa

a s o 6 o (% ] =] 3 v A v Y a

MILIMIANNFURBEAUINAT (CRM) @ammwawalwaagnm ;dmwimmmﬂumuw
A msu’%msmmé’uw”ufﬁ'ugﬂﬁw (CRM) mm‘ﬁawalmmadgﬂﬁwLﬂuf@qﬂszaaﬂéluﬂ”uﬁ
NIt RuAL TN RN EIZHZNANS (LTW ﬂ’]i%’ﬂmgﬂﬁmazmmﬁﬂa) uazdiadNfaNa i1y
(NENA8 AMUEINITAIUANTYNANLS) duNnase mmﬁawah"lﬁ%’umsﬁgaﬁuﬁﬂnﬁwa
aﬂﬂaﬁﬁﬂé’m@@iammﬁﬂﬁmadgﬂéﬁ mﬁ'ﬂmg}ﬂﬁﬁ LAZANEINITDIBANIHIRN S
v A o T o o | ad A ~ = o & A v o §a o
wsumimwma"tﬂanﬁmmm:ﬁﬂmmmmmmaa MIVINMIANUFNRUEALNAN
(CRM) AaN13n T8 UANNFNALETZRI MILINIANUENNUTILANAT (CRM) LAz
mmﬁawalwao@ﬂﬁﬂ

@7 Chime Waz Tang (1998) szy'"lﬁ nmadsuldmsuInisanudunusandn

A 4 oA e ' A A o o o A o
(CRM) fainddnanwatnsnniea lugmzmiaauammumimﬂug‘smLLazmm@ms
=) a d U (=] > o =3 =)
NINTINVRITING mmwﬁowa‘l,waogﬂmﬁmﬂuwaawﬁmaamsmLuums n15USANY
mmé’uw”ufﬁ'ugﬂﬁw (CRM) Nildsz@ntan m‘su'%ﬂﬁmmé‘ww”uﬁﬁ’ugﬂﬁﬁ (CRM)
naneiduiaTedlad Ay nTugaRINNTINTUIANT Lﬁaamﬂmmﬁawalwaag&fm%‘[m

nanendunitsludasananuasnaudnse (Luke Brynley-Jones, 14 Womn1aw 2012)
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a1uf Reinartz waz Kumar (2003) laugsin mmﬁawalwaogﬂﬁ%ﬂmﬁﬂq%ﬁa
m3LF3% Customer Relationship Management (CRM) fllszauainudisa Lﬁaomngﬂﬁ'}
liwalevesesdnsanaddonliltesdnsauluszuzann Customer Relationship
Management gﬂﬁnmiﬁuaaﬁﬂnﬁiaa@ﬁuﬁmmuﬁ'wﬂszﬁw%mw wasRINALALAaA 1S
Lﬁ'mfmmzmmﬁawdwaaﬁuﬁmmﬂmgu (Bhattacharya, 2011)

Long et al. (2013) wiudinesdlsznavves MIUINIANUFUAUTALINAT
(CRM) ﬁwam:wuasmmﬂ@iam'mﬁawa’mezmwﬁn%aﬁamaa;ju'ﬂm dlasan ms
UINIANNFUNUSALINAT (CRM) {unszuinmifissdnsdsuldinainanyldilsou
Tun3u 9% aafi Wang uaz Lo (2013) nann'ly luiaaza4MInInIInNuENUSane
fimaayuus ywaaLLsﬂf@wqﬁﬂﬁwaagﬂﬁ'}LLa:gwuaaﬁaaﬁ@mmﬁawa’Lauazmm
nn@vasgnen Faed (2010) LauamauLLmﬁ@ﬁizq’hmsu’%mimwwé’uw”ufgﬂﬁ’]mmﬁu
anudINutvadaidnInuand wadiszydisdimavhligndmelauazanuianalazas
gﬂﬁ”ﬁLﬂuaaﬁﬂszﬂauwé’ﬂaaaﬂszmﬂumsﬁﬁ MILIMIANUFNNUTALINA (CRM) 1u
Ifagidszauanudnsa

Hisham Solieman (2011) luﬂwsﬁﬂmmaamnLﬁmn”umsu'%mimwué’uw”ufgﬂﬁw
LRZANNFNANBENLHNANITAURUIUEIUNITANNA BUaWINTANUFUNBTITIVINTEHAIN
MIVINIANVFURUTAVNAT (CRM) WAZNANMITANAUIIUGIUNITANA LTU ATNRS
walavasgnAuazanuandvesgndn diudsnanaudizes MILINIANUFNAUSTIL
andn (CRM) Isunmnagevluwmsanmnit laud mnjuﬁuﬁgﬂﬁmﬁﬂ UszdnSnnuas
24ANT UAZNNITANTIANFVRIANAN miﬁﬂ‘magﬂdwaaﬁﬂszﬂauﬁmmmaa N1IUINY
ANUFNRUEALANAT (CRM) danudunusidiuaniuanaiinalazasgndiuazaiig
fndwadand1 AuKITBVad Bhattachacharya (2011) MILINIANUFUWRUTALGNAN
(CRM) Qﬂﬁmﬂ“ﬂuaaﬁﬂnﬁiaa@éfunmmxLﬁuﬂszﬁw%mwmaw%ﬁ'ﬂ Fovanpfanarinls
ﬁLﬁ@ﬁnﬂmmﬁdwalma:mmﬁnﬁmaagﬂﬁﬂ Nafm'ﬁﬂmf‘tuamlﬁtﬁudﬂmﬁuﬁaa
anduaznsljifdagndudaznomansngisuidynivasgnédrlaunn iU AR
WalﬁlLLazmmﬁ'ﬂﬁmaaQﬂﬁwzmsq"l,ﬁmumiﬁ'} MILIMIANUFUNUTILINAY (CRM)
luladnidszauanudise aunsaunwIAad Faed (2010) Lane anuNanalazaagndd
LLazmiLm‘lﬁﬂﬁiQﬂﬁﬁLﬂuaaﬁﬂi:ﬂauwé’naaoﬂs:mﬂumiﬁﬁ AMIUINMIANMNUFNNBINL
and1 (CRM) Vlﬂlﬁaﬂ'ﬁqﬂszaumméﬂﬁaLﬁa%'ﬂmmmﬁ'ﬂﬁmaqgnﬁwiau%ﬁ'ﬂ

Kim et al. (2003) Lﬁugfrjm@iaz&qmwawaoﬂsauLLmﬁ@ MIVIMIANURUANUTAL
and" (CRM) LLazLLam‘LﬁLﬁudﬁﬁa}iﬁ'ﬂﬁﬁﬁﬂ”@mn‘[umﬂﬁ'umﬁuﬁa‘walﬁlmaagﬂﬁﬁ ANu
An@vagnd uaznalszluriveuisn Aanisidannuaguiaiauszlynilasis
'ﬁa%islmz@”ugaq@maamsﬁ‘@mn"ﬁmazqu Peppard (2000) 31 11M1390M3T0Ya
fuszinSnawdunuimdrdguinly nsvinienusuwnusiugndl (CRM) twane
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sanvn i Usuudsniai et wianssuusns TINYNNDIVDIINAT WAZAIWITYAAN
ARBABETEUDIRNN %ﬂdawa@iammﬁowalﬁmaagﬂﬁw

viEnsulng ldiuwifa mainmanuduwusiugnd (CRM) lddsuldidu
mﬂﬁmﬁaLﬁum’]uﬁ'awaIﬁlLLa:ﬂaﬂuﬁ'ﬂﬁmaoQﬂﬁwvlﬁ(Azila and NoorNeeraj, 2011) N3
a%wmmﬁawalﬂﬁgﬂéﬁLﬂummm@mﬁﬁL%’;ﬁqwlumsﬁ,’] MIUINMIANMUFNANBINL
and (CRM) anlt lasnasianuanduaznisinsgndnduiihnansszoznatoussnas
ﬁl’mifuﬁaamrﬂi (Azila and NoorNeeraj, 2011)

Xu waz Walton (2005) nanaasds=lominandelfivesnisin n1susnis
anuduRuinugnd (CRM) a1l ldud nsdiudysanuianalazesgnd nssnm
AneLaw ms‘lﬁiagm%\maqwﬁ wazn Il ssyadIaaaaanyUbYadIane Ryalts LAz
Knox (2001) Wuduadwiiatu nMIuimIenusunusnugnd (CRM) sansnandunm
madfinau Uindssenamansalunmsviinlynslduinig waztRneMuRanals ms
NV UATANWANAVBIANEN wammﬂ'\ﬁzqﬁwiﬂmams AMTUINNIANNRNN I N
ane1 (CRM) sansntreliasdnslasoulunmsudstuluasialagnissaninia s maid

' a AN ~ Y
wan@auazUININ s laniaylea

2.6.2 ANAFNNHE3zHIIANNNIND1920IgnAT (CS) HAaZAINYNNKY DY
anaA1 (CE)
u

Yiiksel and Rimmington (1998) izqdwmiﬁmu@mwﬁawalamaognﬁuﬂuﬁa
fandwiunIliuimmilssiniaw asnniiliuTendidSouduas Chitty, Ward
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- fliimilanuddyiunaiuag
niwgnsfmanzanlunsusns
ANUFINUTALGNA

3. e lulad - dluimatimasenulwmaluladlums | Soltani et
BTRULN A i’JUTJ&J‘ITE]QﬂﬁLﬁU’JﬁU@iﬂ@T’]LLﬂz al (2018)
(Information TalauaunsuUUS s N
Technology) - glduimafinisldinalulaglumaninig
AMUFINUTALGNAT
- Q’lﬁu‘%msﬁmﬂiﬂaﬁlumi?}ammuu
%ﬁa@iwﬁaﬁ'ﬂmjwaﬂﬁnﬂmmﬂ
- glvimafinislinalulafasaune
i szuulumIrudsuazmItaau udi
I@@L@iuﬂdwﬂﬁﬁmﬁwguﬂ
4. NNIIONNT - cﬂ’lﬁu’%msﬁmmmj”ﬂmﬁmﬁ'umm Soltani et
m’mm%'l,ﬁmﬁ'u doamsdnunrvnEsvasgna oG al (2018)
gnen - {liimImunintismiegndnlunis
(Customer AN IalszezIa I sTuEs laaeng
Knowledge l’mu’gl o 5
Management) |- AlivinsfinsfesmsuuusaIany

5) §uf 5: MyiaszauaNuRInalazagné (Cs) Nildarlwuinig

@

100
4

U

Urmdrasdiuitfaiainzauanuiinalazasgndi (CS) Nilda "uiwn X

S IS Ao Ao ' 19 ¥ a o @ =
Fuduuisnigaevunuseumudulnglivimiludszinalng Tadvdruanutonala

maaﬁﬂﬁﬁgﬂﬁ'@uﬂaaamﬂu 2 yuwad laun anunanalatanizsenns (Transaction-

specific satisfaction: TCS) wazANNNInelagzay (Cumulative satisfaction: CS) 1374

> = v % a a A6 o & v ' a [l
SZG]U@]’]’I&IW\‘]Walﬁ]?l'EJGQﬂﬂ’]I"UﬁJ']@I‘i’J@LL‘]J]J&LﬂSYI 53U (1 = VLNL%%@]’JEJBU’NUG/VLNWBI’{I

agnaann, 2 = ldwndae/lainele, 3 = @89, 4 = Wudwmala uaz 5 = LAuAIBaH19D/

\ A o X > < o
Wai%aﬂ’]ﬂw'}n) AITNLUURIUDTUNANN U IDY (ﬂ’)LLﬂ‘Jﬂ’J’]&JWG‘Wal’ﬂﬂladﬁﬂﬂﬁgﬂitqi’ﬂu

A3
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298 11390 IaA1nN udalng 81999
AN 1. @AWW | - | am satisfied with - aujdniswaladany | Relanu
walazad walalaniz | the latest shipment mudoﬂ%mq@ﬁvlﬁ%'ua’m 2012)
ane ealilank] provided by Company Q’Lﬁu‘%m‘s
(Customer (Transaction- | X. - mi“uuﬁhﬂ%ﬁhq@ﬁ
Satisfaction: | Specific - The latest shipment VL@T%’U%’mQ’LﬁU%mmN
CS) Satisfaction) | provided by Company | NUAMNANARIIUDIDI

X meets my - 5u§§ﬂ1ﬁ%1ﬂ
expectations. ﬂszaumifﬁﬂ%mqmﬁ
- | feel that my recent | gl¥uImidianuiduda
experience with TW
Company X is - myaasulalsusninu
professional. AL lumssuss
- My choice to use ﬁuﬁ’m%ﬂmq@ (Jwny
Company X for the ﬁ@ﬁulﬁ]ﬁlgﬂﬁm
latest shipment is the
right decision
2. ANUNY | - | am satisfied with - audEniswaladamy | Reanu
LA e . (2012)
walamzau the shipments provided muad‘nvl,mumﬂg
(Cumulative | by Company X. 1ﬁu§ﬂﬁiﬁﬂﬂ%¢]
Satisfaction) | - The shipments - mﬂuddnﬂﬂ%&ﬁﬂﬁ%’u
provided by Company ﬁ]’mé‘lﬁu%mim\‘]ﬁ%
X meets my AMNANARIIVOINH
expectations. - audEnandszaunmaol
- | feel that my 1 gliuimatienadu

experience with
Company X has been
professional.

- My choice to use
Company X is the right

decision

JaoTwaaaaan

- myaaaulaltusniny
AL lumasuss
fudaaaau tdunsg

@@aulwgnmao




6) 83Ul 6: MYIATEAUANMUKNNUBRIgNA (CE) Nldanliuinig

65

@ & ' A A A o o o Y Aa a o
'J@]q‘ﬂs:ﬁﬂﬂ“llaﬂﬁ')u%ﬂaLW@'J@iz@Uﬂ'J’]NEﬂW%Tﬂﬂaﬂﬂ’] (CE) nuqg "uiwn X"

A < s A w Y a 1A v { v 1 1 Y Aa
‘]5\‘1Lﬂu@]’)LL‘Y]‘H;‘IJQGUS‘]:W]@%Uiﬂ’]?%%ﬁﬂﬁ%ﬂ?ﬁﬁ@aﬂLL‘lJ‘lJﬁaﬂﬂﬁwﬁﬁuslﬁmulﬁﬂiﬂﬁilu

NNIANET :qwuaa/ﬁaﬁﬂﬁmmmgﬂw‘“wadgﬂﬁwgm‘fmmaamﬂu 2 JuND9 leun anw

Vlﬁmalwaagﬂﬁw (ANUHANHNIIANNAA) LAZANYIABYBIGNAT (ANUHANBNNS

213unh) NIiREauANUENWRIaINAIFINATIaUUURIATN 5 szau (1 = ldiAudas

atn9de/laiwalasdneann, 2 = liviuas/lainela, 3 = 1an9, 4 = Hus/mwela uaz 5 =

Y A \ { o X o o o
Lﬁu@’)EJEIEI'NUG/WEISL’Q]GU’N&I']TW) ANULLFAUDINANAIWID W @]']LLTJ?WT]&IET]W%?IQGQT’]WW

gﬂs:q"l,ﬂumiw

a1347 3.4 MITAANUHNWUVBIANAT (Customer Engagement: CE)

Commitment)
N30 (Emotional

Engagement)

X
- It would be hard for

me to not choose

wiusrudagyne
73119
- uTENaTzREn IR

UININRIURAYGD

298 1390 JaAIN udalna 21999
AMMENAY | 1. A - | trust Company X | - dfuﬁﬂawl,%aimﬁé’lﬁ Raouf
Po3gne 1Fnlavas to ship my cargo. UINT wUFIFUA1289 | (2018)
(Customer | anen - Company X is an V31N la@seanung
Engagement: | (Customer honest freight @8Ny
CE) Trust) %38 forwarder - gliuimadufiunu

(Cognitive - Company X is safe | shpanudosad
Engagement) - | feel that Company | - ﬁufﬁﬂu&ﬂﬁﬂumﬂ%
X is of very high LI IUUEIAUE A
integrity UIN13
- gliuInmafiuwadauss
ﬂﬁﬂg’jﬂ'ﬁd’mﬁgﬂﬁao
wnzaalunsdiu
D3NN
2. ANUENW | - | feel committed to | - AUFANAIAY YN | Raouf
MIa1suaiues | Company X ﬁqiﬁﬁ]ﬁ'ﬁiwﬁ'miag (2018)
anen - | feel emotionally Twusns
(Customer attached to Company | - ﬁufﬁn’h@ﬁu‘%ms
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n137a

¥ o
JaAaiaa

uilalng

v a
NN

Company X, even if |
wanted to

- | would choose
Company X because

| have sense of

mi@i"n,ﬁu'gsﬁwaq
131N

a o A Y A ‘V
- USsmiRanltusniInu

v A =3 3
;ﬁ%mmﬂwsmmmu
= & a A
aoﬂiziﬂﬁuﬂwqgsﬂaﬂ

obligation to it

22 ld5u

7) 8 7: MylaszauanuAn@vasgnd (CL) Nddagliuinig

o & ' A A o o v A @ Aa a o o
’J@lqﬁiza\‘lﬂﬂlaﬂmuuﬂE]LWE]’J@]R@HJM’]SJI]T]@?JE]GQT’]W] (CL) nuas "usen X" o3

dudunuasuIsngliuinmaussfudmanigaeuunuseumusiulngliuing s

Tarauanuindvesgndldinasiauuuiiam 5 wau (1 = ldidudioadsdylinala

atnsann, 2 = Liviuee/ldnala, 3 = a9, 4 = Wudemala uaz 5 = Russatnedy

1 { Q &, L Q v
Wﬂl’fﬂaﬂlﬁd&l’m) MUULLURUDNANAIWIIY eaulInnunnae aagﬂﬂ’]gm:q"l,ﬂu@’ma

1347 3.5 MIIAANNANAVEIZNEN (Customer Loyalty: CL)

298 11390 JaAnna udalna 81999
AMUANG | 1. n3uanda | - | would recommend | - SusnazuuzEIR Raouf
204301 | uuzthluids Company X to u’%mﬂﬁﬁ'uﬂﬁ’mﬂﬁue] (2018)
(Customer | LUIN o) someone who seeks Lﬁaiﬂama
Loyalty: Positive Word- | my advice - dfuﬁm]:l,l,u:ﬁ’wﬂﬁ’

CL) of-Mouth - | would encourage U%miﬁ"i_lﬂﬁ’]iwﬁw]l,fia

(Positive WOM) | friends and relatives W16 89IN1ILINIINN

to do business with freight forwarder

Company X - QuNZNENINILDE

- | would say positive Twusmsluuifia

things about

Company X to other

people
2. mMs%ad - 1 will do more _ susulafiazldusnis | Raouf
(Repurchase) | business with FAUNIIVUFIDU (2018)
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ilo9n 11376 Aa@A1nIN uilalng 21999
Company X in the Lﬁm@?mwmj’lﬁu‘%ms
A o
next few years Walllama
-1 am a loyal - auwvzidugnenylszdn
customer of Company | 7843 @:‘Lﬁu%m‘i
X - awduanazlusnig
- l intend to keep NngIRLIMIaE

patronizing Company | 68 1ha9
X

Az LRI A LA LA LU AR RN TEA LA UAALTA
mﬁwaa;jmammmaumunﬂﬂu lasthasuuwanudadusiaring nu AIUR 1-5 AU
$1m 5 99 lagdanunirainny 0.8 Azuws (Bryman and Bell, 2011) tnassinsuya
anunanevasaadslwwuusa Uy gﬁﬁ'ﬂfﬁﬁ'ﬂmwﬁﬁaﬁ

ALaay 1.00-1.80 wansd iz@‘i'ummﬁ@Lﬁuaglmzﬁmﬁuﬁwﬁamﬁq@

ALaay 1.81-2.60 Manofs iz@?'ummﬁ@Lﬁuaglmzﬁmﬁuﬁwﬁam

ALy 2.61-3.40 Wanp i 53@‘1’%1’1&6@1L‘ﬁuaglfl,mm"’mﬁuﬁwﬂ’mnmd

ALy 3.41-4.20 anod i:@?'ummﬁ@Lﬁuaglmzﬁmﬁuﬁwmﬂ

]
a

ALRAE 4.21-5.00 RUNUD izoﬁ'ummﬁ@Lﬁuaglmzﬁmﬁuﬁwmﬂﬂg@

3.3 NIAIIVFAULATAINDIIY
luwnsdns i Qﬁﬁ'ﬂ%:ﬁﬁmﬁmaauqmmwmaam%aaﬁa‘iﬁ'ﬂ Ao WUUFBUDNY
A x> ' ~a oA A a A a ° o ° @
WalwanlainuuusauNdaNiLTad oz NgIaT NI Wa g TUNI T LU 18
v a vAa 4 o . - [ ' o a a5
Lﬁmlagaﬁa lagarldaTn1InasauAINLTas L (Reliability Test) aaaaaulse&nd
LaaWIBIATBWUNA (Cronbach's Alpha Coefficient) LazNITNAFTAUAMNINLIATILT
\lam1 (Content Validity) drsanfianuzanadadsznitidadiniunuianlzaid (Index
of Item-Objective Congruence: 10C) A9%h
3.3.1 NINAFDUAMNNLIATILBI LD
NINARALANNLNDIATILTILHORIAILATHANNRAAARDITERINITAAIDINAY
s 6 va v o v v t-ﬂl d' t-ﬂl U o 1
’mqﬂs:amg’mmzmuuuaaumw"l,ﬁlwgL%ﬂumryslummmﬂm"naa $IUI% 3 vinu
WIIANNRBAARBITENINTafMaNLdRzdanuiNl Jian1sesaudindasnisia
U 6 v s dy
Tagldnmsinnsliaz a5
Tnazuun +1 WanilaindadounugaaasadnuieNuaIals

Twazuun 0 Walinulaidadinunugaaasasnuieiuasaatlinialy
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Twazuun -1 tanilaindadiounu lizaaaaasnuieiduasanls
MNUMIIATUUUN IGNFTEITIYNI 3 nuwndwamdasianuseaadas

sewindafnunuiagdszaed (10C) augas

A v A Y ' ) o o &
I@IEW] IOC = @]”H%ﬂ']quaa@lﬂﬂaﬂiz%')’mmaﬂqﬂ’]llﬂll'g(ﬂQﬂizﬁﬂﬂ

IR = HATINVBINZUUUANNAAAUBIITEIT Y NINNA

N = ﬁ‘hmu@,%mmry
Fafnauidan 10C aaud 0.5 3uld ﬁa*hﬁmwmﬁmmu%aLﬁaﬁwagluLﬂmﬁﬁﬁ
pansU'ler (Rovinelli and Hambleton, 1977) daudadoufifd 10C §nd 0.5 TRELEE
ﬁﬁrﬁmﬁﬂﬁ'uﬂ;ﬂﬁﬁmﬂwﬁ'@muuazmamqummﬁLauaLLuzmaa@%mmq NnI00719610
aannuuURaLMINAIN aanInUTud el
atialsAauNanagauANULABIaTILEIianT WUd1 61 10C B09Tad Y

v
o

YA
v A
2y

. ' A ! { o v v & 1 @ o
N@QQSZWJ’N 0.67-1.00 Gﬁﬂgdﬂquﬂmsﬁﬁﬂq%u@vb}ﬁ 0.5 LLﬁ@ﬁIﬁLVI%QWTﬂﬂ’]ﬂ’]@J‘YJﬂ

= a & o L = A A ao
ﬂ’)’]&lL‘YIEJG@]?GL“EGL%Q‘VV]I%?z@UY]EJBSJT.UVL@] ﬁmmsawmwazgﬂlﬂﬂ Nagauan3INy

'
v 9 '

) a a% A 9 Aa a
LT@&I%@’]Elﬂ’]ﬁ&lﬂi:ﬁﬂﬁLLaﬂW’]“lladﬂiau‘u’]ﬂ LWE]I%%@]LLUU&E]UH’]NVI&JQMIT]W EVI IR MR

)

] ] '
v =)

LﬁmmaLﬁ'mwaﬁa:ﬁﬂﬂlﬂumﬂﬁmam'smagaLwa@auﬁmmmﬁﬁb"lﬁasmgnﬁaa
= Id 1

1 di = Q o 1 v & a = qq/, a A a Aa wn
LRz Tana amzu’lvl,ﬂgmi"l,@msmwamia amuqmmm‘lummmmﬂmzmaﬂg]m]
dalil

3.3.2 NINAFAUANMNTANWUDIVDILATDINIDY
4 04' U 1 0/ a n‘ va @ o
mi'ﬂ@aaumwm%awumumauﬂnawmaaﬂwaamaummpam:m
wuuaunnlunaaasld (Pilot Test) nungudratsndansmzlndifnnungudiatiig
Aa o uq: o v { v a 1 > a ng
939 31WIN 30 T8 mnumzmmagaﬁ%maLmﬂzﬁmmawﬂimﬂmmaWwaamaumﬂ
s ' { o o ) A A V)
FIDUANLFAIDITZAUANNFAAARAINS I UBILULUFA LD asa1RNL Iz AN TNy )T
v 1 Gq: ' J . v o J a a Qslc; J
laaisiidnasud 0.7 auld (Hair et al., 2010) wintasanuladdrauyszanidnininmad
NRRUA ;ﬁﬁ'ﬂ%w“mimm?ﬂﬂgm%a@Tm]”aﬁwmuﬁfuaaﬂﬁnmmuaaumm LB LA ber
Aa oA A o A o o
LUURaUMNNTANN L TataluIzauNansule
NANIINARAUNUIN @1 Cronbach's Alpha maumuaaumulmmazé’aLL'ﬂsa%i
3217319 0.819-0.883 %agaﬂ’hmmgﬁﬁﬁmmﬁ WRAS A RILUUFAUDINTAN LT N

o Aa ° = o A ° Aa o o

Tuszaun@anin mmmm"Lﬂl*’ﬁ‘lumunmmnmla%lmwa@laummuﬂmaU"L@asm

@ oA A
Qﬂ@a\‘]LLazquﬁaﬂa

a ¢ Vv
3.4 MNANERVDYA
mi"ﬁmezﬁ*’ﬁ“aQalumu%’mﬁwmﬂﬁﬂmi’immzﬁawmﬂmoa%”nu,uu
Covariance-Based Structural Equation Modeling (CB-SEM) laglelisunsn SPSS AMOS
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(Analysis of Moment Structures) Version 23 lun1331A3129N19806 tNenagay

L= b a 1 s [-3 { s v A 1 v
ﬂ’J’]&Jﬁ&JW%ﬁsLTGﬁ’]L%@li:%')']d(ﬂ’)LL]J?LLBJGI%LL]JU’%]’Waadﬁsﬁﬂsﬁau P SV ﬂl%?ﬁ 413N

Umifuanuseansesvatuirasauudguivtoyaddszandld lasRansanaind

ATHINANNNANNAKEAS 1% A1 lA-JUAIS (Chi-square) A1 CFl (Comparative fit index)

fin RMSEA (Root mean square error of approximation) Judu lasdraainlauazinuad

AnunanzaNNoaniUle (Acceptable Fit Criteria) L&AIANNANTNN 3.6

TN 3.6 AATHhANUANZRULAIN I NEaNTL |6 (Acceptable Fit Criteria)

P [ U Aa
NN DNT 21999
AlA-ULEAITTNNUT (CMIN/degree of | - HBHNIN 5 UFAIDIANY | Kline (2011)
freedom) FOANABING
- %28n97 3 WRAIDIAINY
v Ada A
ROAARDINALT LY
ANINNVBIAARLAINARALAREUTAS | - 0.05 - 0.08 LRAIDIANN | Hair et al.
8892891313z ueN (Root Mean ROAARDINANIN (2010)

Square Error of Approximation:

RMSEA)

- 0.08 — 0.09 LLﬁ@]\‘iﬁ\‘iﬂ’]’]ﬂJ

v Aa
ROIAANDING

1 v A

ANATHIINUIATIIULBIAURRLVBIRIN

=)

Nn[o (Root Mean squared Residual:
RMR)

- 0.05 — 0.08 LRAIDIAINY
o Aa
FOAARDINANIN

- 0.08 — 0.09 LRAIDIANY

Byrne (1998)

v Ao
FOAARAING
A1ATHIATEAUAIINRAAAAD I | - NINNTN 0.9 LEAINIANY | Hu and
WIsuineu (CFI) ROAARDINANIN Bentler
- 0.8 — 0.9 LEAIDIANN (1999)
o Aa
FOAARDING
ATHINAITY ROAARAINANNAWLES | - NINNTN 0.9 UFAINIAINN | Bentler and

o o ¢

RUNND (the Tucker Lewis index: TLI)

v dAa
FOAARAINANIN
- 0.8 — 0.9 LRAIDIANY

v  Aa
NAANDING

Bonett (1980)

%aNaNHh SEM 898101303LATIZHBNINANIATILAT N8 aNTaIa YT L%

WUDINIRBY FANEILNUINVBIAILLUTABNANS (Mediator) ladney Teazgraliifinainu

v A o a @ v o ¢ ! o = &
L‘Il’]lﬁ]“n”]j@Lﬁ]umEl’)m.lﬂﬂqﬂﬂlﬁuﬁuwuﬁitﬁ’mdﬂﬁ)ﬁ]EJ@I’N G] 1uﬂ"|‘§ﬂﬂ‘h}"lu
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P
nn 4

¢ Y

HAN1IILUAENITNATIENVBYA

mu?ﬁ‘fﬂﬁlﬁmﬁumﬁﬁ‘fﬂL%aﬂ?‘mm‘ﬁ'q\‘]Lﬁumiw”wu’mazmaﬁmau TULARENNNT
Ta398¥19 (Structural Equation Model: SEM) tiafnusniasafifiantwadannusinaves
andrlugsfadiunuglivinmindidieansznilszinalasiianuianalauazainu
;ﬂﬂw”umaagnﬁ%ﬁué’mﬂiﬂ”ﬂﬂma M auenamsisoutsaandn 3 §u eait:

4.1 ﬁas&aﬁagavﬁ"tﬂmaa;ﬂ‘*ﬁu’%msmjuqﬁa

4.2 wamﬁmm:ﬁﬁaga@hmﬁlﬂ (X) Az mmﬁmmummg’m (SD) 289021135

4.3 HANILATIZRLULARNNIILATIRIY
4.1 Bayadayanalivasdlduinisngassne

AN 4.1 ﬁhmuuaﬁaﬂazmadmjmﬁazmﬁ‘huuﬂmuﬁagaﬁ'avl,ﬂ

Y A 1 a o v
pﬂ’l"ﬁmmiﬂquqsm I Souaz

M3BUINg Freight Forwarder

fImsltusns 400 100
iszinnvasnanis

AININEATUA 249 62.3
AamslAusms 29 7.3
AINTIAR 17 43
Aamsmdan 10 2.5
g 95 23.8
RIAVDININIT

awaian (Liin 50 au) 75 18.8
YWIANANY (50 119 100 A) 149 37.3
WAl (IN1NN1 100 A 176 44.0

U3u1mwn1315UIN5 Freight Forwarder lag

WwAuAaLAan

%8N 20 Shipments/tAan 17 4.3
20 50 Shipments/ Laah 32 8.0
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;g‘lﬁu%miﬂf,jquﬁa I Souaz
51 —100 Shipments/ Lﬁau 108 27.0
41NN31 100 Shipments/ Lﬁau 243 60.8

NNANTIN 4.1 waaslwiAwingudratnadudluin1g Freight forwarder lung
aneTIna (38T 100.0) T,@alaglumjuﬁamiwﬁ@ﬁuﬁwmﬂﬁq@ (Fauay 62.3) laudin
Inaidussivmalng Afifwnninamannit 100 au (ouaz 44.0) uazfimild
USMIIUARNETS Freight Forwarder lagladadatiion 11nni1 100 shipments / 1eaw (Fou

8% 60.0)

4.2 HANINATIZHAD OLBINTIU

4.2.1 ToyaAady (x) waz a1wldeatunanasgin (SD) 2a9a3uils

¥ Aa a A [3
sz’ﬂﬂﬂ'ﬁiﬁﬂiﬂ'ﬁtﬂ%ﬂﬁﬂﬁ

Namﬁmm:ﬁifaga@hmﬁs () ahmﬁmmummgm (SD) 2899 HNINNNT
Wﬁmﬂa%a@ﬂé‘ludnuwaé’wﬁﬁmqmmw NITLIUMIATUO NN UAE AWEINITD
AU RNIN aougasluanaseluil

1) NRAWTEUAIUNIW (Output Quality) HaMTIATEALTUTITD LFAININATITI
7 4.2.1

- ' A - = o ° &
@130 4.2.1 alang (x) RIMBLULILUBUIAIZN (SD) LLazIsaUaZLUUALBNATNLN TN

AMNINUINFLAFANE HAAWSATBATEATN X SD JeAU
anazaialalunisuwds (ord) 3.65 0.76 LARALNIN
HIWUINT Freight forwarder da1ugndaslunis 3.57 0.82 WAUGILNIN
YUFIFUA LA INANNFDINNT

Q’Lﬁu‘%ms ﬁé’mwmsmamﬁ’mngnﬁﬂudm 3.66 0.86 LAKAIBNIN
ALRUAIHINNNITULEY

msandsaunalminllaaiianly (odp) 3.45 0.57 LARALNIN
Q‘Lﬁu’%mi Freight forwarder UUFIRWAIG2I8AIY 3.54 0.82 LAKAIBNNN

s2a3239 JalRRudFone
Q’Lﬁu‘%ms Freight forwarder JufI8UA68LU3? 3.37 0.67 LRUALNIN

AATURUZEY
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AMNINUIN3LAFRNE HAAWSATBARNTIN X SD AU

Aa A (3
nanawwawladaand (olc) 3.80 0.63 LAWBALNIN
H1#LINT Freight forwarder Taasdunulunis 3.57 0.68 WAUGBNNN

USHITIANITLAIRANS LT% eNUAIIZ I FUALAZAN

YR

HI¥UINT Freight forwarder Ylddununsdulad  3.84 0.80 WAUAIBNIN
FANFANRIDINIADLIEDY LTH FIWNTIUSS FUAIAT

ARILAZARIRUAN

gﬁj’lﬁu‘%ms Freight forwarder ﬁamu‘%miﬁunuﬁl,ﬁ@ 4.00 0.83 LRUALAN
NNENFIDaTILI A

F2ULLIAN IBNNTIBNITZUIRNITUWES (olt) 3.61 0.64 WABAILANN
;ﬁﬁu’%msﬁmﬁmaaizymmlumﬁamzmums 3.81 0.88 LABALNIN
PUFIANN T 9D

H1#LIN13 Freight forwarder finMyuuaina 3.41 0.67 LAKAIBNIN

ARUANTT LA NI a e

a137 4.2.1 UFAIALARY mmﬁmmummgm LaIzaUANNAEWALINY
Naﬁwfﬁmqmmwﬁmﬂaﬁaﬁﬂé Fatlsznaudae 4 NENNAN:

ﬂ@jumsa@ﬁunuﬁﬂﬂaﬁaﬁﬂﬁ (olc) ﬁmmﬁﬁgdq@ (x = 3.80, SD = 0.63) agﬂu
JLAU "AUGILNIN" ﬂi:l,ﬁuﬁvl,d’%'mzuuugaqmlumjuﬁﬁa HI¥UINT Freight forwarder
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walatawizmems uaz anuNInalarzay

4 - [V
availsznavaianinals X SD AU
= (73 [

ANNIND LLANIZINLNT (ts) 3.84 0.71 ABAIYNIN
ﬁujﬁﬂﬁawalﬁ)@iamimuﬁiaﬂ%mq@ﬂﬁ%’ummj 381 074 LAUAILNIN
Twusniy

msmua’aﬂ%‘ofehqﬂﬁvlﬁ%’umﬂQ’Lﬁu‘%m‘smaﬁ‘umm 397 072 AUAIBNIN
ANARIIVDIN

dfuj?mvlﬁmnﬂimumsniﬂ%héhth ;d”lﬁu%miﬁ 377 087 VAKAILNN

A =\
ANy ulaanaw
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asailsznavuauinala X SD LAY
myaafulalfuinanugliuinig lunsvussdud 3.83 0.79 AUABNN
ﬂ%mq@ Lflumiéi'@ﬁu’lﬁ]ﬁgﬂﬁao

ANaNanalagzas (os) 3.67 0.70 WARALNIN
dfujﬁﬂwdqwala@iamimuﬁoﬁvl@ﬁ'umﬂ;ﬂﬁu‘%m‘snﬂﬂ% 366 0.73 AUABNN
msmuﬁmnmﬁ%ﬂﬁ%’umﬂ;ﬂﬁu‘%mimaﬁum’m 367 077 LAKAIBNIN
ANARIIVDID

susFnandszaumantiy glivinstienaduiie 364 0.75 LAKAIBNIN
I TNARDAN

miaadulalduinaiugliuins lunmsusediudh - 371 072 AU BNNN

ARDANN Lﬂuﬂﬁ@?’@ﬁﬂaﬁgﬂﬁaa

a7 4.2.5 ugasdiads damdonuunasiyu wezzduauAaiwAniy
anunsnwelalamizens uazanuisneleszan G9lsznouday 2 NAURAN:

anuRanalalamiznens (ts) ﬁmmﬁygaq@ (x = 3.84, SD = 0.71) agluszay
"RAUGIBNIN" ﬂsuﬁuﬁ”l,@i”%'uﬂ:LLuugoqmslumjwf:ﬁa mimudaﬂ%mq@ﬁvlﬁ{umnﬁ
TAUSNNIATINUAMNANARIIVBIRG (x = 3.97, SD = 0.72) 584848108 mIaaaunlals
U%ﬂ’lifﬁJ@ﬁ'u%ﬂ’lﬂuﬂ’lﬁluddﬁuﬁ’lﬂ%Ei’lﬁi@]Lﬁ%ﬂﬁi@yﬂﬁuelﬁ]ﬁgﬂﬁad (x = 3.83, SD =
0.79) AaunAe dfujﬁﬂﬁawala@iamwumﬂ%mq@ﬁ"lﬁ%'mnﬂ;ﬂﬁu%mi (x =3.81, SD =
0.74) ﬂsuﬁuﬁ"[ﬁﬂumw‘ﬁq@luﬂ@iwﬁﬁa dfujﬁﬂvlﬁmnﬂsmumitﬁﬂ%a'wqm’] o
Iwusmsfianududaar@w (x = 3.77, SD = 0.87)

anuiswalagzay (os) SAadadini (x = 3.67, SD = 0.70) atluszau "Aiu
Ga8a1n" ﬂiuﬁuﬁv[ﬁ%'umuuugaqmsl,umj:uf:ﬁa nmyaafulalfuinanugliuinisluns
muﬁoﬁuﬁmaamml,ﬂumm”@aulaﬁgnﬁaa (x = 3.71, SD = 0.72) 789898188 MIVUEI
nﬂﬂ%ﬁ“lﬁ%’umn;ﬂﬁu%msmaﬁ'ummm@m”amaaﬁfu (x = 3.67, SD = 0.77) daunfa au
iﬁﬂﬁawal%iamwudaﬁ"lﬁ%’mm;ﬂlﬁu’%mmﬂmﬁgﬁ (x = 3.66, SD = 0.73) Usz1auila
ﬂ:LLuu@‘iﬁqﬂiuﬂﬁjwiﬁa auiFnanyszaumynii gﬂﬁu?msﬁmwmﬂuﬁam%wma@m
(x = 3.64, SD = 0.75)

MATINVDIANI9T 4.2.5 ugas A AaavuuuzaumuiianuNinalaaniz
'swm‘sgjaﬂ’hmmﬁowalmazau G‘i?'amﬁm'a%ﬂwﬂizaum'itﬁm{lfﬁu%m‘m%mq@ﬁqmmw
fnidszaunsailassnluaia lasawizagreBsminusnmsassnuanuamanisluns
muﬁiaﬂ%dﬁﬁg@vl@i”{mumugaﬁq@ a9 lsienw ﬂgmadnﬁjwﬂhmﬁmm?iﬂa%isl,m:@ﬁ_l "R
fpann” vanue Usziduditndanadansluanuionelaaniznamsuazanuionale

" < A a v o A < A o
RLAN "NV BN VTN VLmumLLuumq@ mmmﬂmmmnﬂsuﬂ;q
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waﬂ’lﬁl,m']:ﬁiaga@i’mﬁﬂ (x

v Q
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. = o
RIBLUBILLBIIAIZTW (SD) maommgnwmaa

)
v v di v s 1 dw
@Jﬂﬂ’] mummma%mmgﬂm bR azyrywaaﬁﬂ 1 GLL@@]\‘]FL%@]’]TN@IQVL‘IJH

= : A - = @
§13719N 4.2.6 ALARY (X) FIWLULILUBUIAIZTN (SD) Lazeauazliibib

6 (-9 v
29A13ENauANNKNNKIBIZNAT X SD STAU
A [y ® v
mwma‘lwaaﬁnm (ct) 3.88 0.92 WABALNIN
dfuﬁﬂ's']m%ala’mﬂﬁu%nﬁ ATUUFIRUAIVDI 4.01 1.03 LAUAILNIN
USEn ldasiauanuaaIng
Q’lﬁu%mi@mﬁumu@ﬁUmm%aﬁm‘f 3.75 0.89 AUAIBNIN
au3dn 1112 L3I FUSNNIVWEINL Q’lﬁ 3.88 1.14 LAUGLNIN
UIN9
AluImsfiuwdauszmal fudnungnedas 3.87 0.95 VAU BN
mmzawlumi@‘hLﬁugsﬁﬁ]i'wﬁ'u
Y} (-3
sy I229gnaI (cc) 3.22 0.81  winalgiliwnais
SuIFnfIFEyYINITINaNdhanuder 3.19 0.94  AUGIBLIUNAY
Twusniy
susFnliuimaduiusiudayniegiia 3.20 0.78  LAUEILIUNANI
uiEnaszwingliuInlduddgydanis 3.25 1.07  Wudrwdunans
@ﬁ’uﬁuﬁqiﬁwadﬁﬁ'ﬂ
a o = Y A Qs Y A =3 ~ 3 v
ummaaﬂlmmmiﬂuQ‘Lﬁmmnwsmmmu 3.23 0.93 WARA8UIWNANS

ﬁaﬂnimﬁmagﬁaﬁaﬂﬁ%’u

@139 4.2.6 UFAIALARY FINLTUIUUNIAIZIN URSIEAUAINAALAWALINDY

d v o v & ¥ J a
anugalavesgne uazdyanvasand Sadsznaudis 2 nguman:

anudalazasgne (ct) Hd1afugega (x = 3.88, SD = 0.92) agluszay "iu

@ & AN ve A a o o A ' v a !
A3gyIN" ﬂizl’@]uﬂvlaﬂillﬂzLL%%QGQ@I%ﬂQNuﬂa Q%&Jﬂ’;’]&lL%ﬂl’ﬂ’;’lﬁﬂ%ﬂ‘iﬂ’]‘iﬁ]:ﬂmm

fFua129038N leaTINAINNGRINTT (x = 4.01, SD = 1.03) J89aINAD aujandulalu

m3lBuImMavusIiuglAuInig (x = 3.88, SD = 1.14) daanfe dl¥uInmIdumifauazns

Ujudnungndesninzanlunsduiiugsfieiianu (x = 3.87, SD = 0.95) Uszidudla

azuundingalunguiida gliuinadufiunudisanudedad (x = 3.75, SD = 0.89)
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fyane4gnen (co) Idadsdindiuin (x = 3.22, SD = 0.81) agluszay "iu
drothunane” dendunlaivazuuugigalunduitde uismaszninigliuinmsiiau
fAydan1Idfiugifavesuism (x = 3.25, SD = 1.07) 399a9anfa v3EMRanlduimg

nudliuImawnaidaduidslosinmegifiafazldsy (x = 3.23, SD = 0.93) dawnda

a

sudFnliuInaiduiudiuddgyniegifia (x = 3.20, SD = 0.78) Uszidui lensuun
@‘iﬁﬁg@luﬂﬁiuiﬁa &uiﬁﬂﬁaﬁmﬁtynmagﬁaﬁﬁimﬁu@iaé’tﬁu’%mi (x = 3.19, SD = 0.94)
ANTINTBINTIT 4.2.6 uaasliiFuisanuuandsatetaansznitianuda
lawasgniuazdyanuesgndn lasgndndanaudelalugliuinseglusdugs (hudae
41N Lm'ﬂ'agvﬁﬂﬁammLﬂuw”uﬁﬁm%‘%aé’zyzywmagsﬁﬂmm”uﬂmﬂmam']'ﬁ?u lag
ﬂszLé‘ﬁum'mL%ala’jﬁ;ﬁﬁu’%mmwumﬁuﬁﬂﬁmamumméfaamivld’%'uﬂumugoq@
1w11mxﬁmwjﬁﬂﬁaé’tyfy’mnqiﬁaﬁﬁi'awﬁ'u"té’%’umuum‘iﬁf;m %wwﬂa%ﬂw@ﬁu?mi
maw‘“@ummmé’uw"’uﬁ‘lm%aw”uﬁﬁmmaqiﬁaﬁ'ugﬂﬁﬂﬁmﬂifu

ANANAVBIRNAT
HAMTAATzRTayad 1l (x) @udeduuNIaIzIu (SD) 289ANNANADY

anen aaugadluansaea b

@137 4.2.7 @uade (x) wdsIUnNIAITIN (SD) LAZITALATUIYL

6 v A v - @
avAlsznauanunnGvaIgnan X SD AU
v A U (3 v
ANANABIANAT (cl) 352 076  HBWAEAIN
audnazuushiuinmilvnuddmedugiledlama 345 090  AudNN

o A

sudnazuusihndIvuinsnugdmeaugilelndasms 353 080  wAudNN

13N1737N freight forwarder

dfuﬁ'ﬂ%ﬂénﬁa;jﬁapﬁ’lﬁu%mﬂul,l,dﬁﬁ 360 0.84  LAWMIEIIN

dfuauslfaﬁ'fﬂﬂ‘*ﬁu%mi@i”ﬁumﬂuda5%G]Lﬁmaummj 352 0.79 LARAILNIN
Y A dl =}

1%wusnns Wadlana

dfuﬁ]:l,ﬂugﬂﬁﬂﬂi:ﬁwaa;E'Lﬁu%mi 354 0.89 LAKAILNIN

ﬁuﬁuﬁﬁﬁ]ﬂfﬁﬂﬁmﬂgflfl,ﬁu%miau'mwiaLﬁaa 351 079  WARAILNIN

a ! a

ANINN 4.2.7 uaAIANARY FImdEIURNINITIIN LAIZAUANAGLAKALINY

A a

mmﬁ'ﬂamaagﬂﬁw I(?‘IEII]’]W?’JZJNQ']L%@EI X = 3.52, SD = 0.76 agj"[mm”u "ARAILNIN"

2

a a ' & o A & AN vo A o o ' =2 @
I@Ul]i']UazLaU@LL@]azﬂi:L@u@Nu: ﬂizL@]uﬂvL@iUﬂ:LLuuq\ﬁEg@ﬂa ﬂuuﬂﬁ]zﬂﬂqjﬂdé‘l’ﬂ

UIMIluudnd (x = 3.60, SD = 0.84) sa3nsanfa auazidugndrilszdrvasflivinig (x =



83

3.54, SD = 0.89) diawnda awinvzuuzihgliuinsnuddmudugliawndainmauinig
970 freight forwarder (x = 3.53, SD = 0.80) N1 auanlanazltuIN1TAIUNITVUES
augudNIINglELINIlaiilana (x = 3.52, SD = 0.79) a4garinufa duduanazld
uInMInngliuinsadudaiiias (x = 3.51, SD = 0.79) aziaufl ldiuazuuudngafa au
inazuuzthgliuinslnugameausdadlania (x = 3.45, SD = 0.90)
MWTINVAIATTNN 4.2.7 ugaslwtAmnin gﬂﬁwﬁmmﬁ'ﬂﬁ@ia;ﬁﬁ’u’%msagﬂm:ﬁu
" v " = AN o A ' =< v A ida A o =2
wiudaoann” lasdsziaui ldazuuugagadantsnd g Iwuinsluuing Siazviauds
=2 v A A & AN o ° A ° v a
anuianalalunislduinig luanzndsziaunldazunudrgadantsunsiglduing
Inugdmudugilaiilena Sseradwgandlivinisarswaminesaaialdiians
. &
vanaauInNi
' = v @ A P o, o P ' =2 v A =
atnalafinn dedsnaihaulade fauddgndrazlimnanafsglduinisluuid
1 o Y Y { vV A o U Bl 1 & Q
menmzmlwgmﬁzl5u1°1jmmiﬂau"l,mﬂmuumﬂ’n FIDLFAIDIAINRILA IUNNT
JursgunnuInMIdayaaadu uananit anuaulanalfuinmsdudu iinidanas
A Aad v A ' ' A a ' @ o A P o & A ' A
anuindnazlfuinreddaifiesdazunudoutnediiiofisuivdsziaudulungy o
aradulamalumaiansinsgnduaznsnssmsliuiniluewaa

4.2.2 MINAFIUNITUINUDY
AMINAFBUANNFUNIATVBINTHINWS Laeldaranui (skewness) lun3ia
mMIwanuasindnisiasanlunmenisusiniedudioraIn1THINLI Laza1AN L6

(kurtosis) ANANTILATIEAANANTINN 4.2.8

NINN 4.2.8 ALARY @i’]LﬁUGLU%ﬂJ’]@]igW% LRSNIINARDUNTITLLINLEII

aady andeauw  aaalas Std. @1@Nl Std.

(x) NIA3ZWM  (Kurtosis) Error (Skewness) Error

LSQ AHATKATH (0Q)

anugadalaly 3.65 0.76 _.805 122 996 243
NIUWRY (ord)

MIVUFIRUA A 3.45 0.57 -.209 122 242 243
dwldaaZawla

(odp)

MINAAUY UG 3.80 0.63 -.004 122 -1.420 243

a A 6
1a3a@n4 (olc)
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aady  andeauw  aaalas Std. @1@NL Std.

(X) NIA3ZM™M  (Kurtosis) Error (Skewness) Error

Uz NNITe 3.61 0.64 -.708 122 .308 .243
NITUIBNITUWR

(olt)

LSQ AHNTZUIRNIIATHAAN (PQ)

NNIIANIIAU 3.73 0.87 -174 122 -.633 .243
9UaALAe (pam)

mInandiuld (pv)  3.66 0.75 -674 122 714 243
NINDURLDIGAD 3.68 0.92 -.253 122 -.655 .243

anen (pre)

LsSQ m’mmmmﬁ"mqmmw (CQ)

ANNENTA UM 3.62 0.76 -.660 122 .666 .243
samsfnsaTe

(com)

ANMURINITNA 3.79 0.83 -.092 122 -.605 .243
alulad

RIIRULNA (Cit)

mqm%mmmﬂaa 3.66 0.91 517 122 -.409 .243
896N7 (coe)

ﬂ’ﬂﬂJlﬁLﬂx‘]"ﬂBﬁ 3.69 0.78 .353 122 -.920 .243

6
2340NT (cos)

%) -9} 4
msu‘%msmwauwuﬁgnﬁh (CRM)

mm’l,zﬂagnﬁw 3.69 0.81 -.554 122 -.207 243
(co)
AAANUEINIID 3.65 0.83 -1.266 122 1.556 243

28989An3 (0C)
mslginalulad 3.87 0.70 -.886 122 434 243
RIRULNA  (it)
mMITAMIANNG 3.78 0.81 -.011 122 -727 243

\ABANUANeN (ck)

anuienalagna (CS)
mmﬁawa‘lﬁ] 3.84 0.71 -.278 122 .533 .243

LWIZINUNT (ts)
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aady  andeauw  aaalas Std. @1@NL Std.

(X) NIA3ZM™M  (Kurtosis) Error (Skewness) Error

anuwsnalagzau 3.67 0.70 -.523 122 499 .243

(0s)

AMNHNNHBIANA (CE)
u u

anudelavas 3.88 0.92 -.761 122 032 243
anen (ct)

§YR1099NAY 3.22 0.81 -793 122 -.072 243
(cc)

AINANAUDY 352 0.76 -.166 122 -.130 243

ana1 (CL)

NANTHN 4.2.8 NMINAFIUANNFUNIATVBINTHAINLDS Lasldaratued
(skewness) lumyianisuanuasindinsiasen lunevsausnwsesudisvainisian
w4 uazdaMules (kurtosis) unsiadnswanuasdegiganunaainlinialy las
Hair et al. (2011) danudiazdrainulasnisazagszndng -1 fs +1 agslafiany win
1 [ 1 1 1 =3 & @ A 1 I A [ [ [ & A % (2 2 A
Arainaagluga +2 s -2 Adsfiedudunoanivld anuaswinuaastnedu Toya
Lﬁmam’;mmm@hmmi@iaﬁagﬂwﬁw -1.266 - .517 LazAIAMNLLIZRIN -1.420 -

S A, A \ & v Y A . & A vy o & = %
1.556 %dmﬂﬁﬂfﬁdﬂ’l’] -1/+1 1anuay LL@lﬂ\‘lﬂdﬂa’NLﬂu‘ﬂUa&liﬂJvL(ﬂ QNNN2Y2) ‘Nﬁﬁ&lﬁﬂﬁ?ﬂvl,(ﬂ

o A

NVINUAN

U

LﬁUi’]ﬂi’]&lﬁﬂ’]iLL"ﬂﬂLL‘NLLlelefL]ﬂa

4.3 HANIINATIZALNLARFINNIILATIFIY
4.3.1 n13aacadailsznaudatingw
a 6 6 a A Ced £Z a s 6
nan1liaTziesddszneuiBsduduandeyaidalszany susnayduants

AR LAAINATITNN 4.3.1

P a 6 6 a A G &
@13 4.3.1 Naﬂ'ﬁ’)mi’]z‘ﬂadﬂﬂﬁﬁiﬂﬂﬂL%GU%&]%TBGI&IL@@W%;@’]%

X?/df RMSEA RMR CFlI TLI

AN dannaasnsaniula <5 <08 <08 >8 >.8
amnmiluinisladadng (LSQ) 2.702  .046 024 954  .938
MIUTMIANNFURUSALANA (CRM)  9.946 106 048 705 659

anuiawalagné (Cs) 23484 168  .061 .778  .689
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ANNRNHUVBIZNAN (CE) 13642 126  .058  .829
ANNANAYBINAN (CL) 28.0 184 054  .846

.760

.744
P a & v & 1 A A o &
IINAITIN 4.3.1 Nami’;mﬁ:mmml%mm’]mwmmuﬂsua:amﬂs:ﬂaumaa

qmmwmﬂﬁu’%mﬂa%aﬁﬂé (LSQ) cimmmﬁﬂsnﬁummaamﬁawaﬂuL@aﬁ'ml”aga

a o 6 & 7] [ dwn:l v 1 g/ E 6 '
U ANEBNIRNA ai;‘ﬂ"l,mwmuﬂmwmmmm:amlm lagdnihrinesdlsznauvaie
azdudsfiddeasdiznoy usaslugining 4.3.1

|
Lad

@ae&n@@

D &3
=
[

i

m] =
0 jui]
=]

=]

[1s]
a3

. p

o
w
&

GO om
t
:§): coe

gh
|

o
O

COos

A

chi-square/df=2.702, RMSEA=.046,
CFI=.954, TLI=.938, GFI=.907, RMR=.024

U7 4.3.1 asdsznauisduduvasgmammiliuinisladadng (LsQ)

mydsulassaneluanssndsznauiabiuduaad MIUTMIANNFNRBER LGN
(CRM) lagnmsaastwinaandssana laluluas Ransanamnanudwldiaddmaug 6
auidsuluiaa (Modification Indices: MI) ﬂ'ﬂLm:rﬁmﬁalugﬂﬂmuummgﬂu
(Standardized Residual) Lasntnniinesfilsznay (Factor Loadings) #9anunsaslsu
Im@aaaﬁﬂ‘s:ﬂaumaw‘f’u,l,ﬂs"l,ﬁ@nugﬂmwﬁ 432



87

chi-square/df=2.854, RMSEA=.048,
CFI1=.959, TLI=.944, GFI=.902, RMR=.060

U7 4.3.2 muliussdlsznauiBaiuduzasmsuiminnudunusiugnel (CRM)

nsdsulansiiluasasdlizneuiisdudunnuiinalagndi (Cs) lasniiaa
Fwndudisungldlulues Ansannnenuduldidismos] dasidivlues
(Modification Indices: MI) faufiinialuglazuuuunaiz u (Standardized Residual)

] :‘ £ . A s >
wazANINeIflsznay (Factor Loadings) S9anantadsuluiaaadddsznauvasaiudls
ldaugnnd 4.3.3
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chi-square/df=2.590, RMSEA=.045,
CFI1=.995, TLI=.983, GFI=.985, RMR=.009

31N 4.3.3 msﬂ%’uaaﬁﬂizﬂam%\iﬁuﬁ'ummmmﬁawahgﬂﬁw (CS)

nmadiulansielueaesddszneniisiuduanunniusesgnédt (CE) lasnisaa
Fwndudsdungldlulaes Fosananenuduwlyidismas] davidivlues
(Modification Indices: MI) ﬂ"lL?i‘lz}ﬁmﬁalugﬂﬂumum@lig’m (Standardized Residual)

., v % . A a %
wazANINeIRlsznay (Factor Loadings) T9anantadsuluiaaadddsznauvasaiuyls
ldauznnd 4.3.4

chi-square/df=2.174, RMSEA=.038,
CFI=.993, TLI=.982, GFI=.980, RMR=.018

U7 4.3.4 maliuasdlszneuBduduvesnnunnwuvaignen (CE)

nsdsulanaisluaassddsznauidibuguaunndvesgnar (CL)lasn1iaa
Sunudiudsdungldlulaas Rasanananuduldlaidmge] dazidivluaa
(Modification Indices: MI) faufiinialujlazuuuunaiz u (Standardized Residual)

WazANINRINBIRLUIENaY (Factor Loadings) Tianauntndiuluiaaaddlsznauvasaiunds
ldaugdnnd 4.3.5



97 cl2

cld

cl5

(3P

cl6

D)

chi-square/df=1.494, RMSEA=.025,
CFI=.999, TLI=.997, GFI=.993, RMR=.005

U7 4.3.5 maliuasddszneuiBaduduvesanunindvasgnen (CL)

=T

a 6 6 a A > % a % 6 (% -
Naﬂﬁ'sl,mﬁmaaﬂﬂs:ﬂaul,mﬂumumﬂ"uayamoﬂimﬂw nasann1ylsuluLea

mmsna@ﬂ Nﬂﬂ’]i’?miﬁz%ﬂlﬁ@l’m@l’ﬁﬂdﬁ 4.3.3

AN 19N 4.3.3 HanMPLATZRasRUsznauLTiduswraInisdsuluias

X%df RMSEA SRMR CFl  TLI
inmriaanasannaasioansula <5 <08 <08 >38 >.38
AmMNNIALINIladadnd (LSQ) 2702 046  .024 954 938
MIVIMIANNFNRUSILANAN (CRM)  2.854 048 060 959  .944
anuNawalagnen (CS) 2.59 045 009 995 983
ANUNNYNUVBIANEN (CE) 2174  .038 018 993 982
ANNANAYDIRNAN (CL) 1494 025 005 999  .997

A a & v & 4 @ & o
IINAITINN 4.3.3 Nﬂﬂ’]i’)LﬂﬂzﬁLLﬁ(ﬂdl‘HL‘ﬂu’!’](ﬂ’lLLﬂiLLazadﬂﬂizﬂaﬂJ“Dadnﬂ@n

dl e dl YV o o Y 6 a v ot v
Wy ‘Ymad‘inﬂﬂvl,@ﬂ’]ﬂ’ﬁiﬂiUIllL@ﬂ "L@mummsmhzL;Jummaamaawaahlmamyuaga

A v ¢ &
VU TN WNINRNA
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a 6 a 6 o = 6 1 (%
4.3.2 NFAIAFTICHINNINDTARANNWSIEHKING m’auﬂsmaa‘[mmaaumi

Tasease

A a [ a 6 v o 6 ' ¥
A13NN 4.3.2 Nfﬂﬂ'ﬁ')Lﬂi']:ﬁL&Jﬂiﬂsﬁﬁ%ﬂuwu‘ﬁizﬁ’l’]d@’lLLTJ??.I@GIEJL@]ﬂa&lﬂ’ﬁiﬂidﬂi’n

ord odp olc olt pam pv prc com cit coe cos co oc it ck
(1) (2) (3) (4) (5) (6) (7) (8) (9) (10) (1) (12) (13) (14) (15)

1 1

2 566" 1

3 528" 518" 1

4 6307 664  .507" 1

5 5177 5397 5077 609" 1

6 .567° 560" 549" 660  .642" 1

7 5147 596" 5737 6317 662" 707" 1

8 615 5337 444" 643" 546 578" 563" 1

9 4717 604" 5707 650" 6617 644" 652" 553" 1

10 487" 5547 453" 6717 5417 589" 545" 6197 661" 1

11 537" 549" 518" 604" 656 .646 .653° 694 662" .677" 1

12 600" 525" 5077 685 671 .688° .621° 706 .639° 647 709" 1

13 567" 6247 5100 722" 619" 624" 717" 793" 664" 674 726" 722" 1

14 605" 525" 485" 6517 5547 629" 601" 673 6117 614 647 666  .653 1

15 4737 544" 496" 6407 648" 559" 677 629 659  .678" 639 605 695  .588" 1

MNANTIN 4.3.2 UFAIANNANNUTIZRTIY qunmIwuInaladadng (LSQ) uaz

a 0/ o 6 v ' ' o a a5 s o & ' (2
MIVIRIAMUTUABTAVYNA (CRM) Wi AFudss@ndanaunussznineaiuds
Fanalannevasaududang 2 @1 liifin 0.0 Wheatasiuniaifiadaywn Multicollinearity

2
@ o K

(Hair et al., 2010; Kline 2010) asuuisananInfazthdoyaliinmziduaaudaldld

4.3.3 N1LAEALALAANTIIA (Measurement Model)

My TeRluleans3a (Measurement Model) Lunsatasnzsiidafinsiuiiem
wvdedgadudaudssninalanas 9aauds sansadudadsdvasaaudsudslanials
lasltinafiansiazhesntsznautTediuguvasaiutls (Confirmatory Factor Analysis)
fin Average Variance Extracted (AVE) PugasfsgadinuasnnunlsUsinluaanysi
sanalenaunsnesuneldlasasours lapdafiuusiinde agretos 0.5 (Hair et al.,
2011) Z9MNeN AVE < 0.5 nanganuin saudsiganaladanufianaie (error) 41NN
anunlsusmiesuelalasiasuuds wanainit 1 Composite Reliability (CR) 6514
Uszfinanadadald (reliability) meluvasdaudslulassainouds (f8nwmeagnod
Cronbach's alpha wétrunzauninlunsdivas CFA) I@Uﬂ’nﬁ]:ﬁaoﬁmagﬁamaﬁam 0.7

(Hair et al., 2011) 1WaLsThA NN TaE 8 L6 luszaunsansyle
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A7 4.3.2 NANTILATIZALULAANNTIA

fatled  Aiwsin CR AVE o

AMATNNITUINT 0q 794 0.843 0.641 855
Tada®nd (LSQ) pq 798
cq .810

MIUSMITANMNTNN S co 820 0.880 0.647 883
nugnaI (CRM) oc 861
it .801
ck 731

anafianalognan ts2 774 0.932 0.698 870
(CS) ts3 796
ts4 .824
os1 .799
0s2 .845
0s3 .962

ANAYNHUYDIZNAN ctt 890 0.926 0678  .849
(CE) ct2 925
ct3 .862
ct4 .745
cc3 782
ccd 714

AMANNAVBIFNAT cl2 862 0.928 0.764  .819
(CL) cl4 966
cl5 .886
cle T71

a1397 4.3.2 ugasliduwinesasfiefltlunmsiadudsdanuifisinssuazay
igefoluszeufivansule lagandmiinesdsznoy (Factor Loadings) agluzig 0.714
- 0.966 %dgaﬂ’hmﬁsawﬁ‘ﬂﬁﬁ 0.5 fin1 Average Variance Extracted (AVE) U83UGRE
Imaa%um\ﬁaglwﬁw 0.641 - 0.764 %agaﬂ’hmmsﬁﬁﬁmu@"ﬁﬁ 0.5 A1 Composite
Reliability (CR) agj‘lwﬁaa 0.819 -0.883 %agdﬂdﬁmmsﬁﬁﬁwu@"ﬁﬁ 0.7 WRzA1 Cronbach's
Alpha agﬂmi’m 0.819-0.883 %oqdﬂhmmsﬁﬁﬁmmwﬁ 0.6 NaRWELWANTiFOAARDINY

LWINIINNTU S A UAIN VLN LIATILALANNU LT B0 8V ILATINDIAAINN Hair et al.
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(2011) uuzi1 Tsduduinaiasdedanldluns@nsidquarniNosnadniunis
a 63 1
Aasziduda b

N3N 4.3.3 A1ANVATILTITIUWA (discriminant validity)

LsSQ CRM CS CE CL
LsSQ 0.653
CRM 0.587 0.647
Cs 0.432 0.432 0.698
CE 0.341 0.529 0.489 0.678
CL 0.378 0.508 0.493 0.346 0.764

% v €0 @
WANELAG: FATUNUENAIFDS; AVE A ULIINLEINA
a A o . .. . A = A o @ {

lunmsiensdanuasadednuun (Discriminant Validity) Gml,ﬂuqmaummmyﬁ
lrdseifininarndsudsudazardanunandr9annaiudsunidu e adnsTalaninio L
Fornell uae Larcker (1981) latauauuin1dnisuszafind lasunisuensuatsunsnaislu
w398 lasuuzdrldidSoufisuarannundsdsiwaianana be (Average Variance

L 1 Qs Q 1 o L5 e a AE‘ Q e

Extracted: AVE) Ta9@uisursusazaa nudiaiaasuaisulsz@nSanauwns (Squared
Correlation) seniny@audsudsnnnuaudsudsdng luluas lasnanmsdasasnmy
Fornell-Larcker @ia A1 AVE 283d2udsurala g arsfiduinnind1iiaiaadves
ANMUFUWUSVaIGAULSLEI BN LA LU TuRID U g enualuluas aawluhiduass az

v & 1 o U?: a Q dq/Q/ v 1 dl
uaaslManInaudsudinuaansnafuisanuudsdnuluditiavasawaslannnniin
azutvuanundsdsiwnuandsudidn g lunsasanutna nind1 AVE ddrdasndnen
o a > o 6 o ™ di ] gl‘. b qu = s o 6 A
AAIRAIVBIANURNNWTNLAINLTUHIDN 22T AU TuI BRI A URINUERIa AN
2‘ v [ Qs dl 1 dl a o s 6 o (3 gv > & &
dat (Overlap) NUAILUITULAIBUUINNIINAZAANURUNWTNUAITINVAIAILD TItTne
MINZLUARANNIIVOIAINATILTIT LN

MIIATIZRNAIINANTIN 4.3.3 usadliiiuindn AVE vasdudsudinnanlu

=3 t:ql‘d 1 1 1 o [ [ = 6 (3 uq: o % ,ﬂ'

msAnwiiidnginitdriasaadvasanusuninirasnndsudsnuAuauLsuHsdu g
ninua Hamlienzdaanasiuayulialdidudsulmnaaluluaadanuasss

o d' a 6 % ' v A o
ILUNNLNLINBATNULN TN Fornell-Larcker I(ﬂEI@]’JLLfL]iLLB]\‘]LL@]RZ@]'}NE\]HHMZL%W’]Z‘YI

D.

b

LANGAIIINAINUTUNIAU Y DENITALIU LASRINNTDIALMIAANUANA1IN U IdB 194

D

UszANTA ﬁﬂﬁmﬁmﬁ:ﬁmwué’ww”uﬁ%amm@ﬂ,um”mlamia"l,ﬂﬁﬂ’numl,%aﬁau,aw

ANURINENIRDANLANIZRY
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43.4 msﬂﬁaaumwaamﬂa’l’aanaunﬁuwaafumaﬁ“uﬁ'agm%aﬂizanu

93

4

Y o o a o =
Naﬂ’]iﬂ@aau@]a’]uﬂqquaa@ﬂaaﬂﬂauﬂaumaﬂINL@aﬂUTaHaLﬁﬂﬂjzﬁlﬂﬁ DI

Usznaumuaadddng g 1w aaiia n-LanIsaunus (CMIN/degree of freedom) AN

anuasatfowlunslszanmewiniiaes (RMSEA) srapiisnanasgiusedaniade

o« '

fadsaIvadaIwiinie (SRMR) wasAauiinszauanusaaasaadSauiisy (CFI) lay

A (3

fenasaunainistiululaalazainuniananTen 4.3.4

NN 4.3.4 mmaa@ﬂﬁaaﬂamﬁmaﬂm@aﬁ'uﬁagm%aﬂszﬁ'ﬂﬁ (Model Fit)

1 aa 1 '3 a a
ANEna an nawniseian 1521999 NANI
naga AT
AN lA-LRAITIUN T 2.654 - %auNI 5 LAAIDI Kiine (2011) N
v Ao o &
(CMIN/degree of freedom) ANNFBAARBINANE 1T LNEWN
- %BuNI1 3 LAAIDY J2AUA
ANURAAARDINANIN 170
AMWNALe83 (RMSEA)  0.046 - 0.05 - 0.08 WRAIDS Hair etal. (2010)  pingy
ANURAAARDINANIN LD
- 0.08 — 0.09 WRAIDI JeaUd
v Ao o
ANMNRAAAADINAWE LT Pala
APTRIINNINTZINYDY 0.052 - 0.05— 0.08 WHAID Byme (1998) W
\ A \ A oA v Ao &
ALARLVDIFIWNLRAS ANURAAARDINANIN LN
(RMR) - 0.08 — 0.09 WRAID J2AUA
v Ao o
ANMNRAAAAaINaWa LT Fala
ANATHIATTAUAINY 0.847 - AN 0.9 LRAIDY Hu and N
RGOSR0 ANNFEAARBINANIN  Bentler (1999)  tnausi
(CFI) - 0.8 — 0.9 LEAIDIANY J2AUA
U Ad U v
gaaasaINawald wals
ATHINAINN FAAARDS 0.820 - 31NN 0.9 LRAIDY Bentler and Bonett  pinq,
“om e o v da (1980) ¢
NRUNAWLTIFUNND (the ANURAAARDINANIN LA
Tucker Lewis index: TLI) - 0.8 — 0.9 ULRAIDIAIY 32AUA
U dld v v
gaaanaInawald walsg
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NNAN39N 4.3.3 mansSianzRausaansasnaunausasluaa s Ins
@iam’m;dﬂw“'ul,l,a:ﬁ'ﬂﬁmaagnﬁwn@ugiﬁaﬁwﬁmi freight forwarder luiszinalne
wodrlueadanureaadasnauniuiudeyaidlszany laoaadala-usadrSaunus
(CMIN/degree of freedom) §avinriy 2.654 drerfianuasiatndoulunisiszunm
AwINAiaas (RMSEA) JdLvinnu 0.046 @h@”ﬂﬁﬁﬁﬂmmgmmaomLaﬁﬂmaadauﬁLﬂﬁa
(RMR) 0.052 uazdrarfiiaszaunnugeanassilsaufiy (CFI) Sdvany 0.847 &9

v Q {di d' o v
ROAAADINULNIUTLI A LN AU 1

orloily ,
& odp | R
S TYY TYY
- — AN I s e
053 | 0s2 || os1 ts4 | ts3 | ts2
O>lpaniv o sg_oX o556 #7 4d
&0 — @ = @ 86 ~ '
Y, prc a o
€=l com 74
€0 cit o @
D coe |- £30)
0 COS ﬁ g
&) w O =
<G 81
B - @ cl6
4G5 S
ecl)
6P 5 7 £3)
‘{" [ 0c6 [ @ 75 N
N——C (er)
] T 7 B4 [t [cz [ o3 [ cta | [cca [ cca
B b .'o 66 é‘ é éﬁ él &dy 4B
@ &
7¥ 74
{Topr] k2 | @ .
Trw] o3 chi-square/df=2.654, RMSEA=.046,

CFI=.847, TLI=.820, GFI=.732, RMR=.052

El]ﬁ 4.3.6 NaﬂWS%LﬂiWZ‘ﬁm\lﬂ’]iIﬂiGﬁ%’]d

A
4.3.5 HANI3ILATLHINSNANIIATY

NIV WA W L ULARAINNRNNWT LT AL maaqmmwmm%mﬂa%aaﬂﬁ

(LSQ) WazMIUINIIANNFUWUEINAT (CRM) Nldiannunnii (CE) uazAuinfvas

and (CL) lugsfadmunuglivinmaihdhdseanludsznalng lasfianunawala (CS)

AU TAUNAT HNANITILATIZHRNNIITLATIFTIILNARILEUNIIANTWNAVAIAILLT e

a7 4.35
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A a [ a aAa [
@13NN 4.3.5 ﬁ?ﬂwﬂﬂ’ﬁ?Lﬂi’]z%Lﬁ%“/]’NB‘Y]‘ﬁWﬂ%E]G@I’JLLﬂi

ANTNNWS Std. MIAAFRIR
S.E. C.R. Sig.
Estimate
LSQ = CS 881 224 3757 .000* BT
CRM = CS -.056 229 -153 878 Ufan
LSQ = CE 180 097 8736  .000* BT
CRM = CE 527 097 8736  .000* BT
CS = CE 182 097 4221 .000* BN
cs = CL 342 097 4221 .000* BT
CE = CL 399 044 13768  .000* HaNTL

INONTIAN 4.3.5 HANITIATITHNL AmNwN1IuINMIlada@ng (LsQ) 4
Sﬂ%wamama@iammﬁdwalwaagﬂﬁﬂ (CS) lapilAdnTwarinny 0.881 fyze
ﬁfsjz%m”zymaaﬁﬁﬁ .001 I@ﬂwaﬁwﬁﬁmqmmw (0Q) SINALEILINADNLNITWNT
u‘%mﬂa%aﬁne?mﬂﬁq@ lapfidn@nTwaiini .6 309898188 NITUIUMIEUA NN
(PQ) laafifinBNTWaLYinnL 950 way AUENINTDANUANN (CQ) lasfidaansna
iU .91

NANNTILATIZHILAN msﬁmiﬂ’amé'uw”ufgﬂﬁﬁ (CRM) laifidnTwan1iassda
mmﬁawalwaagﬂﬁﬁ (cS) lapilen p winAu .878 %agoﬂhszﬁuﬁfmﬁm@maaﬁaﬁ .05

NANNTILATIZRWL N ﬂﬁu‘%mimmé’uﬁuiﬁ”gﬂﬁw (CRM) #8Nn3Wan1iasiee
ANNNNWUBBIANFN (CE) lagdanantwavinnu 0.527 ﬁi:@“ﬂﬁfﬂﬁm@mmﬁ@ﬁ .001
lagnslginaluladansauine (it) f;?'mwaL%amﬂ@iamiu’%mimﬂwé’uw"’uﬁ’gnﬁwmnﬁq@
lasda18nTwayinny .84 389898188 TaANaNNT028989ANT (oc) lasilAdnTwa
Wi .75 se9asunda anwlalagnd (co) laaJA1BNTWAWINAL .73 WAz MIIANNT
mmjﬁmn"’ugnﬁw (ck) lapfddadndwalvinny .66

NANTILATIZRINL I qmmwmsu’%mﬂa%aﬁﬂﬁ (LSQ) §anTwan1iasssanInu

[ a

WnWuaIand (CE) lanfidn8nwairiniu o.180 fiszauibdAyn19aiian .oo
KAl Mzinu anuiiwalazasgnd (Cs) B8nTwanasidannuynwu
U a1 A a 1 a dl s a o a QQd’

184§nd1 (CE) laadd8nTwainnu o.18 Nzauipddneadian .oot

a 6 1 =< v Aa A 1 o A

HamMlaTzEnudn anudanalavesgnén (Cs) danTwamiasidaninusing

184§nd1 (CL) lapde@nTwaiviiny 0.342 Nzaubimanynaaiian .oo1
HAMTAATIEHNLT anurnWUsaIgnen (CE) J8nTwaniasidannunnaves

anén (CL) lasfidndnTwairiniy 0.399 fiszauibdAyn19aian .oo1
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4.3.6 BNDNaANIID DN

wamﬁmﬁxﬁmiﬁuﬂmwad@ﬁLLﬂiﬁuﬁa;&aL%aﬂizﬁTﬂﬁwud’l ANUNINala
(CS) HUNIMMIAUNAWUUUUNIEIU (Partial Mediation) 32ingeIuls AoANIWANT
uSMsladadng (LSQ) Nu ANNKNAUBEIANEN (CE) 198N IABNANILLLLNIEIU (Partial

. . = A a a a I ' ' v
Mediation) 'mnUmmzmumswQmmwmimmﬂaaa@ﬂa (LSQ) s9HAdaANNKNA
22930 (CE) nilasasiuazlasdauruwanuiinela (CS) lasiandnaniasssinall
% o Q aaAa v a =) =3 U =3 U
usmmymmn@LLm:muqua‘nﬁwamaamwwawalﬁl (CS) ua mmﬁ]agﬂvlm’] ATANN
MIVINILAIaANd (LSQ) ﬁﬁﬂ'ﬁwamamd@iam’m;dﬂw”umaogﬂﬁﬁ (CE) lagldsinuany
wawala uruEaNNIN LﬁaQnﬁﬂﬁ%’uu?mﬂa%a@nﬁﬁﬁqmmw@ga NAANNULTAN Y
% a o o 1 s 27N £ 1 U R =
uazauislaluuSeEn LLa:uﬂ"lﬂgﬂuﬁw;dnqu@ﬂ@io Lmegﬂmmw:"lu"L@gaﬂ "N
wala" luszaugefinnn gndrenawesiuimiladadndniguamiduladoiuguisndu
fniunsseanuduRBtzezeny  wenaniiguniwnisuinmilads@ng (LSQ) dad
dnFwantidaudan N WLUDIaNAT (CE) mummﬁawaiwaagnﬁ'} (cs) lag AL
nmsuinsladadnandinluganuiwalazasgndr (LsQ — Cs) uaz anudanalaves
v A a X v A o A & a o
Qﬂmmwmumwa‘l%m@mwwaﬂwu‘ngwu (CS — CE) lagm3nidunsaunanauuy
v (llsuuusuyso) waasdn anuduWusend quawmsuimsladadng
(LSQ) uaz ANNENWUBaIgnd (CE) analibdAyudazaiuqudninazes Anums
walaasgndn (CS) ui lasidun1anineass (LSQ — CE) uaznedan (LSQ — CS
1 o > =Y = Q & v

— CE) audiunumaeaglumsadinsanusunuilassa ‘]JG@]’J’]@JﬁGWEﬂ’i]“IJSGQﬂﬂ’]
c9) luldatuaanuauniiszning Qmmwmm%mﬂa%a@m? (LSQ) uaz ANNKNWL

¥ 094’ 1S d { [} a Aa A
289gne (CE) nInua uat DN na InniNTIBRSNENTNANIR T

a2 4.7
J 73
oIC ] 8690

5 Ces y+D
86
21

S
=
= @ =2

@ae&a@@

£ 81
& 3 96 @
Y prc 58
96

5 o ==
D «
:ij caos

a1 €/D

gﬂﬁ 4.3.7 §ﬂ%waﬂ°uﬂmwaamwﬁawalﬂummé’uw”uf‘szwmqmmwm‘m‘%mﬂa%

aﬁﬂﬁl,l,azﬂ’nwgﬂw”umaagﬂﬁﬂ
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wamﬁms’]:ﬁmiﬁunmwaa@T’sLLﬂiﬁ'ﬁJ"ﬁayaL%mi:ﬁTﬂﬁwudw AMUNIND 12
(CS) AUNLIMMIABNAWUULLNNEIW  (Partial Mediation)  52#39@2uUINIUIWNT
AMUFNRREAILNA (CRM) fuamMagnwuzasgnd (CE) usadldiduil msuims
AMUFNNUSALANA (CRM) fInadanuynWuzadgndn (CE) Nanasiuazniidan
HNuANNInala  (CS) I@Uﬁﬁ'ﬂ%wamama:Tamﬁﬁfﬂﬁ'lﬂ”tymoaﬁal,t,ﬁam'mﬂwﬁﬂﬁwa
=3 ai = % o (2 & a U a
gasanufawela (CS) Mdusmudsaunasudr  Sizwnaetuielain msuswig
mméfuw”uhfﬁugﬂﬁﬁ (CRM) ﬁﬁw%wamoma@iaﬂmwdﬂw”u"uaaﬁnﬁﬁ (CE) lag'lairn
=3 0/‘ A a n:lld a a 1 Y A n:i 1 o
anuNawala wufe AanTsn CRM DdUssdndaw (ou mslivsmsndusiuas s
AAANRRINITVY) mmmLa‘%ua%wmm;dﬂﬁmaagnﬁﬂ@"’[@ﬂma J2UU CRM naaale
aaﬁﬂm]”ﬂﬁ]LLamauauaammﬁaamsmww:madﬁﬂﬁ”’]LL@iazﬁUmmma%’wmmjﬁmﬂu
ﬂmmm:ﬂ’smﬂnw‘”u"lﬁ 7380 miu%msﬂsmumiaf@nﬁ’maamLé’umamnﬁumwaa
anen (customer journey) TanasinNuTaNlEIIR NN T gAaKNEL uananik

MIuIwIANUFIWUEALaNAY (CRM) faiianwanisdensdeninuynwuaasgndr (CE

a A

mummﬁawahmaaaﬂﬁﬁ (cs) lag MIUIMIANNFUNREILUgNAY  (CRM) 1l
ﬂs:t’?‘n%mwmylﬁaoﬁmmmmmauauaammd’aamwaogﬂﬁﬂﬁﬁ"fu liandiia
ANuNINala (CRM — CS) uaz mmﬁawalaﬁﬁu%uftazﬁﬂﬂ;js:@”um’mgnw”umaa
Qﬂﬁﬁﬁgdf’fu (CS — CE) I@]ﬂgﬂﬁ'}ﬁﬁawalaa:ﬁLLmIﬁfuﬁazﬁmm"mﬁ'uLLmuﬁmﬂﬁu
athilafiany anuiawelazasgnd (Cs) Tailadunalnidoafiesunaanusunusszning
MIVITMNIANUFNWUEALANAT (CRM) WAz AUNNWUIaIaNA1 (CE) vanua laanns
UIMNINNNTNNUTALENAT  (CRM) mmma%"wmmaﬂw”u"l,@”l@U@mmuﬂa"l,ﬂéiuﬁ"lzj
\fsnTasnuenuionala 1ou mIsiegudain Mmaldwhulugusuuusud wians

@ e o
FINUTTRUNMIUNUIIAEN
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UN 4.3.8 ANTWAAWNAINVAIAMNNIND LA LA URUN W IEHININTUIRITANUTUN WS

n”ugﬂﬁwLLa:mm;dﬂw‘"umaagﬂﬁﬁ

Namﬁmi’]zﬁmiﬁuﬂmwawﬁLLﬂsﬁ'mTa;gaL%diJizﬁ'ﬂﬁwudﬂ ANUHNWUIDY
and (CE) ldfunummsdunans szniwdiudianuiinwelazasgndr (CS) nuana
fndvasgnd (CS) lasgduuuanuduwuiiduuuy "the co-local model” lugtunyias

o o € ] o nll =3 v 1 1
22IANNFNNUTIEINMLLT lasfl anudanalazasgndl (CS) asmansznulasasada
anuAndvaIgnd (CL) uaz anwudanalazasgndl (CS) smansznulasaisdany
WnWuasandn (CE) lasflifiduneanuduiiiniamsaunanisznineuds e
HNWKBIANEN (CE) Uaz ANuANAYeIand (CL) 813Na17 190 anuianalazasgne

! | o Y Y ' % < A
(CS) amalasasidannuindvasgndr (CL) laghidasiududsdunanilag o

v @ al A A v A caa =< 'Y
ROAARBINUNDHHNUFTIUNINIIANIANT WagndiidszaunsainduazNawalanu
fuawsausms  winwazduwmnldvlumnsuandedinaziinnnuanddauusug o

=3 ] v Aa v oA ' AN v o‘d'd;f o
anuiswalanaliiamysuiidiuindequdanlein lasdszaunisaindazgnandua:
fdnTnwadansaadulaluauiae Qﬂﬁwuﬁaﬂm‘i’umsl"ﬁu%mi%%a%aﬁuﬁﬁsﬁﬂLﬁaa@mw

\wesuaza I lausiuan I@ymmﬁ'ﬂﬁmmmmaaﬂlugﬂLmumaams%aﬂh AT IULHETN
vaneda wanan mmﬁowalﬁmaagﬂﬁw (CS) damﬂ@ﬂmo@iammaﬂw”wuaagﬂﬁw (CE)

e @ A , N =T =] ) a o ! v a
LL@]L‘ﬂuLﬁu‘ﬂN‘ﬂLLElﬂaaﬂaJ’Wl’]\‘]W]ﬂ VLMVL@Lﬂuﬁ’)uﬁud‘ﬂa\‘]LauVH\WluﬁvLﬂqﬂ’J’]sJﬂﬂ(ﬂ
. A =< & Ao & o o o R o o &
naliae ﬂ’]’]llW\‘i‘Walﬁ]Lﬂuwuﬁﬂu‘ﬂﬁ]’]Lﬂuﬁ’]‘lﬁ‘mﬂ’]ﬁfwwuﬂﬂ’nugﬁﬂEjﬂ‘wuﬂ‘i_lLL‘LITLL(ﬂ

eaA o v Y A (2= a o P A |1 av o o & &
ﬂﬁz&ﬂﬂﬂim‘ﬂ@“fﬁl‘ﬁgﬂﬂ’]Lﬂ(ﬂﬂ’)’]llgﬁﬂL"lTx‘ﬁJ’)ﬂLLﬂZLﬂ@Iﬂﬂ’ﬂzﬁJﬂgﬁ&lW%ﬁﬂULLUS%@]&I’]T’]“U%

mm;dnw‘”umﬁmamaaﬂlugﬂ LU a\‘]ﬂ"liﬁﬁ?ui?&lﬁﬂﬁ%ﬂiiu"ﬂ QGLLUS%@( NIAAENY
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912817 waznINUfFuRutiIuTaIn a1 g o lsnay anulideulossznitena

;ﬂﬂw”u (CE) Uaz@WUANG (CL) uaadlwiiuin m’m;iﬂw”umaagﬂﬁw (CE) lWlassnadie

o A @ A o v o a P P Ao v A %
ﬂ’J’]&JﬂﬂmJa\‘iﬁﬂm (CL) Tﬂaq%T@LLUGﬂUaNNWE’]uﬂLﬂUﬂluﬂquj'ﬂﬂﬂauﬂu’] ‘ﬁﬂLﬁuvLﬂvL@]

' % a o o & M 1o & W a & a A § oA
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NMANWIN .

Naﬂ’li‘i‘nﬂ'1ﬂ’JHJ!ﬁENﬂiQ"UEN!!‘]J‘UﬁE)‘Uﬂ]N (Index of Item Objective

Congruence: 10C)



Aiwemngy 1 AiFe1mny 2 AiFe1m10 3 azuun [OC
fow Toft 1 1 1 1 1
fow Toft 2 1 1 1 1
o Toil 3 1 1 1 1
fow Toft 4 1 1 1 1
o Toil 5 1 1 1 1
o Toil 6 1 1 1 1
0w Toil 7 1 1 1 1
o Toil 8 1 1 1 1
domdoit | 9 1 1 0 0.666666667
fowdeii | 10 1 1 1 1
o Toi 11 1 1 1 1
fowden | 12 1 1 1 1
o Toi 13 1 1 1 1
fowdeit | 14 1 1 1 1
fowdeii | 15 1 1 1 1
o Toi 16 1 1 1 1
fowdeii | 17 1 1 1 1
fowdeii | 18 1 1 1 1
o Toi 19 1 1 1 1
fow et | 20 1 1 1 1
o Toi 21 1 1 1 1
Mo Tof 22 1 1 1 1
fow it | 23 1 1 1 1
fomden | 24 1 1 1 1
fow et | 25 1 1 1 1
fow et | 26 1 1 1 1
Mo Tof 27 1 1 1 1
fowdeii | 28 1 1 1 1
Mo Tof 29 1 1 1 1
Mo Tof 30 1 1 1 1
fow et | 3] 1 1 1 1
Mo 7o 32 1 1 1 1
fow it | 33 1 1 1 1
fowdeit | 34 1 1 1 1
Mo 7o 35 1 1 1 1
fow et | 36 1 1 1 1
Mo 7o 37 1 1 1 1
Mo 7o 38 1 1 1 1
fowdeii | 39 1 1 1 1
Mo Tof 40 1 1 1 1
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fowdeit | 4] 1 1 1 1
fomden | 42 1 1 1 1
fowdon | 43 1 1 1 1
fow deit | 44 1 1 1 1
fowdeii | 45 1 1 1 1
fow deit | 46 1 1 1 1
fow it | 47 1 1 1 1
fowdeii | 48 1 1 1 1
fow el | 49 1 1 1 1
fow et | 50 1 1 1 1
fowdon | 5] 1 1 1 1
fow el | 52 1 1 1 1
fow it | 53 1 1 1 1
fow deit | 54 1 1 1 1
fowdeii | 55 1 1 1 1
fowdeii | 56 1 1 1 1
fow it | 57 1 1 1 1
fowdeii | 58 1 1 1 1
fowden | 59 1 1 1 1
dow el | 60 0 1 1 0.666666667
fowdeii | 6] 1 1 1 1
fowdeii | 62 1 1 1 1
fow et | 63 1 1 1 1
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fomden | 65 1 1 1 1
fow et | 66 0 1 1 0.666666667
fowdeii | 67 1 1 1 1
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fowdeii | 69 1 1 1 1
fowdeii | 70 1 1 1 1
fowdon | 7] 1 1 1 1
fowdeii | 72 1 1 1 1
fowdeii | 73 1 1 1 1

0.98173516




